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RAILWAY SITUATION 
IS STILL UNCERTAIN 





Nothing Given Out as to Retention 
of Engineering Staffs Study- 
ing Hazards 





SHIPPERS CONCERNED 





Government Has Made No Announce- 
ment Relative to Assuming Com- 
mon Carrier Liability 





WASHINGTON, D. C., May 28.— 
The railway insurance situation is still 
shrouded in uncertainty, with railway, 
express and insurance company execu- 
tives, bankers and shippers eagerly 
seeking definite information. 

Amplifying his order of April 30 pro- 
hibiting the renewal of existing in- 
demnity upon government controlled 
railway properties, Director General 
McAdoo on May 16, issued a letter, con- 
firming his previous instructions, ex- 
cept in so far as they related to fidelity 
bonds guaranteeing the integrity of 
common earner employes; which pro- 
tection is to be continued. 

All Replies Not Yet Received 


Although six weeks have now elapsed 

since Mr. McAdoo sent his four-page 
questionnaire to the railways of the 
country asking details concerning their 
fire insurance practice and experience 
for the years 1915-16 and 17, all replies 
have not yet been received, the leading 
toads apparently not having had suff- 
cient time thus far in which to compile 
the data. 

Until this information is at hand and 
has been carefully studied the govern- 
ment, it is assumed, will not be able to 
define its future attitude with respect 
to the subject more particularly than 
it has already done. 


Must Return Property 


Under the law the federal authorities 
are obligated to return the railways to 
their respective owners at the conclusion 
of the war in as good condition as they 
found them upon taking control. Natu- 
rally such assumption of liability will 
include the payment of fire losses. 

Shippers are exercised because no an- 
nouncement has yet appeared whether 


(CONTINUED ON PAGE 3) 


THE 
ZEtna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Is entering the ninety-ninth year of its existence. A company that has 
faithfully carried out every obligation assumed during so long a period, 
may be regarded as an important part of the foundation upon which our country’s 
prosperity rests. Its agents can be found in all towns, cities and states. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 
WM. B. CLARK, President THOS. E. GALLAGHER, General Agent 





COURSES PURSUED IN 
TORNADO BUSINESS 


Lack of Definite Standards Seen in 
Underwriting This Class 
of Risks 








DISTRIBUTE LIABILITY 








Methods Followed by Some Companies 
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Great American 
vay 18 Insurance Company 
a, OF Muerte New Pork 
psa ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1918 
CAPITAL 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$12,927,269.91 


NET SURPLUS 


$8,527,719.31 
$23,454,989.22 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 


Not Observed by Others— 
Lack of Uniformity 





It is rather surprising to observe that 
fire companies have not the same well 
defined methods for underwriting tor- 
nado insurance that are pursued in 
passing upon fire lines. The state agent 
of one of the medium-sized companies 
in checking over the business of his 
state recently discovered that his com- 
pany had a tornado liability of $400,000 
in a town in southern Illinois with a 
population of scarcely 10,000. He at 
once reached the conclusion that the 
company’s tornado liability was exces- 
sive, and attempted to arrive at a 
method for determining when to cease 
accepting tornado business. In sections 


where it is a custom to write business 
combined it might be possible, he said, 
for a company in a very natural way to 
acquire too much tornado business. 

In direct contrast to this attitude is 
that of an assistant manager, who 
states that in a town in Missouri his 
company has a tornado liability of over 
$1,000,000 in a town with less than 
10,000 population. Agents cannot, he 





said, furnish the company with too 





EDWARD MILLIGAN, President 


JOHN B. KNOX, 
THOMAS ¢ TEMPLE’ Se GEORGE C. LONG JR. Secretar 
THEODORE F. SPEAR, Ass’t Sec’y HENRY P. WHITMAN, Ass’t Sec 
FRED C. GUSTETTER, Ass't Sec’y EDWARD V. CHAPLIN, Ass't See’y 


Surplus to Policy-holders  . . ° 


Cash Capital - Three Million 








$ 9,756,000 
Total Losses Paid . - 84,600,000 


Dollars 


much tornado business. 
Are Checking Up 


Smaller companies haveyno concern, 
of course, over an excess of tornado 
business, but the larger companies in 
recent years have been checking up on 
their lines a little more closely. Un- 
doubtedly more tornado business has 
been written in St. Louis than in any 


, ‘ other city in the country, owing to the 
4 pe cranntie Lene ntl at other $5,996,730 unusual number of losses there. The 
i 658,699 large companies check up annually or 
NET SURPLUS _ z 6,745,963 semi-annually on their tornado liability 

s 2 5 . in St. Louis, and following the tornado 

Total Assets = i $16,503,963 at Omaha some companies adopted the 


practice of going over their lines this 
(CONTINUED ON PAGE 7) 
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United States Branch Statement January 1, 1917 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





ech sed. ie HESE FUNDS are held solely for the protection of 
etc T policyholders and creditors in 
the United States 
- - - 3,611,051.00 











FIRE INSURANCE SECTION 






2 





THE NATIONAL UNDERWRITER 





May 30, 1918 





AGENCY OFFICERS ARE 
ON BIG CAMPAIGN 





National Association People Now 
Rousing Interest in the 
Various States 


MILLER IS ON 


THE FLY 


Enthusiastic Secretary Has Just Com- 
pleted a Whirlwind Dash Through 
Blue Grass State 


NEW YORK, May 29.—Back in 
New York from his state-wide Ken- 
tucky campaign for new membership, 
Secretary C. S. S. Miller of the Na- 
tional Association of Insurance Agents 
reports that Kentucky went “over the 
top” in magnificent style. The net re- 
sult of the two weeks’ campaign, cover- 
ing twenty-five cities, is that the paid 
up membership of the Kentucky state 
association has been more than 
doubled. 

Perhaps the most important meet- 
ing was the one held at Paducah, when 
was formed the West Keutucky Agents 


Association as a sub-unit of the Ken- 
tucky association, the agents of the 
western portion of Kentucky feeling 
that a subsidiary organization of their 
own will serve to knit them closer to- 
gether. 

Will Invade Georgia 


On June 3 Secretary Miller will start 
on a campaign throughout Georgia which 
is planned to end June 15. The Georgia 
association’s annual meeting is sched- 
uled for June 14 at Indian Springs, when 
National President E. M. Allen will be 
the principal speaker. Big meetings are 
also planned for Atlanta and Macon, 
when it is expected to more than double 
the Georgia paid-up membership. 

From Georgia Secretary Miller goes to 
attend the Kentucky annual meeting at 
Louisville, June 18. This meeting prom- 
ises to be the biggest the Kentucky asso- 
ciation will have ever held. President S. 
B. Moxley has been working very hard 
and successfully to build up the mem- 
bership and provide an interesting pro- 
gram. From Louisville Mr. Miller goes 
to Little Rock for the Arkansas meeting. 
From June 20 to 27 he has planned an 
Iowa campaign, to be wound up June .27 
at Keokuk with the annual state meeting. 


Allen to Go to Lansing 


While Secretary Miller is devoting him- 
self to Georgia and Iowa, National Presi- 
dent Allen will attend the annual meet- 
ing of the Michigan association at Lans- 
ing, June 18-19. Previously to this he 
will have attended the North Carolina 
meeting at Charlotte, June 138, and that 
of South Carolina at Columbia, June 12. 

At Milwaukee, Wis., July 9-10, either 
Mr. Allen or Mr. Miller will be on hand, 
it being the endeavor of the National 
association to have a representative at 
the annual meetings of all the state asso- 
ciations. At the New York association 








Wanted— Farm Company 


We do a large farm loan business 
and need a Fire Company that will 
write Farm business in Northern 
Wisconsin. Will give such company 
$2,500.00 annually in premiums, 
four-fifths of which amount will be 
city business. 26 years in Superior 
and never drawn on for monthly 
balance yet. Some live company 


ought to see this ad and write us. 
Can use either Union or Bureau 
company. 


The McCabe Agency 
Superior, Wis. 





MARSHALS INTERESTED 


——_——_ 


WILL AID FIRE PREVENTION 





New Antisabotage Measure May Prove 
Effective Weapon Against Incen- 
diaries of All Classes 








INDIANAPOLIS, IND., May 29.— 
State Fire Marshal Friedley is having 
his attorney examine the _ recently 
enacted federal anti-sabotage law, 
believing that it will prove an effective 
measure in aiding fire marshals in their 
work of fire prevention. The purpose 
of the act is “to punish the willful in- 
jury or destruction of war material or 
of war premises or utilities used in 
connection .with war material, and for 
other purposes.” “War material” is 
defined to “include arms, armament, 
ammunition, live stock, stores of cloth- 
ing, food, foodstuffs, or fuel; and shall 
also include supplies, munitions, and 
all other articles of whatever descrip- 
tion, and any part or ingredient thereof, 
intended for, adapted to, or suitable for 
the use of the United States, or any 
associate nation, in connection with the 
conduct of the war.” This is plainly 
possible of pretty broad construction 
as affecting almost all kinds of food 
and materials. 


Application of Statute 


Section 2 of the act states: “That 
when the United States is at war, who- 
ever, with intent to injure, interfere 
with, or obstruct the United States or 
any associate nation in preparing for 
or carrying on the war, or whoever, 
with reason to believe that his act may 
injure, interfere with, or obstruct the 
United States or any associate nation 
in preparing for or carrying on the war, 
shall willfully injure or destroy, or 
shall attempt to so injure or destroy, 
any war material, war premises, or war 
utilities, as herein defined, shall upon 
conviction thereof, be fined not more 
than $10,000 or imprisoned not more 
than thirty years, or both.” 

It is the opinion of some who have 
examined this act that it is broad 
enough to be applied to any incendiary 
who destroys foodstuffs, fuel or other 
material that may be regarded as hav- 
ing value in the prosecution of the war, 
which would make a very effective 
handle to use against incendiaries who 
destroy property for any cause. 








meeting, Syracuse, June 6-7, Fred J. Cox, 
chairman of the executive committee, will 
represent the National organization. 


New Interest Is Seen 


From all points comes evidence to the 
head office of the National association 





THE AIRPLANE— 
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is the military eagle, aptly termed the Eyes 
of the Army. Rising above and before the 
battle line, it watches for coming attacks. 


FIRE gives no warning of its coming. No 
eye can see where it will strike next. 


ADEQUATE Insurance is the airplane of 
protection. Use foresight instead of actual 
vision. 











** AMERICA FORE’’ 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY OF NEW YORK 
Cash Capital—One Million Dollars HENRY EVANS, President 


Home Office: Pacific Coast Dept. : 
80 Maiden Lane, New York Insurance Exchange Bldg., San Francisco 





AMERICAN EAGLE FOR AMERICAN PEOPLE 











SURPLUS 
LINES anp 
FLOATERS 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTIO§; 


F.*R. THOMPSON 


Insurance Exchange, Chicago, Ili, 








THE T IVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
“hCirdle &Glbe’ supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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that a new interest has been aroused | 


among the agents. The Illinois associa- 
tion is reported to be making rapid 
strides with its state canvass, and State 
Organizer Karl Rieke is meeting with 
great success. The Ohio association is 
planning to have a record-breaking at- 
tendance at the national convention at 
Cleveland, Oct. 10-12. The Cincinnati 
Fire Insurance Club expects to come to 
bat at the Cleveland meeting with at 
least fifty members. Much local pride 
has been aroused in the Buckeye state 
by reason of the choice of Cleveland as 
the place of meeting this year of the 
national convention, and President Cliff 
C. Corry of Springfield is planning a very 
energetic canvass for new members to 
celebrate the event. 


In the Northwest States 


In Wisconsin President Hoffman and 
Secretary Franck Fassold of Milwaukee 
are conducting a specially active cam- 
paign, and in Minnesota Presidént A. F. 
Pray and Secretary W. S. Gilliam are 
boosting membership every day. In fact, 
in ten states whirlwind campaigns are 
being conducted with the aid of the 
National association and everything 
points to the biggest and most interest- 
ing annual convention that has ever been 
held. It is planned to cut out all frills 
and entertainments and to stick strictly 
to business. The program will consist of 
constructive work on behalf of the fire, 
casualty and surety agents all over the 




















country. 


LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 

















ORGANIZED 1854 


The Mechanics Wi" of Philadelphia 
JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.3! 


EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 
D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 


JOHN KAY, VICE-PRES. PHILADELPHIA, 
A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 





ORGANIZED 1855 
FIREMEN’S !8S¥Pance OF NEWARK 
JANUARY 1, 1918 
Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


. ASS'T. MGR. 
CHICAGO, ILLINOIS 
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RAILWAY SITUATION 
IS STILL UNCERTAIN 


(CONTINUED FROM PAGE 1) 


the government would assume common 
earrier’s liability. If it does not, ship- 
pers must take out individual protection. 
This will mean added cost of transacting 
business and, of course, an increase in 
the price of supplies. 


No Word on Inspections 


Another important matter is that of 
inspections. Under former conditions the 
fire insurance interests maintained highly 
trained engineering staffs, constantly 
traveling about studying the properties 
with a view to lessening the fire hazards. 
The government has no such force and 
has advised the roads on which in- 
surance no longer covers to give close 
attention to inspection work. 

The Mutual Fire of Philadelphia, which 
insures considerable property for the 
Pennsylvania system, as well as carrying 
lines upon many other roads, has sug- 
gested to present and former policyhold- 
ers that its inspection service be con- 
tinued, whether corporate indemnity be 
carried or not. 


Express Companies Puzzled 


No information as to the intent of the 
government with respect to insurance by 
the express companies can be had and 
executives of these institutions are sorely 
puzzled to know what to do. The situa- 
tion is further complicated through the 
impending merger of the four great ex- 
press corporations—Adams, American, 
Southern and the Wells Fargo. 

Walker D. Hines, first assistant direc- 
tor general of the railways, is familiar 
with railway management, having at one 
time been upon the directorate of the 
Santa Fe road. 

Another aspect of this question which 
is receiving close attention and consider- 
ation is the effect on railroad securities 
which any interruption of insurance pro- 
tection for the properties would have. 

The National Association of Owners of 
Railroad Securities organized a year ago 
“to protect and stabilize securities of the 
carriers of the country,” and represent- 
ing owners of over $4,000,000,000 securi- 
ties by the railroads, have issued a letter 
to the directors of railroads now under 
government control and operation, call- 
ing to their attention the fact that they 
now have the responsibility of represent- 
ing all classes of securities issued by 
their respective railroads as the contract- 
ing parties on behalf of the owners of 
the properties in the execution of the 
proposed contract which each railroad 
is to make with the government. 


Special Committee Named 


To afford opportunity for an expres- 
sion of opinion on questions which will 
necessarily arise affecting not only ac- 
tual owners of railroad securities, but 
also having relations to the conditions 
necessary to maintain the validity of the 
structure of credit a special committee 
representing owners of railroad securi- 
ties has been formed, composed of repre- 
sentatives of various channels for the 
investment of the funds of the people, 
insurance companies, savings banks, in- 
vestment bankers, large estates and 
financial institutions. 


Large Schedule Renewed 


While the order of Director-General 
McAdoo prohibiting the renewal of ex- 
piring fire insurance policies upon gov- 
ernment controlled railways was gen- 
eral in its terms, provision for appeal 
from the rule was permitted where ex- 
ceptional circumstances obtained. Under 
this latitude the schedule of a large rail- 
way system was renewed during the past 
week. On the other hand, the authori- 
ties ordered the cancellation of a line 
upon grain in storage after it had been 
carried but two days. 

It is now assumed that the government 
will become liable to shippers for goods 
lost or destroyed in transit. For a time 
there was grave doubt as to this, the 
gossip among railway men being that 
Mr. McAdoo intended forcing manufac- 
turers and merchants to insure their 
foods direct, and one railway went so 
far as to prepare a special bill of lading 
exempting this hitherto assumed form 
of liability. 

The railway administration, it is now 
reported, will appeal to the Interstate 
Commerce Commission to draft a form 
that will permit the government to guar- 
antee shippers against loss. Had direct 
insurance been insisted upon it would 
have entailed an enormous amount of 
work and expense both upon the ship- 



































Pennsylvania, no independent man will 
be appointed for that territory. State 
Agent Gravenstine, who has IIlinois and 
Wisconsin, will. have lowa added to his 
field. State Agent Knight of Minne- 
apolis will take jurisdiction over Ne- 
braska in addition to his present terri- 
tory. Mr. Wise is leaving field work 
to become one of the attorneys-in-fact 
of the Bankers Interinsurance Alliance 
of Kansas City. 


John B. Tetlow 


John B. Tetlow of Rockford, IIl., spe- 
cial agent of the American, is leaving 
field service to enter military life and 
starts this week at Camp Grant, near 
Rockford. 


George C. Grupe 


George C. Grupe of Minneapolis, spe- 
cial agent of the Mechanics & Traders 
and Colonial Underwriters in Minne- 
sota and Wisconsin has resigned to be- 
come associated with the Insurance 
Agency Company of St. Louis. Mr. 
Grupe formerly lived in St. Louis and 
therefore is well acquainted in that 
city. It was just recently that he took 
his new field, having been stationed at 
Chicago and traveling in Illinois for the 
two companies. 


Walter C. Perry 


Walter C. Perry has been appointed 
state agent of the American Central 
for Ohio, to succeed A. C. Speed, who 
recently resigned. He was formerly 
connected with the American Central 
as special agent in western Pennsylva- 
nia and West Virginia. Then he went 
with the State of Pennsylvania in the 
same territory. Mr. Perry is a pro- 
gressive ficld man and is enthusiastic in 
his work. He will make Columbus his 
headquarters. 


Thomas G. Barrow 


Thomas G. Barrow, who has been 
chief rater for the Texas Fire Com- 
mission, has been appointed special 
agent for the Great American for 
southern Texas, with headquarters at 
Houston. He was formerly north 
Texas representative of the fire com- 
mission, with headquarters at Dallas, 
and had much to do with the supervis- 
ory work during the rebuilding of 
Paris after the fire there. Before as- 
suming his new duties he will spend 
some time at the home office. 


Benton M. Stanton 


Benton M. Stanton, of Cookville, 
Tenn., who traveled for the Hartford 
Fire in Tennessee, has been transferred 
to Indiana to become special agent of 
the farm department of that company, 
with headquarters in Indianapolis. 


The Lewistown, Idaho, realty board has 
appointed a permanent committee on in- 





pers and the insurance companies. 








very gratifying business during the first 
four months of this year, having a lower 
loss ratio than was sustained in 1917; 
with double the premium income for the 
same _ period. Secretary Bradbury C. 
Coleman, who has conducted a local fire 
agency at Dayton for forty years, and it 
is one of the largest mutual offices in 
Ohio, has put the Dayton Mutual back on 
a dividend paying basis. The company 
suffered heavy losses following the flood 
at Dayton, but there never has been a 
time when the company has not been 
prompt in meeting its obligations. The 
company is doing an expanding business 
in Dayton and building up a surplus. 

* * * 


The bulletin of the National Associ- 
ation of Mutual Insurance Companies 
points out that there are more than 





9,000 barns destroyed each year in the 
United States and with them a value of 
building and contents of nearly $15,000,- 
000. It says that an inspection of these 
barns with a removal of unnecessary haz- 
ards, the absolute prohibition of smok- 
ing in or about them, the prohibition of 
the parlor match and the proper rodding 


STATEMENT JANUARY 1, 1918 
A M 
ASSETS fue" LIABILITIES 
December 31, 1917 
Gov’m’nt and State B’dsand Stocks $1,869,977.49 | Unearned Premium 
INS. CO. OF AMERICA | Bones and Stocks of Municipalities 2.217,801'30 | Reserves......-++++. $5,489, 129.03 
> a Bonds of Railroads.............. 4,318,283 .67 4 
NEW YOR Guaranteed Stocks of Railroads... 1,825,250.00 | Losses in the Course of 
K Preferred Stocks of Railroads..... 294,448.00 Adjustment......... 961,455.18 
Miscellaneous Securities......... 523,484.00 c ’ h 
° er 
“One of the Giants’’ $11,049,244.46 Liabilities .......... 740,209.43 
Loanson Bondand Mtg., $ 62,000.00 Capital Stock..... .... 2,000,000.00 
Western Department Cahn Banks on and 01 473 72 ee 
rem. in Course of Coll. 1,144,927.24 
CHICAGO eee and 165.215.09 9,190,793.64 
other Assets........- 21. P 
Net Surplus Beyond Capital and 
P. D. eee. - Manager $ 2,373,618.05 | all Liabilities............s00ee0s $4,232,068.87 
A. R. MON. , 2 Assistant Manager eRe 
W. E. McCULLOUGH, a Agency Sune. TOTAL ADMITTED ASSETS. . .$13,422,862.51 | Net Surplus to Policyholders........ $6,232,068.87 
| in sections of the country where light- 
| pons fig gen ey — bape yeaa J re- 
e e | sult in a marked decrease of such losses. 
Changes in the Field News of the Mutuals | A number of mutual companies, no- 
ticeably a few in Indiana, are inspecting 
all of their risks at a cost of 50 or 60 
cents a barn, and say that good results 
s 2 were secured by this practice in 1917. 
State of Pennsylvania Dayton Mutual Making Progress <a 
By dividing the field covered by State The Da i 
. yton Mutual Fire has done a » § , ° » 
Agent Gus. M. Wise of the State of The Seandinavian Farmers Mutual 


Fire & Lightning and Farmers Nutual, 
both of Madison, S. Dak., are being con- 
solidated. 


Atlantic City Fire, Atlantic City.— 
This company is increasing its capital 
from $100,000 to $200,000 and at the same 
time increasing the surplus account to 
$215,000, giving it a surplus to policy- 
holders of $415,000. It will enter Penn- 
sylvania, New York and Maryland. 


Henry A. Tarnow, cvunterman in the 
Brown, Anderson & Young local agency 
at Chicago, will leave this week for 
Jefferson Barracks at St. Louis to enter 
military service. The members of the 
firm, office associates and brokers gave 
him a dinner at the Atrantic Hotel Mon- 
day evening. Addresses were made by 
Fred E. Young, B. N. Anderson, Alder- 
man W. F. Lipps ans others. He was 
given a wrist watch, kit and money belt. 
Mr. Tarnow has been with the firm for 
four. years and previously was with the 
old western department of the Hamburg- 
3remen. 
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. SECURITY—STABILITY—SERVICE AND PACILITIES | 
| MAKE THE NATIONAL UNION A GOOD COMPANY TO, 

REPRESENT BY EVERY TEST THAT COUNTS. TO | 
- PROPERLY EXPERIENCED AND QUALIFIED AGENTS | 
NATIONAL UNION SERVICE WILL SPEAK FOR IT. | 
SELF WHENEVER YOU CHOOSE TO MAKE THE TEST. | 
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NO CONCESSIONS GIVEN 


COLLISION RATE BONE PICKED 


Relief Against Outsiders Not Granted 
at National Conference Session— 
Annual Session at Chicago 


No action to relieve the automobile 
collision situation in the west or on 
the Pacific Coast was taken at the 
meeting of the National Automobile 
Underwriters Conference in New York 
last week. This is a disappointment to 
many in these territories who had 
hoped that some relief might be 
granted against the competition of out- 
side companies which are continuing to 
write not only the old $25 deductible 
collision form at old rates, but full 
coverage at old rates. One company 
is also writing a $50 and a $75 deduct- 
ible form, and is clipping off consider- 
able volumes of business at several 
points. 


Will Be Closer Cooperation 


There is some dissatisfaction in fire 
insurance circles over the fact that the 
new rates were made on the experience 
of casualty companies belonging to the 
National Workmen’s Compensation 
Service Bureau instead of on the com- 
bined experience of the bureau and 
members of the conference. This ex- 
perience was not available in the form 
used by the casualty companies, and 
arrangements for closer cooperation 
between the casualty companies and 
the fire. and marine companies were 
made at a joint meeting of the con- 
ference with the automobile committee 
of the bureau. ; 

There was strong sentiment in some 
quarters toward the making of property 
insurance rates, which would include 
fire, theft and collision, by the fire 
companies and the making of third 
party insurance rates, which would in- 
clude liability and property damage, by 
the casualty companies. It was planned, 
however, to have joint work on col- 
lision and property damage rates, the 
two classes that are written by both 
classes of companies. 

Commission troubles at Philadelphia 
and Baltimore were also aired at the 
New York session. The maximum 
hereafter paid in Maryland will be 25 
percent. 


Annual Meeting in Chicago 


The annual meeting of the national 
conference will be held in Chicago be- 
tween Nov. 10 and 20. 


A new commission rule for Philadel- 
phia was approved. It provides 25 percent 
for two agents for each company and 
15 percent for all other agents or brok- 
ers. Any company not having a state 
agent branch, nor representative above 
the grade of local agents in Philadelphia 
for automobile business, may have one 
agent compensated at the company’s dis- 
cretion. All agents must be pledged to 
the conference commission scale. Such 
agents shall be entitled to membership 
in the Philadelphia Automobile Agents 
Association. The provision for an agents’ 
association is a new departure in the 
automobile business. It is designed to 
stabilize the agency situation and will 
follow as far as practical the lines of 
similar bodies in the fire business. A 
local committee of fire Philadelphia 
agents has been conferring with the con- 
ference on this rule, and will largely 
have the work of forming the local board. 
Walter Chase, of Henry W. Brown & Co., 
is chairman of this committee. A confer- 
ence committee has been appointed to 
cooperate with the Philadelphians in 
working out the details of the local 
board. Its members are Douglas F. Cox, 
president of the conference; B. M. Culver, 
Niagara Fire; C. S. Timberlake, Hartford 
Fire; H. P. Whitman, Phoenix of Hart- 
ford, and H. R. Cluff, Aetna Accident. 


Personsal Effects Rate 


The rate to be charged for personal 
effects which has heretofore been the 
rate charged upon the car itself, shall 
from June 1 be the rate for form 3 (fire 
only policy) regardless of form of policy 
upon which the car itself is written. 

As a result of discussion of the situa- 
tion arising from the activities of the 
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S PRESIDENT of the National 

Board, to which office he was 

elected at the fifty-second annual 
meeting of the organization Thursday, 
Frederic C. Buswell will prove a right 
worthy successor to R. M. Bissell, E. 
G. Richards and the long list of prom- 
inent men who have filled the respon- 
sible and honorable post in years gone 


Safe and sane, diplomatic yet force- 
ful, Mr. Buswell has steadily forged 
ahead ever since his entry into the fire 
insurance business as a junior clerk in 
the Home office in 1861. In 1885 he -be- 
came responsible for the company’s 
western business, and was a familiar 
figure at the annual gathering of the 
Western Union, which he attended with 
his then chief, President John H. Wash- 
burn. Those were stirring days in the 
West and young Buswell witnessed 
many a lively debate between Judge 
Eugene Cary, William Warren the 
elder, Mr. Washburn, George L. Chase, 
Eugene Harbeck and other giants of 
that time. 


National Spokesman of Home 


He later had jurisdiction over the 
east and for several years past has been 
the national spokesman for the Home. 
For two successive years he was presi- 
dent of the South Eastern Underwrit- 
ers Association, retiring from the office 
finally but forty-eight hours before his 
selection as chief executive of the Na- 
tional Board, the most coveted post in 
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the fire insurance business. Calm and 
deliberate in his dealing with men and 
measures; courteous and possessed of 
the saving grace of humor, Mr. Bus- 
well is deserving and will worthily 
wear the latest honor conferred upon 
him. His brother, Henry Grant Bus- 
well, is Cook county manager of the 
Home at Chicago. 


Snow Not Active Outside Man 


Speaking of Mr. Buswell recalls the 
fact that E. G. Snow, president of the 
Home, though long recognized as one 
of the foremost fire underwriters of the 
country and most genial of men, has 
never been prominent in association 
gatherings, his one exception to this 
general rule being membership upon the 
committee of the New York City fire 
patrol. 

Seated in his private office, President 
Snow, through his lieutenants, keeps in 
constant and intelligent touch with in- 
surance activities from New York to San 
Francisco, as well as in Mexico, Canada, 
Cuba and wherever the Home does busi- 
ness, no transaction of importance is 
consummated without securing his sanc- 
tion, while many of the movements that 
have placed the Home in the leading po- 
sition it occupies today originated in his 
fertile brain. Added years find his men- 
tal and physical vigor unimpaired and 
affords a constant inspiration to the 
several hundred head office employes and 
the 12,000 agents of the company to 
“carry on” to higher and yet higher 
achievement. As the late E. H. A. Correa 
once remarked to the writer, “May E. G. 
Snow live for a thousand years.” 




















EW YORK, May 27.—In the opin- 
N ion of many underwriters great 
profit would accrue to head office 
men through a careful study of adjust- 
ment proofs, instead of their being 
passed upon perfunctorily as is but too 
frequently the case, and then placed in 
permanent files. The contention is that 
real hazards of occupancy or manufac- 
ture can only be ascertained when fires 
occur, and if the direct and indirect 
cause of a loss is not thoroughly sifted 
in the adjustment a most valuable op- 
portunity for gaining desirable infor- 
mation is lost. Unless this feature of 
a settlement is insisted upon by com- 
pany executives, the average adjuster 
is not likely to bother overmuch with 
it, contenting himself with the general 
and highly unsatisfactory statement 
that “the cause was not ascertainable.” 

Should Be More Intimate Relation 

But even where the data is had it will 
serve no useful purpose unless it be 
reviewed by the men who pass upon 
the underwriting, as well as those re- 
sponsible for claim payments. The 
conviction is growing that there should 
be a more intimate relation between 
these two branches of each office. 

A number of companies are fortunate 
in having as chief adjusters men who 
have had extended training in the in- 
spection of risks and to whom the 
critical study of fire causes becomes 
almost second nature. In such offices 
the recommendation of the adjuster as 
to the continuance or cancellation of 
the line, and the reasons for the sug- 
gested action, are of distinct educa- 
tional value to the men passing risks, 
and are appreciated. 

In but too many instances, though, 
claims, unless for excessive amounts 
or incurred under peculiar conditions, 
are settled by the adjusters in routine 
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nonconference companies, and in the 
hope of arriving at some modus vivendi, 
a standing committee was appointed to 
encourage the cooperation of nonconfer- 
ence companies and to remove elements 
of friction wherever possible. 

The business meetings of the confer- 
ence were followed by a dinner at the 
Hotel Vanderbilt, at which President 
Douglas Cox presided. 


COMMENT FROM THE EAST 
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form, and little of permanent interest 
is secured from them. The unreason- 
ableness of such condition is being 
born in upon the minds of underwriters, 
and a change in present practices may 
be looked for in the near future. 


NEWARK ADJUSTERS 


Quiet but thorough investigation is 
being made in an effort to discover the 
complete operations of several adjusters 
arrested at Newark, N. J., some days 
ago for alleged crookedness in loss set- 
tlements. The reputed practice of the 
suspected men was to report fictitious 
losses to their companies, the settlement 
of which was placed in their hands, and 
to divide the money secured among them- 
selves. 

Several years ago there was a scandal 
over fire loss settlements in New York 
City, as a result of which several well- 
known public adjusters went to prison, 
while others were driven out of business. 

The formation of the General Adjust- 
ment Bureau and its assumption of all 
prominent loss settlements, either solely 
or in conjunction with recognized com- 
pany men, had a distinctly beneficial 
effect upon this department of under- 
writing activity, and little criticism 
either as to time consumed or money 
paid in the adjustment of large claims 
has since been heard. 


Small Losses Offer a Field 


It is the smaller losses that offer the 
field for fraud, for these are not scru- 
tinized at head offices with anything 
like the degree of care they should be, 
and it was for this reason that the 
parties arrested at Newark, and who 
have been operating at Paterson, Pas- 
saic and throughout northern Jersey for 
several years past, managed to escape 
detection so long. 

The practice followed in a number of 
European countries, not to permit loss 
payments until all particulars surround- 
ing a fire have been passed upon by the 
police authorities has much to commend 
it, and perhaps in the course of time 
the American public will accept the 
doctrine that every “fire is a crime” and 
insist upon a rigid inspection as to its 
origin. 


JUST CATCHING ON 


During the past two weeks announce- 
ment of the appointment of Chubb & 
Son as general agents for the marine 
branch of the Merchants Fire Assurance 





of New York, appeared in several insur- 
ance journals. Two years ago, when the 
connection was made, it was real news 
and so considered at the time. Why the 
item should reappear is a question that 
puzzles the underwriters concerned. The 
Merchants Assurance writes both ocean 
and inland, as well as fire insurance, and 
has done so satisfactorily for a number 
of years. ‘ 


NEW YORK CITY BRANCHES 


It is growingly popular for prominent 
agency offices in northern New Jersey 
and from sections of Long Island to open 
branches in New York City as conven- 
ient centers from which to solicit busi- 
ness in their respective territories from 
metropolitan brokers. The rapid expan- 
sion of war industry plants, with their 
heavy insurable values, has thrown a 
vast amount of business to wide-awake 
brokers, and it is to secure a share of 
this that the out-of-town agents are 
locating representatives at New York. 

So important has the business of many 
metropolitan brokers become that it is 
being industriously sought by certain 
prominent company men who are scru- 
pulous, though, in seeing that once se- 
cured it is written through established 
agency channels. The latter thus loses 
little, if anything, because of the incur- 
sions into his particular field of the 
hustling broker. 


EVIDENCES OF PATRIOTISM 


Fire insurance men cannot be accused 
of lacking in patriotism. From the of- 
fices of the companies, local agencies 
and brokerage houses thousands have 
enrolled in the various branches of the 
military service, and not a few have laid 
down their lives in their devotion to the 
cause of safeguarding civilization from 
destruction by the Huns. Liberal sub- 
scribers to liberty bond issues, Red 
Cross funds and kindred measures for 
the active prosecution of the war the 
insurance men have given undoubted 
evidence of their loyalty to the govern- 
ment and its allies. 


National Board’s Activities 


The report of President R. M. Bissell 
at the annual meeting of the National 
Board was devoted in large part to re- 
viewing the conservation work per- 
formed by the organization in helping 
safeguard elevators and other food stor- 
age properties against loss by fire, acci- 
dental or incendiary, which service, by 
unanimous vote of the Board is to be 
continued through the new year. 

In the light of this and the cordial en- 
dorsement given by the “powers that be” 
in Washington, some company men find 
it rather hard to square the action of 
Director-General McAdoo in cutting off 
insurance upon railway and _ kindred 
properties under government control. 
This class of business has never been 
productive of especial profit to under- 
writing offices, and has been conducted 
at an expense rate which it is highly 
doubtful if government agents can equal. 
Nevertheless the companies have the 
machinery for handling the business and 
they are reluctant to lose it. 


Liberty Bond Subscriptions 


Subscriptions to the third issue of 
Liberty Loan bonds and amounts of the 
second and first issues held on March 31 
by various companies not reported on in 
The National Underwriter of May 16 or 


23 follow: 

Subscribed Held on 

to 3dIssue March 31 
East. Shore of Va...$ 
Chem. Mut.,N. Y.... § 500 ...:-:; 
Citizens Mut., Mass. sacohat era 1,500 
Middlesex Mu., Mass. eee 
So. Danv. Mut., Mass. 


Insurance Society Meeting 

NEW YORK, May 29.—The seventeenth 
annual meeting of the Insurance Society 
of New York was held yesterday. Officers 
elected are: President, Thomas A. Ral- 
ston; vice-presidents, Charles H. Holland, 
Edmund Dwight, John A. Eckert, J. Les- 
ter Parsons; secretary-treasurer, Edward 
R. Hardy; executive committee, Robert P. 
Barbour, Heber C. Churchill, Julius F. 
Van Riper. The membership is now: 
Resident, 924; nonresident, 220; total, 
1,114. Sixty-eight members are in the 
active service of the army and navy. 


McQueen Goes to St. Louis 


T. S. McQueen has been appointed su- 
perintendent of the National Inspection 
Company of Chicago at its St. Louis 
branch at 706 Chestnut street. The St. 
Louis business and that in the south- 
west have grown to such proportions 
that it cannot be satisfactirly directe 
from Chicago. The inspection service 0 
this institution is regarded most highly 
by insurance men, as its rapidly grow- 
ing clientele indicates. 
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CHICAGO AND SUBURBAN 


TRAVELING EX (PENSES INCREASE 


When the new passenger railway 
fares go into effect June 10 it will mean 
quite an increase in traveling expenses, 
and will add therefore to the outlay of 
insurance companies. Special agents’ 
traveling expenses will be enhanced 
several points. There are many com- 
monwealths where the rate is 2 cents 
a mile. This will go to 3 cents flat in 
an ordinary coach, 3% cents in a tour- 
ist sleeper and 314 cents on a Pullman 
car. This will mean therefore an in- 
crease of 50 percent in regular rates. 
The inter-state rates range from 2.4 to 
2.5 cents. This will go to 3 cents in 
the ordinary coach, meaning an increase 
of 20 percent. On a Pullman the in- 
crease is 40 percent. In the future, it 
will cost as much to go to New York 
on a slow train as it does now with the 
extra fare on the “20th Century Lim- 
ited.” 

As the late “Bertie” Wardle, special 
agent of the Citizens in Michigan and 
Ohio, remarked shortly before his 
tragic death. “It actually costs almost 
as much to travel in the field today as 
we used to chz arge wD. 











INSUR: ANCE Cc LUB ELECTION 


The administration ticket won from 
top to bottom in a warmly contested 


election in the Fire Insurance Club of |’ 


Chicago Tuesday evening. It was op- 
posed by‘an “institute ticket” which 
was arranged to put life into the event. 
Excellent men were on both sides. It 
was surprising to see the great inter- 
est taken. Jay S. Glidden, assistant 
manager of the Chicago Board, headed 
both tickets and A. H. Green had no 
opposition for treasurer. W. M. Mur- 
ray of Fred S. James defeated John F. 
Stafford for vice-president and W. F. 
Hochfeldt of the Home defeated J. W. 
Cameron of the Hanover. A. T. Gra- 





ham was beaten for librarian by the 
present incumbent, Ernest Palmer, as- 
sistant general counsel of the National 
Board. The successful contestants for 
directorships were Garrett B. James, 
Underwriters Laboratories; H. .A. 
Clark, National Liberty; A. 'H. Borch- 


ers, A. F. Bullard & Co., and Allan I. 
Wolff, Coffey, Wolff & Co. The de- 
feated contestants were Donald M. 
Wood, Childs, Young & Wood; R. S. 
Horton, Phoenix of England; R. H. 
Learn, Aetna, and W. W. Smith, Na- 


tional Fire. 
x * * 


POSSIBILITIES 


The loss possibilities for a company 
on risks inadequately insured, particu- 
larly for tornado insurance are shown 
by the case of a frame church at Phil- 
lips, Wis. One company carried $5,000 
on the building and though not de- 
stroyed by the storm it is paying a 
claim of $4,840, or practically a total 
loss. The building was racked and 
the steeple blown off, but it is still 
standing. 


LOSS 


* * 
CLERKS AS PROFITEERS 
The latest charge of profiteering is 


made against clerks in some of the Chi- 
cago offices. One case that is cited as 


an example is that of an endorsement 
clerk who has made three changes 
since last fall and secured an advance 
in pay each time. Because of this 
habit on the part of some employes, 
chief clerks and others who have the 
employment of help are now asking 
all applicants how long they have been 
at the various offices with which they 
have been connected, and are avoiding 
those who have made many changes 
during the past year. One employment 
agency in Chicago is also charged with 
using profiteering methods in switch- 
ing men from one office to another. 
* * * 
FORMS COMMITTEE’S WORK 


The uniform forms committee hopes 
to get the forms ready for the Min- 
nesota agents within the next two or 
three weeks. Nothing can be done with 
Wisconsin until the insurance commis- 
sioner decides as to the book of rules 
gotten out by the Wisconsin Inspection 
Bureau. In Missouri the forms are 
held back because there are some ques- 
tions pending with the state insurance 


department. The forms are now being 
gotten up for Illinois. 
* * Xx 
BIG HAIL INCOME 
All records on hail business were 


broken recently by the western general 
agency of the Hartford, when an excess 
of $100,000 in premiums was received 
in one day. 

This year is going to be a record- 
breaker on this class of insurance, and 
some of the surprising increases made 
in other lines last year may even be 
exceeded by the hail business, and in 
some states more business has been 
written already than during the entire 
season of 1917. It is also surprising to 
note the great growth of this class of 
indemnity in states east of the Missis- 
sippi river. Live agents here and there 
are seeing the opportunities and cor- 
ralling excellent profits out of this 
class. 

» * * 


WAR DEPLETES RANKS 


The present draft is taking a number 
of the younger field men. Where an 
assistant state agent enters the serv- 
ice it usually seriously interferes with 
a company’s field arrangements. A 
majority of the companies, whose men 
are being called into the draft are mak- 
ing plans to have the field work in the 
state handled by the state agent, tem- 
porarily at least. It is difficult to pro- 
cure field talent. Moreover, companies 
feel that agents do not expect as high 
a grade of service under present condi- 
tions as during normal times. Many 
companies which formerly had two 
field men in the state now have only 
one,. and propose to operate on that 
basis until the war is over. 

* x 


MUCH EXTRA WORK 


In comparison with ten, or even five, 
years ago, the work in general fire in- 
surance offices is said to have doubled 
and in some cases trebled, necessitat- 
ing an increase in office force and much 
additional labor on the part of each 
employe. During the past few years 
many phases of the business have been 
added, such as the automobile and 
explosion hazards, together with more 
intricate rating schedules, all requiring 
more time and application for the han- 





INSPECTORS WANTED 


Wanted—By western state fire insurance 
inspection bureau, men who are not likely 
to be called into military service, to act as 
inspectors, surveyors and raters. Address 
64-A, care The National Underwriter. 


Wanted Experienced Map Clerk 


For General Fire Insurance Agency 
in middle West. Must be capable and have 
underwriting knowledge. Answer stating 
experience, references and salary expected. 
Correspondence confidential. Address 63-Z, 
care The National Underwriter. 














THE NIAGARA FIRE INSURANCE COMPANY 





OF 


NEW YORK 


Announces the Appointment 


of 


WILLIAM H. McGEE & CO. 


General Agents 


15 William Street 


MARINE DEPARTMENT 
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ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 


108 So. La Salle St., CHICAGO 
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The 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


FREE SERVICE TO AGENTS . 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 


IN SOUND VALUES IN ANY INDUSTRY 











lhnomas Co, 


Certified Appraisals of Specials 


CHICAGO 














The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 





Dram-Shop Indemnity 














,— THE AUTOMOBILE=> 


INSURANCE COMPANY 


OF HARTFORD, CONN. 


PROFITS 
HULLS 
CARGOES 
FLOATERS 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


MARINE WAR RISK 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


— 


Affiliated with 


fETNA LIFE. INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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dling of business. This business, too, 
has been steadily increasing, and -no 
unimportant feature is the taking away 
of many experienced employes who 
have gone to the colors, their places 
being taken by new men of little or no 
experience. The second draft, soon 
to be put into effect, will still further 
reduce the office forces, coupled with 
which is the coming vacation season 
and .the shorter summer working 
schedule, all of which makes the heads 
of departments wonder how to cope 
successfully with the present abnormal 
conditions. 
TEN PERCENT WAR TAX 

The 10 percent surcharge war tax is 
now in effect in all Western Union ter- 
ritory states except Wisconsin, Kansas, 
Missouri, Oklahoma and _ Kentucky. 
Work is now being done in these states 
to have the authorities agree to the tax. 
Owing to the peculiar laws, the time of 
putting into effect has been delayed. 
It is in effect in all eastern and south- 
ern states and will soon be put into 
effect on the Pacific Coast. 

* * 


MARINE IN ~ RANCE BETTER 


Marine insurance, which showed a 
falling off after the first of the year, 
is now on the increase again. Marine 
underwriters think that this increase 
will continue, basing their supposition 
on the statement that the submarine 
hazard has been minimized and the 
production of shipping is steadily in- 
creasing and will continue to increase. 
For a while the government was using 
most of the possible cargo space in 
ships and naturally decreasing the 
amount of marine insurance written. 
While it will continue to use large 
amounts of such space, it is believed 
that the space available for merchants 
will likewise increase steadily from 
now on. 

es 


STUDYING OFFICE DEVICES 


_ Owing to the great shortage of help 
in insurance offices, office managers 
are studying the various kinds of com- 
puting and classifying machines, hop- 
ing thereby to make office conditions 
more satisfactory. There are a number 
of these machines that are now doing 
most excellent work and which can 
perform the same labor as a number 
of clerks and do it accurately. There is 
a big field today for these various of- 
fice machines, also systematizing plans 
and devices that enable offices to make 
a short cut to the desired end. More 
attention is being given by insurance 
offices to these systems and machines 
than ever before. 
k x x 

Joseph Neimeyer, for several years an 
examiner in the Atlas western depart- 
ment at Chicago and a prominent member 
of the Fire Insurance Club of Chicago, 
has entered the army, after being re- 
jected as a volunteer on several occa- 
sions. He has. been engaged in the life 
insurance business at Cleveland since the 
first of the year. 

* *k * 

H. H. Glidden, manager of the Chicago 
Board, is confined to his home on ac- 
count of illness. 

* * * 

Herman W. Borchers. who has been 
Superintendent of the liability depart- 
ment of the Massachusetts Bonding in 
Chicago, has resigned to go with John 
A. Morrison, general agent of the Aetna 
Life, in Manager —. Tramel’s office. 

*x* * 

Klee, Rogers, Wile & teem the Chicago 
agents, have been appointed general 
agents of the Massachusetts Bonding for 
accident and health lines in the citv. 
Carl D. Wile of the agency will be in 


FOR SALE—To right party, half in- 
terest in live local agency writing all 
lines general insurance. Correspondence 


solicited. Box 1183, Great Falls, 


Montana. 





charge of this special department. 


He 
has recently been attending the school 
conducted by the Massachusetts Bonding 
at Saginaw, Mich., where men are trained 
in accident and health soliciting and 
organization. ’ 

‘ * *K 
Arrangements for the annual summer 
outing of the Cook County Field Club are 
being made by a committee consisting of 
A. M. Raymond of Munker, Vokoun, Wet- 
more & Witherbee; W ‘TT. Bisbee of the 
National, and Parsons Warren of the Liv- 
erpool & London & Globe. While this was 
originally purely a social function, there 
will be a business session in connection 
with it this year. 

* * * 

H. J. Barbour, well known in Chicago 
insurance circles, has joined with W. L. 
Dickelman, specializing on surplus lines. 
In addition to their other connections 
they have just received the International 
Lloyds of Indiana and the American Mu- 
tual Fire of Indianapolis. 


Insurance Commissioner 
North Carolina has ordered a_ three 
months’ suspension of the personal li- 
cense of Manager H. M. Owens of the 
Manhattan General Insurance Agency of 
Wilmington for violation of the state 
insurance law in placing fire policies 
in companies not licensed in the state. 


COURSES PURSUED IN 
TORNADO BUSINESS 


(CONTINUED FROM PAGE 1) 


often in cities where their liability is 
in excess of a certain amount. 

Some companies. map their tornado 
business in smaller towns, while others 
will not go to this trouble except where 
the business comes from the larger 
cities. 


Young of 


Insurarce to Value 


The principal thing to watch in un- 
derwriting tornado business is the 
amount of insurance to value. For in- 
stance, in a risk valued at $500,000, if 
only $100,000 worth of tornado insur- 
ance is applied for, the business is haz- 
ardous and undesirable. Too small a 
proportion of the insurance to value 
is carried, and in the event of damage 
the company is very likely to pay the 
total loss. Where only a small amount 
of tornado insurance is carried and the 
values are large the companies might 
be said to merely be keeping the risk 
in repairs; that is, several small losses 
are paid during the year and the com- 
pany is taking up the slack. Most com- 
panies will not write a risk of any size 
unless insurance to value of 50 per cent 
is applied for. 


Underwriting in Congested Districts 


While the great bulk of the tornado 
business is, of course, in the residence 
districts, not a little of this class of 
business has been written in the con- 
gested districts in the past few years. 
In the mercantile sections the risks in 
the center of the block are the most de- 
sirable as a severe wind is less likely to 
do damage to them. It is considered a 
poor underwriting proposition to write 
four corners of a high valued district. 
Some companies establish block lines and 
attempt through this method to scatter 
their liability. This is probably a wise 
course to follow as a tornado usually 
cuts a narrow path, and a concentraied 
liability is for this reason more undesir- 
able in tornado insurance-than in the 
fire contract. 


Underwriting Methods 


Increasing attention is given to tor- 
nado risks as they are sent in. For in- 
stance, one company has established a 
practice of keeping its lines low on 
churches having small spires or steeples. 
On such a risk a line of about $2,500 will 


HELP WANTED 


Intelligent men from small towns, good writ- 
ers or good at figures. Now have fine oppor- 
tunity for advancement in large Chicago 
generalagency. Address in own handwriting, 








66-C, care The National Underwriter. 





$ in Chicago, Cook County and the C.eater Metropolitan District. QThisins 
In S p e Cc t 1 Oo n Ss torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. The undersigned sells this taient to companies, agents 
M tendering counsel to all 
unicipal Committees and "all those who formulate insurance laws 


brokers and the busi public, herewith 





designed for the public weal. 
18 years in this field 
Office with Joseph C. Kn 


ight & Co. 
Noom 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


tate Insurance Officiais, 
—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire - 


tive 


be accepted, whereas the same structure 
without the steeple might be written for 
as much as $5,000 or $6,000. 

It would seem that the amount of lia- 
bility in a town is not so important as 
the nature of the risks and their distri- 
bution. There is no question about the 
fact that where tornado business is scat- 
tered the larger companies, at least, will 
accept an almost unlimited amount of 
business of this kind. A great deal of 
combined business is now being written, 


and as the volume of tornado business 
increases fire insurance men are afforded 
more opportunity for exercising under- 
writing judgment in passing upon tor- 
nado lines. The business cannot, as it 
was some years ago, be blindly accepted 
for almost any amount. It becomes more 
and more necessary to pass on the indi- 
vidual risk as it is presented,, and un- 
doubtedly before many years have passed 
some definite standards for measuring 
tornado liability will be established. 
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Pittsburgh Fire Insurance Company 
of Pittsburgh, Pa. 
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HERRICK & AUERBACH, Managers, Western Department 
| Insurance Exchange, Chicago, IIl. 
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JOSEPH BERNING 
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DIRECTORS 
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NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


JMARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
HENRY J. WOESSNER Man. Underwriter 


National Ziberty 


Insurance Gompany 
of America. 


° {WCORPORATED UNDER THE LAWS OF THE STKE OF NEWYORK IN 1680, . 


STATEMENT JANUARY 1, 1918 
Cash Capital - = 000,000.00 
Assets - - - $8, 509, 763.64 Net PR on - 
Liabilities- - - 5,223,031.71 


CHICAGO 











$1,986,731.93 
Surplus for Policy Holders 2,986,731.93 


HEAD OFFICE : 62 WILLIAM ST., NEW YORK 


hinn-Fla 






















(Formerly known as National Flat Cable) 


Shinn-Flat is the most a Lightning Conductor, scientifically, that has 
ever been devised. J It is recognized by the highest scientific authorities as 
the ideal form for a Lightning Conductor. It has greater strength and is much 
more effective in controlling an electrical di because of its greater conducting surface. 
Manufactured and 


Manufactered and W. C. Shinn Mfg. Co., 1633 Monadnock Bldg., Chicago 
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VIGILANCE NEEDED 

Tue period for the annual meetings of 
state associations of local agents is at 
hand. The officials of the National asso- 
ciation see the importance of greater in- 
terest in these state meetings. These are 
strenuous days and in the midst of the 
war struggle stupendous changes are be- 
ing made. Opportunity is being taken by 
the socialistic and extreme elements to 
unite the forces directed against individ- 
ual effort with the aim of having the gov- 
ernment take charge of many of the activ- 
ities. The I. W. W. people, the Non-Par- 
tisan League and all kindred disturbing 
factors are at work tending to undermine 
existing conditions. 

Insurance men are second to none in 
doing their part to win the war. They 
have contributed generously of their 
means and effort. They have formed 
large selling bodies in disposing of Lib- 
erty bonds, in assisting the Red Cross, the 
Y. M. C. A., the Knights of Columbus and 
other organizations allied with war work. 





It seems unfortunate with the demands on | 
the time and energy of insurance men that | 
they should have to pay any attention to | 
defending their own occupation. 

Chairman Frep J. Cox of the executive | 
committee of the NATIONAL ASSOCIATION OF | 
INsuRANCE AGENTS says that while there 
have been situations in the past which 
made it necessary for all the insurance 
agents to get together and keep together, 
the present time is extraordinary in that 
regard. He urges all to come into the fold 
and act as ‘an army of defense. He says 
that the present administration of the Na- 
tional association is very much concerned | 
over the spread of the Non-Partisan | 
League propaganda. In his opinion the | 
insurance men must band together, work | 
together, be eternally watchful or the | 
foundations may be swept away. 





OLD RAILWAY SYNDICATE 

In the limelight of the government's 
present attitude toward fire insurance 
upon the cemmon carriers of the country 
that have passed under its control, it is 
interesting to recount the formation of 
the RatLway INsurRANCE SYNDICATE over 
thirty years ago. Prior to that event 
insurance upon steam railway properties 
was written by a limited number of com- 
panies, principally foreign, 


and under 


practices crude compared to those later 
employed. Rogerr C. RatHBone, founder 
of the prominent New York City bro- 
kerage firm of R. C. Ratupone & Son, 
controlled the great bulk of the business, 





his intimate association with Joun D. 
ROCKEFELLER, JOHN H. FLeG er, and other 
financial magnates giving him first call 
in its securing. 

To place the business upon a more sta- 
ble basis, CorneL1us Du Bors, of FRANK 
& Du Bots, leading agents and brokers, 
conceived the formation of the RatLtway 
INSURANCE SYNDICATE which was organ- 
ized about 1878, and has since been con- 
tinuously in existence under the efficient 
management of Frank & Du Bois, Er- 
nrst B. Boyp, of the firm having been in 
more immediate control for some years 
past. Membership in the syndicate orig- 
inally was restricted to English companies, 
the application of several American offices 
for admission thereto being denied. 

The Home determined to break into the 
railway “game,” unattractive though it ap- 
peared, and being refused entry into the 
syndicate went after the business single- 
handed. It authorized BeecHer & BEN- 
EpIcT—the senior member of which was 
Col. “Harry” BrEcHEer, son of HENRY 
Warp BeErEcHER, the eminent divine—to 
name rates nearly a third less than those 
then prevailing. As a consequence it soon 
controlled about a third of the railway 
premiums of the country, and thus for- 
tified was not only promptly enrolled in 
syndicate association, but was received 
with open arms. E. G. Snow, who han- 
dled the situation for the Homer, while 
mild of manner was and is a,hard fighter, 
and speedily secured for his company 
that “place in the sun” which he held it 
deserved, and which it has ever since 
maintained. 

As the railway interests expanded other 
companies, domestic and foreign, began 
writing the business, and later a western 
syndicate was formed and now exists. 

FraANK & Du Bors, MarsH & Mc-LEen- 
NAN, JoHN C. Paice & Co., Jounson & 
Hiccins, Ep. O’Brien, and others all con- 
trol insurance lines as brokers, and -nat- 
urally are concerned over the prohibition 
by Director General McApoo of contin- 
ing further indemnity upon these prop- 
erties. 








CHILDREN AS EDUCATORS 


THE foreman in one of the steel mills 
of Chicago said the other day: 

“IT have solicited the 130 men under 
me on all three Liberty bond issues, 
on War Saving Stamps, and on the Red 
Cross twice. I had a 92 percent score 
on the first issue of bonds, 68 percent 
on the second and 100 percent on the 
third. My easiest work was on the last 
Red Cross war fund drive in spite of 
the fact that nearly all of the men had 
children and all of them had previously 
subscribed through these children, be- 
cause the children were in school and 
the schools had a big part in the war 
fund campaign.” 

This statement bears out the argu- 
ment often presented in fire prevention 
circles that the public can be educated 
through the school children. 

During the summer it may be well 
to make the plans to take up conser- 
vation work through the school chil- 
dren as well as through the other 
channel in which it is now being con- 
ducted. 








THE man who serves best succeeds 
best. 





TIME passes only once. 











Personal Side of the 
Insurance Business 





Rufus Cage, a member of the gen- 
eral agency of Cravens & Cage, of 
Houston, Tex., died the other day at 
the age of 66. He suffered a stroke of 
paralysis and died from its effects. Mr. 
Cage served as president of the board 
of education at Houston for 20 years. 
He was one of thé most active insur- 
ance men of the southwest. 


The Rotarians will hold a convention 
in Kansas City in June. Lyle A. 
Stephenson, local agent in Kansas City, 
is chairman of the committee on fire 
insurance Rotarians. Mr. Stephenson 
has issued one of his characteristically 
original letters to Rotarian agents, 
which breathes the spirit of jolly good 
fellowship. It’s in rhyme, and headed 
by a drawing which Lyle himself might 
have made. 

Superintendent of Agents James M. 
Moran of the Concordia Fire, who has 
been suffering from nervous prostra- 
tion, is able to get about, but is not yet 
in shape to get to work. Mr. Moran 
has been afflicted since the latter part 
of February. He is a hard worker, 
consumes much vitality when he la- 
bors, and finally gave way. Mr. Moran 
is a man of ability who has made good 
in his work. Many friends hope that 
he will soon be restored to his full 
health. 


The Illinois field men gave-A, J. 
Meyer, state agent of the Providence 
Washington a farewell luncheon last 
Monday noon. Mr. Meyer left Wednes- 
day of this week for Macon, Ga., 
where he will enter military service in 
Camp Wheeler. The field men pre- 
sented him with a wrist watch, the 
address being given by Royal A. Buck- 
man, superintendent of the automobile 
department of the Royal. R. F. Wol- 
tersdorf of the Atlas presided. Assist- 
ant Manager C. E. Clutia of the Prov- 
idence Washington was present and 
spoke on behalf of the office. Mr. 
Meyer is one of the popular field men 
of the state who long ago ingratiated 
himself into the hearts of all his co- 
workers. 

M. J. Looney, former special agent 
for the Hartford Fire in northern Illi- 
nois, is now being groomed for his new 
position as superintendent of the sub- 
agency department in the West, being 
instructed in that work by J. P. Hol- 
lerith, whom he will succeed. Mr. 
Hollerith will leave above the middle 
of July for New York, to teke a home 
office position with the Continental, 
Fidelity-Phenix and American Eagle. 
Mr. Looney is one of the stable, well- 
experienced fire underwriters who is 
taking high rank in his work. 


J. J. Fitzgerald, western general 
agent at Omaha, Neb., for the Grain 
Dealers Mutual Fire of Indianapolis, 
Ind., who has been promoted to assist- 
ant secretary of the company and will 
take up his duties in the Indianapolis 
headquarters office by June 1, was ten- 
dered a farewell luncheon Monday of 
this week by fifty of his Omaha friends. 
Mr. Fitzgerald has been active as a 
member of the executive committee of 
the state conservation association in 
Nebraska, gaining wide popularity 
through his ability. 

A. R. Pierson, who recently resigned 
the presidency of the Stuyvesant, 
though retaining his interest as a 
stockholder, will henceforward devote 
his entire time to his brokerage busi- 
ness, which is extensive, and was long 
since credited with making him a mil- 
lionaire. Discouraged at the prospect 
before him as a clerk in one of the 
prominent company offices, Mr. Pier- 
son, some 35 years ago, started as an 
independent broker, and speedily be- 
came a leader. He controlled the en- 
tire business of one of the foremost 
New York City real estate firms, and 








later secured the handling of whiskey 
properties all over the country. While 
his lines in this latter connection are 
not so extensive as they were at one 
time, he is still far and away the big- 
gest whiskey broker in the United 
States, and is a recognized authority 
upon its hazards. While a liberal 
stockholder in a number of insurance 
companies, Mr. Pierson has always 
preferred the brokerage to the man- 
agerial branch of underwriting, and the 
financial returns from his activities 
fully justify his selection. 


Thos. F. Hayden, Indiana and Ken- 
tucky special agent of the Western As- 
surance and British America, and C. T, 
Zehnder, Tennessee special agent, were 
at the home office in Toronto last week. 
Mr. Hayden, in commenting on con- 
ditions there, said that he never saw 
Toronto looking better than it does 
now, and the friendly feeling for the 
United States is constantly being mani- 
fested in many ways, particularly in 
places of amusement. He said that 
there is a strong feeling of confidence 
in the successful outcome of the war 
for the Allies. 


E. F. Schneider, Illinois special agent 
of the North British & Mercantile, left 
for Macon, Ga., on Monday to enter 
the service. Saturday his associates in 
the -office, including the ladies, gave 
him a farewell luncheon at the Grand 
Pacific and presented him with a 
handsome wrist watch. 


Henry H. Putnam of Boston, Mass., 
formerly secretary of the National As- 
sociation of Insurance Agents, has 
offered his services to the army Y. M. 
C. A. work. It is likely that he will be 
accepted and assigned to one of the 
camps, 


Commissioner J. F. Taake of Iowa, a 
golf bug of the first water, has joined 
a new organization in Des Moines 
known as the “Bird and Squirrel Club.” 
The club meets at 5 o’clock a.m. for 
the old Scotch game. Taake says he 
has found his membership of great 
value already and regrets that he did 
not join sooner. 


Friends of W. C. Scheide in the 
underwriting ranks—and he has scores 
of them—deeply regret the insinuations 
of disloyalty made in certain directions 
against him since his appointment as 
head of the insurance division of the 
Alien Property Custodian’s office at 
Washington, and are firmly convinced 
that no basis in fact exists for such at- 
titude. Though of German extraction, 
Mr. Scheide was born in thts country 
and has ever given proof of his thor- 
ough Americanism. As a youngster he 
held a clerkship in the San Francisco 
general agency of the Royal Exchange 
and was United States secretary of that 
corporation when it established head- 
quarters in New York City. His next 
connection was as manager in_ this 
country for the Prussian Life and the 
Balkan National, the former transact- 
ing life and the latter fire insurance. 

With the declaration of war against 
Germany by the United States, Mr. 
Scheide offered his services as a mem- 
ber of the food conservation commis- 
sion of Connecticut, but instead was 
called to Washington by Secretary 
McAdoo and given his present post, 
Mr. McAdoo recognizing his peculiarly 
well rounded insurance experience and 
convinced of his loyalty to this country 
and its interests. When the question 
of prohibiting the German companies 
from further continuing business was 
up for review here, Mr. Scheide was 
one of the three judges to promptly 
vote in the affirmative. His son was 
among the first of the Red Cross vol- 
unteers to leave for France, and has 
since been invalided home, suffering 
from a severe case of “gasing.” 


He built a house 
With bracket flue; 

His house is gone. 

This tale is true. 


—Imri Zumwalt, Kansas. 
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General News of the States 








OHIO AND WEST VIRGINIA 


FINE PROGRAM IS ARRANGED 











Fire Protection Convention at Colum- 
bus Next Month to Hear Inter- 
esting Discussions 





COLUMBUS, O., May 27.—The for- 
mal opening of the Patriotic Fire Pre- 
vention Convention, to be held here 
June 11-14, will include numbers by the 
Columbus Democratic and the Repub- 
lican Glee Clubs, organizations na- 
tionally known; and music by the big 
United States band from the Columbus 
post. State Fire Marshal Fleming will 
introduce the speakers. On ednes- 
day, June 12, there will be a fire pre- 
vention luncheon to which over 400 
leading business men will be invited. 
Charles E. Meek of New York will 
make the main address on “The Rela- 
tion of the Business Man to Fire Pre- 
vention.” 

On June 12, Goodwin Lee, editor of 
“The Fire Engineer,” New York, will 
speak on “The Psychology of the 
Child in Its Relation to Fire Preven- 
tion.” School teachers will be given a 
special message by Mr. Lee. On June 
14, Dr. H. E. Mechling, of the Recla- 
mation Division, United States Quar- 
termaster’s Corps, Washington, D. C., 
will speak on “Prevention of Gasoline 
Explosions.” On June 13 a demonstra- 
tion will be given by the Columbus fire 
department. Each evening there will be 
special fire prevention pictures, and the 
round table talks on vital tcpics will be 
features. 





Ohio Notes 


Frank C. Mackey of Cambridge, O., 
has been called to the colors and has 
reported at Camp Sherman, Ohio. 

The Buckeye Insurance Agency at 
Cleveland, Ohio, is moving its office 
from The Arcade to the Guardian Build- 
ing. 

T. W. B. Feller of the Feller Agency, 
Akron, O., has been ordered to Camp 
Gordon, Atlanta, and has disposed of his 
share in the insurance business to Ches- 
ter H. Allenbaugh. 


The Superior Insurance Agency Com- 
pany has been incorporated for $10,000 
capital in Cleveland. Sam Garber, N. D. 
Engelman, Amelia Beer, Ralph Shier and 
oseph Morganstern are incorporators. 


The Insurance Society of Columbus has 
passed up the May meeting, owing to the 
inability of W. J.. Beggs to be present 
and speak on features of the Ohio Audit 
Bureau. An outing and annual election 
will be held June 19. 

The following fire companies have been 
admitted to Ohio: The Rocky Mountain 
Fire, Great Falls, Montana, Allen 5S. 
Hopkins, general agent, Cleveland. The 
Utah Home, Salt Lake, and the Atlantic 
Mutual, Philadelphia. 

An effort is being made to change the 
June meeting of the Field Clubs from 
June 4 to June 11, when the field men 
could be in Columbus and attend the fire 
prevention congress. The Ohio Associa- 
tion of Fire Underwriters is agreeable to 
the change of date, but it is understood 
the Field Club does not favor the change 
of dates. 





Virginia Notes 


The Home Fire & Marine of California 
has applied for admission to Virginia. 

Richmond, Va., is planning to effect a 
complete motorization of its fire depart- 
ment. 


Samuel T. Pulliam has been elected 
president of the Richmend, Va., local ex- 
change, succeeding the late Arthur L. 
Pleasants. He has long been active in 
the affairs of the exchange. He is a 
former secretary of tne Virginia local 
agents’ association. 








HOTEL WISCONSIN 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath} 


A.E.COPELAND,~ - 





Minneapolis 


sentation. 





JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH. 





We can tell them to you. 








CENTRAL WESTERN STATES 


PROGRAM IS NEARLYCOMPLETE 











Outlook Is for Record Breaking At- 
tendance at Wisconsin Associ- 
ciation Meeting 





MILWAUKEE, WIS., May 28—It 
is likely that the detailed program be- 
ing arranged for the annual convention 
of the Wisconsin Association of Insur- 
ance Agents, to be held in Milwaukee, 
July 9 and 10, will be ready for distri- 
bution within the coming week, unless 
Secretary Frank Fassold encounters un- 
foreseen delays in completing the list 
of outside insurance experts who have 
been invited to address the meetings. 

“We hope to have the official pro- 
gram in the hands of our members at 
least by June 15,” said Mr. Fassold to- 
day. “The members of the association 
already are clamoring for it, so that 
they may use it for ‘propaganda’ in 
making the attendance this year the 
largest it ever has been at a Wisconsin 
convention. Some of our more enthu- 
siastic members are making a drive to 
gain new recruits and are anxious to 
have program details at hand to show 
to prospective applicants as a final con- 
vincing argument that they join in time 
to be able to participate in the ses- 
sions.” 

“It is surprising how much interest 
is being shown in our 1918 convention 
by agents in all parts of Wisconsin,” 
said President Frank Hoffman, Mani- 
towoc, who came to Milwaukee to dis- 
cuss further the arrangements with 
Mr. Fassold. “Letters coming to Mr. 
Fassold’s office and to my own at 
Manitowoc indicate that agents are 
keenly alive to the especial necessity 
in these times of getting together and 
counseling among ourselves concern- 
ing the best ways and means for meet- 
ing the many new and intricate prob- 
lems that are coming up in our daily 
business. I am sure the attendance is 
going to be a record-breaker.” 





Require the Tornado Insurance 


Most of the companies in writing 
dwellings in southern Illinois are re- 
quiring combined fire and tornado in- 
surance or they will not take the fire 
end of the policy. Experience in that 
section has not been favorable and hence 
as large a premium as possible is de- 
sired. Some of the companies that have 
written a large business in that section 
find that they are pretty well loaded up 
with tornado liability. 





Indiana Losses 


INDIANAPOLIS, IND., May 27—The 
Indiana fire loss of $3,344,530 for the 
first three months marks a record of des- 
truction by fire that exceeds, by almost a 
million dollars, the loss for the corres- 
ponding period of any year since 1913. 

In January 389 dwellings were totally 
or partially destroyed, of which 130 were 
due to defective flues and 104 were caused 
by sparks from chimney. The record for 
February is even more disastrous. Dur- 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 














GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 

F. RIESTER, Secy. | OSCAR E. STRAUCH, Asst. Secy 
714 Hippodrome Bldg. _— Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital ois - : $250,000.00 
Assets - - - - 942,227.90 
Surplus to Policy Holders . 624,198.79 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





1898 Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 

An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 

Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 


Insurance in force over $17,000,000 


Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas 


Ohio's oldest company doing a genere} 
business. 








N. T. 


Premi in force over 260,000 

ioik ag . pon » ne Our contracts have been good for three: 

PK ay Seautass fourths of a century and are still good. 

‘ 65th ANNUAL STATEMENT 

ue Capital a a a Wa a a a ~~ 
Assets (to protect policy holders) - -< 008.08 
Iuwwauce Company Net Surplus to policy holders - - 5,574,008.08 
of WatertowuN.B: Net surplustostockholders - - « 2,650,963.09 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, 


Colorado, Denver 


JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraske 











ing the latter month 399 dwellings were 
totally or partially burned, of which 108 





Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 


Live agents wanted in Wisconsin. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 


15.00 


Good commissions. 
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were caused by defective flues, and 194 
by sparks from chimney. 

It is believed that the responsibility for 
a great number of these losses lies in the 
use of inferior coal, and in many cases 
faulty chimney construction, or chim- 
neys not adapted to the ‘use of poorer 
grades of coal. 

The fire loss for each month is as fol- 
lows: January, $1,804,492; February, 
$909,434, and March, $630,604. 


Goes With Brennan Office 


Arthur L. Telin, for the 
years associated with the Milwaukee 
Board and the Wisconsin Inspection Bu- 
reau, will, June 1, accept a position with 
the T. E. Brennan Company of Milwaukee, 
adjusters for the insured, as engineer and 
inspector in its insurance counseling de- 
partment. 


past fifteen 


Watson Leaves for Chicago 


INDIANAPOLIS, IND., May 29—William 
F. Watson, who resigned as state agent 
of Indiana for the Hartford Fire to take 
charge of the improved risk end of the 
Western department of the Aetna, goes 
to Chicago this week to assume his new 
duties. His wife and daughter left In- 
dianapolis for Chicago Monday. 


Companies Lose the Suit 
A jury brought in judgment for 


562 at Antigo, Wis., the other day against 
the insurance companies and in favor of 


$21,- 


the assured after a nine days’ trial. The 
issue involved recovery of insurance on 
lumber destroyed by fire Oct. 4, 1917. The 
assured were Menting & Hickey. The 
companies contended that there were 
fraudulent loss proofs filed, that more 


lumber was claimed to be on hand than 
existed and that the Wolf River Lumber 
Company inspired the fire. The jury ab- 
solved the firm from these charges and 
found that the Wolf River Lumber Com 
pany was not responsible for the loss 
The companies involved were the Ger- 
mania, Globe & Rutgers, Commercial 
Union, Atlas and Phoenix of Hartford 


Wisconsin Field Meeting 


The annual meeting of the two Wis- 
consin fiela organizations will be held at 
Delavan Lake, June 27-28. This is the 
first time the Wisconsin men will have 





met at Delavan for many years. The 
meeting will be given entirely to busi- 
ness. 
Oshkosh Board Dissolves 
The Oshkosh, Wis.. Local Fire Insur- 


ance Agents Association has disbanded 
as of May 31. Owing to the rating au- 
thority being taken away from local 


boards, the agents did not believe their 
association needed to keep up any of its 


activities. R. O. Wolverton, now with 
the audit bureau at Madison, was for- 
merly secretary of the Oshkosh board. 


De Kalb, Ill, Inspected 


There was a good attendance of field 
men at the inspection made by the Illi- 
nois State Fire Prevention Association at 
De Kalb, Ill., last week. The number of 
risks inspected was 135 and only 32 were 
found with defects. President Ralph F. 
Woltersdorff, of the association, was in 
charge. 


Larson Reports to Colors 





Herman Larson, manager of A. W. Pe- | 
at Ironwood, | 


terson 
Mich.. 


Insurance 
left for 


Agency 
Camp Wheeler. 
Ga., May 25. Mr. Larson is 29 years 
old, has been with A. W. Peterson for 
nine years, having been manager for four 
vears. Mr. Peterson is postmaster at 
Ironwood, and is making an effort to find 
a man to take Mr. Larson’s place. 

Mr. Larson has been very successful 
as manager and equally so in getting and 
holding the respect and good-will of the 
agents of Ironwood. He is one of 236 men 
who left May 25 from Gogehi county. 


Macon, 


Illinois Notes 


Charles H. Auten of Princeville, IIl., 
sold his agency to Sniff & Byrnes. 

Fred Engle, Illinois special agent of 
the Firemens, is buying on the strength 
of the new arrival at his home. 


Indiana Notes 


The Potomac of Washington, D. C., has 
been admitted to Indiana. 


Jacob H. Hilkene has been appointed 
by Mayor Jewett of Indianapolis to the 
position of director of the new fire pre- 
vention bureau. He has resigned -as 
Democratic member of the Board of 
Public Safety. For years preceding his 
appointment to this board he was city 
building inspector. and before that was 
in the structural steel business. Mr. 
Hilkene took a leading part in prepar- 
ing the building code and fire preven- 
tion ordinances during his term as build- 
ing inspector. 


Martin Lawson, for over twenty years 
a local agent at Detroit, Mich., died last 
week. 


NORTHWESTERN STATES: 


MINNESOTA MEETING CALLED 





Annual Gathering of the Insurance 
Agents Will Be Addressed by 
President E. M. Allen 


The annual meeting of the Minnesota 
Association of Insurance Agents will 
be held in St. Paul, June 20. President 
I. M. Allen of the National association 
will be the main speaker. It is the plan 
at present to hold the business meeting 
late in the afternoon, to be followed by 
a complimentary dinner to Mr. Allen. 


The various fire and casualty men, 
whether members of the association 
or not, will be invited to attend this 


meeting. 

The executive committee is endeav- 
oring to make this a grand rally of 
Minnesota insurance men in order to 
create interest in the work and to have 
all underwriters understand the gravity 
of the present situation. President 
\llen is a virile speaker and the dinner 
will afford the agents an opportunity to 
hear him. A, F. Pray of Minneapolis 
is president of the organization. Fred 
H. Wagner of Minneapolis is chairman 
of the executive committee. Aside from 
Mr. Wagner, the members of the com- 
mittee are John Hoppin, Minneapolis, 
John Townsend and H. H. Matteson of 
St. Paul, and FE. M. Gegenheimer of 
Minneapolis. The executive committee 
has sent out word to the members 
urging them to arrange to be present 
at the meeting. 


Named Canadian General Agents 


Fess & Smith, McArthur Bldg., Win- 
nipeg, Manitoba, have been appointed 
Canadian general agents of the Amer- 
ican Central. For the last ten years 
William P. Fess of the firm has been 
superintendent of the Canadian agencies 


for the company. Mr. Fess and Mr. 
Smith have been partners in a local 
agency at Winnipeg for a number of 


years. This arrangement will be of dis- 
tinct advantage to the agents of the 
American Central and gives the com- 
pany splendid representation in the Can- 
adian field. 


Hazard Needs Watching 


The fire marshal’s department of Min- 
nesota states that the automobile may 
be found on probably more than one- 
haif the farms in that state. Word has 
gone out from the bureau to the farmers 
to be more careful regarding the fire haz- 
ard. Frequently a lean-to is built against 
the granary or barn for the automobile. 
The fire marshal says that the automo- 
bile should be stored in a specially built 
garage located at a safe distance from 
other farm buildings. Some farmers 
have been very careless in leaving oily 
waste or rags used in cleaning the ma- 
chine around on the floor which later 
have caused spontaneous combustion. 


Minnesota Fire Losses 


total fire losses in Minnesota for 
April amounted to $541,805. Of this 
amount there was $26,575 in St. Paul, 
$131,290 in Minneapolis, $57,275 in Duluth 
and $326,665 in the outside points. 


The 





Will Meet at Big Stone Lake 


The Dakota field men will hold their 
annual meeting this year at the favorite 
rallying point, Foster, Big Stone Lake, 
Aug. 6-8. The convention will be a busi- 
ness one, many important matters com- 
ing up for consideration. The fire pre- 
vention people will meet. The Blue Goose 
will have a session. 


The Cleveland National Fire has been 
admitted to Texas. 





H. M. BARFIELD 


President 


H. S. BASSETT 


Secretary 


Buckeye National Fire 
Insurance Co. 


CHARLES H. HARRADEN 


Managing Underwriter 





ECON 


Writing Business Through Ohio Agents 
OMIC MANAGEMENT MAKING SPLENDID PROGRESS 


Conservative Underwriting 








OHIO AGENTS WANTED! 














F. R. Ormsby, Pres. 


Capital $300,000 





G. F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 




















Richland Mutual Insurance Company 





MANSFIELD, OHIO. 





Incorporated .1850 


TOTAL ASSETS, 
A. C. CUMMINS, President 


- = = - - = $2,486,446.48 
BUSINESS CONFINED TO OHIO 


R. SMITH, Secretar+ 








Incorporated 1906 
ANDREW HAAS, President 


NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 


FARGO, N. D. 
J. H. DAHL, Secretary 














INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio ; 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 

















Dayton Mutual Fire 


IN ° 
Insurance Co., "Oro 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 











E, J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - $7,807,184.00 
Total Assets 412,915.16 





An Agency Company 








ORGANIZED 1905 





Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 




















Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 
Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 








HAMILTON, OHIO 
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IN MISSOURI VALLEY FIELD 


TERRY TIPPED FOR THE JOB 











C. E. Eldridge Has Resigned as Man- 
ager of the Kansas Inspection and 
Rating Bureau 





TOPEKA, KAN., May 2s—Paul W. 
Terry is to be the new Kansas Inspec- 
tion and Rating Bureau manager after 
July 1, according to gossip in insurance 
circles here. Chas. E. Eldridge, man- 
ager of the Kansas bureau for many 
years, is to retire after that date, and 
the report is that Mr. Terry is to take 
over the managership. Mr. Terry came 
to Kansas to carry on the testing in 
selected risks during the rate contro- 
versy between the companies and the 
department. 

Mr. Eldridge is one of the oldest 
stete bureau people, having begun work 
with Harrison Clarkson in Kansas in | 
1890. In 1899 he organized the Kansas | 
Inspection Bureau, which he has con- 
ducted ever since. 











PROGRAM IS BEING SHAPED UP 





List of Speakers Completed for Iowa 
Local Agents’ Convention at 
Keokuk 





DES MOINES, May 28—Secretary 
P. J. Clancy of the Iowa Association 
of Local Agents announces that the 
program for the state convention at 
Keokuk, June 27, is about complete. 





There will be sessions both forenoon | 
and afternoon on a boat cn the ex- | 
pansive bosom of the Mississippi. | 


However, there will be time given the ; 
delegates to see the big waterpower | 
dam and otherwise enjoy a_ social 
period. 

The order of the appearance of the 
speakers has not been determined. 
Those thus far secured are: Harry E. 
Moss, assistant secretary Greater lowa 
Association, “The Non-Partisan League 
and What It Stands For”; Shelby A. 
Fowler, state agent Phoenix of Lon- 
don, “Use and Occupancy Insurance”; 
E. W. Tinsley, state agent for the 
Aetna, “Coinsurance”; M. L. Moor- 
land, Hartford Steam Boiler Co., 
“Boiler Insurance and _ Inspection”; 
C. E. Ford, Des Moines local agent, 
“Cooperative Advertising.” 

Secretary Clancy says that indica- 
tions point toward a large attendance. 


KANSAS RECORD WILL BE BAD 








Enough Tornado Damage Already to 
Preclude Possibility of Profit on 
Line This Year 





Kansas showed a bad tornado rec- 
ord for most of the companies last year 
and is prepared to do the same thing 
this season. There have been many 
storms in the northern, southern and 
western sections of the state and on 
Monday night the village of Bern was 
reported to have been entirely wiped 
out by a twister. This state is pretty 
well plastered with tornado insurance 
so that the losses will fall heavily on 
the companies doing any volume of 
business in that state. 

The experience in Kansas during the 
past few years is called indicative, by 
some underwriters, of what is going 
to happen elsewhere in the country in 
the next few years. They argue that 
tornado rates are entirely inadequate 
for the risk assumed, although they 
were sufficient for many years when 
tornado insurance was not generally 
carried. In the past most of the tor- 
nado insurance has been written in 

















F. H. Hawley, Presiden 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


MIE dna ho be eeks ee whawadescsdetand $4,266,724 
| ee re ee creer te ree : 276,728 
Reserve for Reinsurance..................- 2,523,332 
NON Ss Saas Sees cw re ee Ce 155,556 
1 Cr rire err errr rere ec . 1,473,483 
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CHAS. L. HECOX, Manager Western Department, Chicago 


W. E. Haines, Secretary 











vicinities visited by storms after the 
damage was done, and insurance losses 
in various storms were light. Now 
that the insurance is pretty generally 
carried, some believe that insurance 
losses will be heavier when there is a 
storm and it is thought that rates will 
lave to be adjusted upward, particu- 
larly in some of Mississippi Valley 
states where tornadoes are frequent. 

Tornado insurance experience in va- 
rious states can hardly be taken as a 
guide for such rate readjustment be- 
cause of the fact that the insurance has 
not been carried generally enough in 
the past to make this experience valu- 
able as a measure of future possibili- 
ties. Weather bureau records might 
serve for such purposes better than in- 
surance records, 





WILL PROMULGATE NEW RATES 





Insurance Companies and the Kansas 
Department Have Been in Confer- 
ence Over Schedules 





TOPEKA, KAN., May 28—The 
adoption of the new term rule in Kan- 
sas, a reduction in the annual rates on 
fire business with the maintenance of 
the three-year term rates as at present 
and numerous changes in the general 
schedules for Kansas fire business, was 
the result of the long controversy be- 
tween the fire companies operating in 
this state and the insurance department. 
Commissioner Wilson and his assist- 
ants are now working out the general 
schedules for the state, following the 
submission of the proposals of the fire 
companies. The controversy started 
last fall when the companies filed the 
1914 analytical basis tables. It was the 
contention of the department that the 
adoption of this table would tend to 
increase rates materially throughout 
the state and for seven months there 
have been hearings, inspections, new 
ratings, tests and examinations of 
risks and the application of various 
tables of rates in working out a settle- 
ment. 


The new schedule probably will be pro- 
mulgated to become effective about June 
10, or possibly a little before that date. 

In general it may be said that there is 
a 20 per cent reduction in all annual 
rates on fire business formerly eligible 
to be written for 2 rates for 3 years. 
This controversy has had no connection 
with the rural business and applies only 
to rated towns and villages. A new term 
rule has been adopted fixing the three- 
year rate at two and one-half times the 
annual rate and the five-year rate at 
four times the annual rate. But there 
is a reduction in most classifications on 
the annual rate. 

On brick mercantile buildings the re- 
duction is 20 per cent from the present 
annual rate, thus maintaining the present 
rate for the three-year term and making 
a slight increase in the five-year term. 

On dwellings in protected towns the 
three-year rate is the same and a slight 
increase is seen in the five-year rate. 
There will be an increase in the three- 
year rate for dwellings in unprotected 
towns. 

The three-year remains the same on 
all public buildings, school houses and 
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churches except on school houses which 
have manual training and cafeteria 
equipment where special tests will be ap- 
plied. 

There is to be a decrease of 20 per 
cent in the annual tornado rates on all 
city mercantile property. The dwelling 
annual rate is to be 16 cents. 

The department is at work on the 
schedules for the rated towns and is also 
working on the statements relative to 
the rates for fire and tornado busi- 
ness in the rural districts. It is 
expected that the new schedule will 
be complete on all fires and tornado busi- 
ness throughout the state when it is 
given out by the department. 


Big Skate Party 


Tonight is the night when George Ly- 
man, deputy insurance commissioner, will 
give his skating party on the asphalt 
east of the capitol—after the full moon 
rises. Mostly roller skates will be used, 
but for those who are too unsteady to 
use skates there are two steam rollers 
with which they may amuse themselves. 
No speed restrictions will be placed on 
the steam rollers.—Des Moines Tribune. 


Severe Tornado Period 


DES MOINES, May 28—Iowa has never 
experienced a storm period so severe as 
from May 8 to May 21, according to in- 
surance men. Following closely upon a 
tornado which swept northeastern lowa 
came another Monday through central 
sections of the state which proved even 
more disastrous than the furmer. In ad- 
dition there have been numerous storms 
in eastern Iowa and cloudbursts at La- 
Moille, Malcom and Marengo which had 
added several thousand dollars to total 
destruction. The storm of May 20 proved 
to be four cornered, starting apparently 
in four sections at about the same time. 
The total damage is estimated at about 
$1,000,000. 

J. B. Harriman, secretary of the Iowa 
Mutual Tornado, states that the company 
had paid out $200,000 in tornado losses 
on the first storm when the second one 
struck. This will aggregate more. How- 
ever, tornado insurance companies are 
having their compensation. There has 
never been a time when so much insur- 
ance has been written in a short length 
of time. For several days one concern 
— written $1,000,000 a day on tornado 
risks. 


To Hold Midsummer Splash 


DES MOINES, May 28—O. W. Follett, 
wielder of the goose quill for the Iowa 
Pond of the Blue Goose, has completed 
the referendum vote of members to de- 
termine whether there shall be a mid- 
summer splash at Okoboji as in the days 
before the war. The vote, he says, is 
51 for to 14 against. Accordingly the 
plans for meeting July 19 and 20 will 
be pushed. James Bright, most loyal 
gander, will name the committees within 
a short time. July 20 is full moon. 


Storms in Nebraska 


OMAHA, NEB., May 27—Windstorm 
losses were numerous, if not serious, in 
the Omaha, Neb., territory last week. 
“I had at least 100 claims filed yester- 
day,” reported W. C. Lyle of the St. Paul 
Fire & Marine. Other insurance men re- 
ported numerous claims. The high winds, 
amounting almost to a tornado, swept 
nee the state from Clearwater to 
Yankton, South Dakota, doing damage to 
farms. As the crops were not high 
enough to be materially damaged, the 
loss was mostly to building. Because of 
high cost of repairing and replacing 
such losses, the insurance question is 
more severe than in ordinary years, say 
the agents. 

At least three hail storms, one of them 
spreading over a considerable area, were 
reported in the Omaha territory last 
week. Damage to crops, however, was 
slight. 


Places $2,500,000 Tornado 


The Quaker Oats Company has placed 
$2,000, 000 of tornado insurance, with a 
blanket form and 50 percent coinsurance 
clause, on reinforced concrete buildings 
and machinery at Cedar Rapids, Iowa, 
and $500,000 on stock under specific form 
in various buildings. Tsiis is one of the 
largest tornado lines. It was written by 
L. H. Stubbs of J. S. Anderson & Son 
Agency. 


Michigan Notes 


Martin Lawson, for 38 years in the in- 
surance business in Detroit, died last 
week. He was prominent in Masonic 
circles. 

The Edw. Carroll agency recently pur- 
chased the Ontonagon Realty Co. The 
Carroll agency is one of the leading 
agencies of Ontonagon, Mich. 

Grand Haven, Mich., which has $2,000 
put away in the fire department fund 
to go towards buying a motor fire truck, 
has converted this money to other uses 
and is cutting its budget to the bone to 
meet war conditions this year. 
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GENERAL CASTLEMAN’S DEATH 


Was One of the Most Prominent and 
Picturesque Figures in the 
Southern States 


LOUISVILLE, KY.,. May 28—The 
death of Gen. John B. Castleman, of 
Louisville, marked the passing of one 
of the south’s most illustrious figures, 
and a man who was prominent as a 
fighter, scholar and business man, and 
a leader in politics. Gen. Castleman 
and John T. Barbee organized the fire 
insurance agency of Barbee & Castle- 
man, which for fifty years has been 
identified with Louisville. For many 
years it held the southern department 
of the Royal and was considered the 
largest agency in the south. 

Gen. Castleman’s history reads much 
like that of the knights of old. He was 
one of the real Confederate fire eaters, 
a member of the famous Morgan com- 
mand, which was always a thorn in the 
side of the federal army during the 
Civil War. Although nearly sixty years 
of age when the Spanish-American war 
broke out, he went out as head of the 
First Kentucky, the old Louisville 
Legion, which saw service in Porto 
Rico. 


At Civil War’s ending he was consid- 
ered so dangerous and desperate that it 
was feared that he would start a new 
revolution, and along with many of the 
other southern leaders, he was banished 
from the country, never to return. 

Eighteen months later he returned to 
Louisville, where he studied law, but en- 
tered the insurance business before ever 
taking up practice to any extent. In 
1878 he organized the Louisville Legion, 
later the First Kentucky, and was at the 
head of the command until he retired. 
The regiment was sworn in for active 
service in the Spanish-American war on 
May 13, 1898. He was a colonel at that 
time and was promoted to brigadier- 
general of volunteers by President 
McKinley, and at the close of the war 
was offered a general’s commission in 
the regular army, which was declined. 

For many years he was a Democratic 
leader in Kentucky, being chairman of 
the local committee, and later chairman 
of the Democratic state central commit- 
tee. He carried the state for Grover 
Cleveland in 1892, although opposed by 
that sterling performer, Henry Watter- 
son, of the Louisville Courier-Journal. 
In 1896 he refused to support Bryan, and 
was active in his work for Palmer and 
Buckner. Returning to the Democratic 
party in 1900, he became president of the 
board of park commissioners of Louis- 
ville, and was responsible for the fine 
system of parks that were laid out in 
Louisville. He continued at the head of 
this board until the 1917 fall election, 
when the Republican party carried the 
entire district. 

General Castleman was a great lover 
of clear bred saddle horses and horses in 
general. He owned some of the finest 
blooded horses in the state, and a famous 
mare named “Carolina.” im 1911 2& 
bronze statue of this mare, with Gen. 
Castleman in, the saddle, was made and 
formally unveiled at the entrance of 
Cherokee Park on Nov. 8, 1913. He was 
wounded in the leg during the Civil 
War, and the old wound gave him much 
pain during the latter years of his life. 


Rees Made President 


At the annual meeting of the Southern 
Tornado Association, held in New York 
City, Henry E. Rees of the Aetna was 
elected president, J. E. Lopez of the Con- 
tinental, vice-president, and W. L. Ben- 
nett, secretary. 





West Kentucky Organizes 


The West Kentucky association of In- 
surance Agents was recently organized 
at a meeting of the insurance agents of 
the first district, held in Paducah, Ky. 
The following officers were elected: 
President, J. M. Kemp of Clinton; vice- 
president, Judge W. B. Amberg of Hick- 
man; secretary and treasurer, Ernest 
Lackey, Paducah; Jesse Weil, Frank C. 
Boone of Paducah, and L. F. Shaw of 
Mayfield were named members of the 
executive committee. About twenty mem- 
bers are in the organization. Among 
those present at the meeting were C. M. 
Parkerhill, W. F. Ward, W. L. Hale, L. 
F. Shaw, all of Mayfiesc; J. M. Kemp, 





H. D. Maddox of Clinton; Ernest Fall, 
Fulton; W. B. Amberg, Hickman; Gordon 
Rice, Bardwell; J. S. Peal, La Center. 





“A Staunch and Reliabie American Company” 
EST. 1880 D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
F. A. SCHULTE 

Treasurer 
H. E. EVERETT 
Secretary 
E. P. WEBB 
Asst. Secretary 






Sunance: © 


«37 — of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 


WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 
Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL, 


410 TONS OF GOLD 833"* 


Insurance Company aot 


NordgH A zRICA 


PHILADELPHIA 
‘THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 

E ANY SUCH RISKS 

I Your FIELD, WRITE-US_ABOUL THEM. WE MAY BEABLE TO HELP YOU. 
IT IS WORTH TRYING 














For Surplus 


Lines 


Try Us 






































Hotel Dyckman 


anime i MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEW YORK CHICAGO SAN FRANC SCO 















Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 


#| Soa Club Grill 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 























American Mutual Insurance 


K. of P. Building, INDIANAPOLIS 


Fire—Tornado—Automobile 
J. W. McGINETY, Secretary 


Agents wanted in Indiana 
where not represented 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 
Wewant good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 
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The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 
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Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 
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MOUNTAIN AND COAST FIRLD 


RECORD GIVEN FOR MONTANA 














Last Year’s Premiums in State Were 
$4,060,859, With a Loss Ratio of 
89.3 Percent 





The total premiums in Montana last 
year amounted to $4,060,859, and the 
losses were $1,594,408, the ratio being 
39.3 percent. The state leaders and 
their loss ratios are as follows: 


Prem. Losses % 

Pee ee eee $137,268 $101,044 73.6 
Commercial Un.. 83,270 32,484 39.0 
Connecticut 43,834 11,864 27.1 
Continental .... 48,716 6,782 13.0 
Fidelity-Phen. .. 51,352 22,950 44.7 
Fire Ass’n...... 49,034 20,109 41.0 
Frmns. Fund.... 158,070 52,699 33.3 
Gt. American.... 279,521 87,507 31.3 
Hartford ....... 227,187 78,001 34.3 
HOMG. 0686s gees 438,444 163,511 37.2 
Ins. Co. N. A... 94,39 39,501 41.7 
L:& L. & G..... 70,943 20,016 28.2 
Minneapolis .... 66,165 25,396 38.4 
Montana ....... 52,296 13,200 25.3 
Nat’l Union..... 60,994 85,120 129.6 
Northern, Eng.. 63,051 20,598 32.7 
N. W. F. & M.. 107,825 46,126 42.8 
N. W. Natl..... 87,195 32,166 36.9 
Norwich Union... 60,651 23,313 38.4 
Phoenix, Ct..... 50,899 14,849 29.2 

MEE ¢cdenccens 47,820 19,945 14.7 
Rocky Mtn..... »29 20,004 37.5 

OME 6560s cess 84,191 43,869 52.1 
Springfield ..... 75,908 34,267 45.1 
BR 87,773 50,555 57.6 
United States... 51,698 21,622 31.8 
Westchester .... 56,418 12,957 11.9 


The total marine premiums in the 
state amounted to $31,866 and the losses 
$62,812. The total hail and tornado 
premiums were $798,327 and losses $180,- 
136. The total automobile premiums were 
$124,395 and the losses $75,382. The Home 
led in hail and tornado, its premiums 
being $253,638. The Great American 
came second with $185,579. The National 
Union wrote $25,592 of crop premiums 
and sustained in losses $52,270. The 
Bankers of Helena wrote $162,720 hail, 
tornado and crop insurance and had $44,- 
736 losses. The Montana Equity Mutual 
Hail wrote $60,554 premiums and had 
losses of $8,671. The Ranchers Hail & 
Fire wrote $52,111 in premiums and had 
$20,126 in losses. The St. Paul Mutual 
Hail & Cyclone premiums were $48,114 
and its losses $8,826. The State Farmers 
Mutual Hail had vremiums of $91,748 
and losses of $33,273. 





OPENING A NEW DEPARTMENT 





Dixwell Davenport, San Francisco 
Manager of National Union, Be- 
comes General Agent for Coast 





SAN FRANCISCO, CAL., May 29— 
The National Union Fire has extended 
its metropolitan department at San 
Francisco into a Pacific Coast depart- 
ment, appointing Dixwell Davenport, 
metropolitan manager, to be Pacific 
Coast general agent. The field of the 
new department embraces California, 
Oregon, Washington, Idaho, Montana, 
British Columbia and Hawaii, where 
the agents have heretofore reported 
direct to the home office. The new de- 
partment created by the National 
Union is the third Pacific Coast branch 
to be established at San Francisco dur- 
ing the past year, the others being the 
Continental and its allied companies 
and the North British and allied com- 
panies. 





Coast Field Changes 


SAN FRANCISCO, CAL., May 29.—Geo. 
Cc. Sutton, inspector for the Fire Preven- 
tion Bureau of the Pacific, has resigned 
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SOUTHWESTERN STATES 


TEXAS LOSS RATIO REDUCED 











Fire Business Shows 55 Percent Record 
in 1917, as Compared to 92 the 
Previous Year 





AUSTIN, TEXAS, May 28.—Ac- 
cording to the computations made from 
the annual statements of the fire insur- 
ance companies operating in Texas 
those companies had a better year in 
Texas in 1917. The loss ratio is ap- 
proximately 55 per cent. This is in con- 
trast to the 92.2 per cent in 1916. 

The gross premiums in 1916 were 
$12,074,708, with net losses of .$11,140,- 
226. For 1917 the gross premiums will 
be about $12,200,000 and the net losses 
something like $6,600,000. Not all of 
the annual statements have been aud- 
ited by the insurance department. Un- 
til they are audited and approved the 
figures are not made public. Then, 
too, the German companies are not re- 
porting and the Russian company state- 
ments have not been approved as yet. 





Texas Meeting at Houston 


The Texas Association of Insurance 
Agents will hold its annual meeting at 
Houston, Tex., June 28-29. 








to become inspector for the Republic 
Underwriters in California, operating in 
conjunction with State Agent Chas. R. 
Watson of San Francisco. 

E. D. Fortmann, chief surveyor for the 
Pacific Board and with the latter for 
fourteen years, has resigned to become 
special agent for the National Union 
Fire in northern California with head- 
quarters at San Francisco. 

E. W. Hall, for the past five years spe- 
cial agent for the National Union in 
northern California with headquarters at 
Oakland, has been transferred to the 
company’s home office at Pittsburgh as 
assistant to Secretary W. G. Armstrong. 

F. V. D. Bangs, special agent for the 
New Hampshire, Providence-Washing- 
ton and allied companies in the Pacific 
northwest with headquarters at Spokane, 
has resigned to enter the fourth officers’ 
training camp at the Presidio of San 
Francisco. He will be succeeded by Chas. 
E. Dunlop. The latter is a former prom- 
inent Montana local agent who sold his 
business last year and has been special 
agent for the companies with temporary 
duties in the Pacific coast department 
headquarters at San Francisco. 





Forms About Ready 


The uniform forms committee of the 
Western Union expects to get the forms 
out to the agents in the mountain field in 
a short time. These will be sent to Den- 
ver by express and mailed out from that 
city by parcels post. 
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AGENTS MAKE MOST MONEY WHEN THEY PUSH 


AUTOMOBILE LIABILITY INSURANCE 
Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents . . . INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents . . . - ST.LOUIS, MO. 
GARNER & MANN, General Agents e a ‘ 
E. J. MILLER, General Agent - 3 a P 
For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 — Assets $1,211,054 
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Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 
We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 












































F. C. BREWER, Sec. and Treas. 


Lightning Controlt 


By PROF. DODD’S FAMOUS SYSTEM. 
Most perfect lightning protection ever developed. Will abso- 
lutely prevent more than 99.9% of losses due to 


lightning. 250,000 users recommend it—2,000 success- 
ful insurance companies endorse it. Has a 25-year 
record of practically 100% efficiency. Originated 
by Prof. West Dodd, America’s Lightning Special- 
ist. Every job absolutely guaranteed—rodding done 
by responsible, skilled men ONLY. 
Investigate the Dodd System now—write for full 
information today. 


DODD & STRUTHERS, 118 Eighth Street, / DES MOINES, IOWA 











CLIFFORD IRELAND, Pres. 
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Western Live Stock Insurance Company 
PEORIA, ILL. 






BERT BUCKLEY, Secretary. 














Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


ized, ed and managed by Michigan men. Backed by 
the Ss iebecnste of Michigan. reine a Michigan farmers 
and owners of livestock against death from any cause. 
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NEWS FROM THE EAST 


SCRANTON MEN ‘PROGRESSIVE 








Agents Work Together in Good Spirit 
—Will Have Vigorous Insurance 
Advertising Campaign 


SCRANTON, PA., May 29.—So far 
this year Scranton has enjoyed a very 
low fire record, the largest fire being 
a $11,000 loss. The losses for the first 
five months of 1918 are lower than for 
the same period in the past six years. 
In 1917 the fire loss was 80 percent less 
than in 1916. 

About eight months ago the city se- 
cured the services of a fire inspector 
who does nothing else but inspect risks 
in town. Many suggestions made by 
him have been carried out and Fire 
Chief Roser believes the recent low 
loss record is greatly due to the work 
of the inspector. At present the fire 
department is about two-thirds motor- 
ized and new equipment is being added. 

The local agents in Scranton have a 
live organization of 135 members and are 
now planning an advertising campaign 
somewhat similar to the plan used by 
Chicago agents. Instead of using all the 
space to show the people the necessity 
of carrying more insurance, it is their 
intention to use part of the space in 
educating the people to the necessity of 
paying their premiums on time. There 
will also be some copy on automobile 
insurance. Much good should come from 
this eduvational compaign. 

The agents here are students of the 
business and believe in giving service to 
the assured. Very few, if any, of the 
large lines are being placed outside of 
Scranton. Like in other parts of the 
country, at present there is scarcely. any 
building going on. There is no munitions 
business here, still the city is growing 
steadily, it having varied industries. In 
addition to being a great coal mining 
center, it is recognized as the second 
largest silk city in the country and there 
are many kinds of manufacturing plants 
located here. 

There is considerable wealth in this 
city and county, which means a large 
number of automobiles to be insured. 
The agents are doing well in this line. 
The agents are busy these days getting 
acquainted with the new rates and rules 
which were recently adopted in this sec- 
tion, but it will only be a short time 
until everybody is familiar with these 
and everything will be running smoothly. 


Home F. & M. Is Licensed 


NEW YORK, May 29.—The Home Fire 
& Marine of California has been admitted 
to do business in this state. Admission 
was opposed by the Home of New York 
because of similarity of title. Superin- 
tendent Phillips holds both companies 
have transacted business in California 
for many years with no confusion re- 
sulting as respects corporate titles. He 
holds the titles are not so similar ‘as to 
be calculated to deceive,” and. therefore 
admits the Home of California to New 
York. The company is operated by the 
Firemans Fund, with the same officers 
for both companies. 

Arthur K. Simpson, eastern manager of 
the Firemans Fund at Boston, becomes 
manager of the eastern department of 
the Home Fire & Marine. W. S. Brown 
& Co., have been appointed metropolitan 
district managers in New York. The com- 
pany is now licensed in thirty-five states. 


Go to Stock Companies 


ROCHESTER, N. Y., May 27—Seven 
million dollars of the giant fire insurance 
line of the Eastman Kodak Company of 
Rochester, N. Y.. has gone to the Factory 
Insurance Association from the mutuals. 
The business was written for 33 cents 
for three years. The premium was $23,- 
100. Two other large Rochester lines, 
the Stecher Lithographic Company and 
Taylor Instrument Companies, recently 
left the mutuals and obtained stock com- 
pany protection. 


Changing Its Name 


The German-American of the District 
of Columbia has taken steps to have its 
name changed to the American Fire. 


Perry Goes to National Union 


W. S. Perry, one of the chief exam- 
iners at the head office of the Rochester 
Underwriters, has taken a position at 
the home office of the National Union. 
He formerly traveled in Iowa. 


Eastern Notes 


The Tokio announces the appointment 
of Ogden & Fay as metropolitan man- 
agers in New York City for the fire de- 
partment. 

Crum & Forster have been appointed 
metropolitan district agents at New York 
City for the fire branch of the United 
British of London. 

Ernest B. Fletcher, one of the partners 
of John C. Paige & Co. of Boston died 
last week. He was absent from his office 
but one day. He became a partner in 
1912. 

The fire prevention commissioner of 
the Metropolitan District of Boston has 
issued notice that he will issue no per- 
mits for the sale or use of fireworks in 
the metropolitan districts for the holi- 
days of June 17 and July 4. 


William D. Milne, one of the staff of 
inspectors of the Underwriters Bureau of 
New England, has been called to Wash- 
ington for service with the Fire Preven- 
tion Section of the National War In- 
dustries Board and has been sent into 
various parts of the country supervising 
the inspection of war industry plants. 

The New Jersey special agent of the 
New Hampshire Fire, Frank Bancroft, 
who for the past ten years has repre- 
sented it in that field, announces his in- 
tention to resign and retire from the fire 
insurance business, his object being to 
identify himself with a line of business 
in which he has been personally inter- 
ested for some time. 





| Losses of the Week 





Rochester, N. Y¥.. May 24—Fire and 
water early this morning did $50,000 
damage to the Chamber of Commerce 
building, a twelve-story fireproof office 
building. Tenants probably suffered an 
equal amount of damage. The flames 
which were confined to the top story 
burned through the roof and walls and 
the tons of water which were poured 
into the upper floors went .through the 
offices and drenched the stock of the 
Garson Clothing Store on the street floor 
of the skyscraper. There is no stand- 
pipe in the building and firemen experi- 
enced great difficulty in elevating water 
to combat the flames. 

Insurance: 

Palatine ....$50,000 Phoen., Eng..$15,000 
Dill; Natl... 56,000 Attias ....... 15,0 
Lon. & Lanc.. 22,500 Colon Und. .. 45,000 


American ... 10,000 Continental . 17,500 
Farmers .... 17,500 Globe & Rut. 7,500 
New Hamp... 5,000 Yorkshire .. 7,500 


Buffalo .::.. 7,500 
New Hav. Un. 25,000 
* 
Charleston, W. Va., May 18.—A $6,000 
to $7,000 loss occurred to the stock of 
Lewis Hubbard & Co., grocers. Total 


en $121,000. Cause, exposure 
ire, 


* * * 

East St. Louis, Ill, May 19.—A $6,000 
loss is reported on stock in building 
No. 2 of the Dixie Mills Co., Inc., manu- 
facturers of live stock feed. Cause un- 
known. a 

* 


* 

Green Bay, Wis., May 25.—A_ $40,000 
tornado loss was suffered to $85,000 in- 
surance on the buildings and contents of 
the Green Bay Paper and Fiber Company. 

Insurance: 

Natl, Ct.....$25,000 Home ...... $15,000 
L - 15,000 





. & L. & G. 15,000 Hartford 
Springfield .. 15,000 ‘ 


oe 

Detroit, Mich., May 27.—There is a 20 
per cent loss to the Cadillac hotel started 
at 12:40 a. m. There is $365,000 insur- 
ance. The fire started in the store room 
and the cause oy ae er" ae 





Muskegon, Mich., May 28.—There is a 
total loss to the Lake Harbor hotel lo- 
cated on the channel between Lake Har- 
bor and Lake Michigan. The insurance 
involved is > “ 


Chicago, May 27.—Fire in two-story 
frame, rear, 7082 South Chicago avenue, 
owned by Joseph Lassers. Insurance: 
Ferra es + $500 

Quite a loss. Occupied by Louis D. 
Carroll, carpenter shop. No insurance. 
Quite a loss. Fire originated on out- 
side. Cause, sparks from burning paper. 
Communicated to four-story and base- 
ment brick, front, 7082 to 7086 South 
Chicago avenue, owned by Joseph Las- 
sers. Insurance: 

CS ee ae $ 3,000 O. Farmers. .$ 5,500 
ST OES [a 2,250 Palatine .... 18,000 
Caledonian 3,200 “Queen ......+. 3,000 

Loss small. Occupied by Oscar Eskman, 
hotel. Insurance: 

RGB — OMI Kai 6n eos 5 6:5:016:s 30 eee $2,500 

Quite a loss. Also communicated to 
three-story and basement brick, 7076 
South Chicago avenue, owned by Con- 
sumers Co. Insurance: 

Hanover ..... $4,000 N. W. F. & M.$ 750 
Norwich Un.. 3,750 Standard .... 1,500 

Loss small. Occupied by H. Thomas, 
dwelling. Insurance: 

NOE fi. Seca eb eW eo beh baececes $1,000 
Also communicated to 
two-story and basement brick, 7066 South 








Chicago avenue, owned and occupied by 
Consumers Co., coal office. See insurance 


“SERVICE” That's the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 


Companies in fourteen states. 


? 


A Fully Equipped General Agency Office 
Prompt Correspondence, Quick Adjustments and Settlementg 
We Can Supply Your. Needs—Write Us 





on building above. Loss small. No claim 
on contents. 
* * 

Bloomington, Ind., May 21.—Fire today 
caused a loss of to the Nolan 
Stone Mills Company’s plant; loss fully 
covered by insurance. 


Tokio to Selbach & Deans 


SAN FRANCISCO, CAL., May 29.—Sel- 
bach & Deans, prominent San Francisco 
general agents, have been appointed to 
represent the fire branch of the Tokio 
Marine on the Pacific Coast, where the 
company is entering most of the states 
for fire business. The firm also repre- 
sents the Hanover, Delaware Underwrit- 
ers and Concordia Fire, and were also 
Pacific Coast general agents for the 
Aachen & Munich, which has reinsured 
its business in the United States in the 
Tokio. 


John A. Carlson is Advanced 


SAN FRANCISCO, CAL., May 29.—John 
A. Carlson, special agent for the Niagara 
and Detroit Fire & Marine in eastern 
Oregon, eastern Washington, Idaho, Mon- 
tana and British Columbia, with head- 
quarters at Spokane, has been advanced 
to the position of executive special agent, 
with headquarters at the Pacific Coast 
department in San Francisco. Mr. Carl- 
son has been special agent for the com- 
panies since 1912, prior to which he was 
in the field for the Continental and in 
the local agency business in Montana. 


Wisconsin Notes 


J. E. Brinkerhoff, local agent of Wau- 
pun, Wis., passed away last week after 
a short illness. 

A war on fire traps at Madison, Wis., 
has been instituted by the fire chief and 





, 
the city attorney. Owners of several old 
butldings have been notified to remove 
them within 30 days, when, if not done, 
legal steps will be taken. 


Sturgeon Bay, Wis., which recently 
contra¢gted for a new centrifugal pump, 
is ‘building a pumping station and a 
50,000-gallon reservoir at the new 1,300- 
foot artesian well. The new unit will be 
ready for service about June 15 or 20, 


Joseph H. Davies, a pioneer agent of 
Milwaukee, died May 22. In recent years 
Mr. Davies had not been active in busi- 
ness, his office being taken over by his 
son, Joseph A. Davies. who is located in 
the old quarters at 405 Mitchell building. 


Sidney J. Williams, chief engineer of 
the Industrial Commission of Wisconsin, 
has resigned to become safety engineer 
of the National Safety Bureau, Chicago. 
He will be in charge of the department 
of accident prevention, which was reor- 
ganized recently. 


Beloit, Wis., is considering the adop- 
tion of a building code to conform to 
the state building code. The city attor- 
ney was instructed at the last meeting 
to report a plan whereby the code may 
be enacted and enforced in the shortest 
possible time. 

Walter J. Fitzgerald, Milwaukee, who 
recently retired as general agent of the 
Erie Railroad Transit Company, and for- 
merly associated with the Anchor Line 
at Milwaukee, has engaged in the marine 
insurance and lake transportation busi- 
ness, with offices at 238 Wells building, 
Milwaukee. During the past winter Mr. 
Fitzgerald handled the chartering and 
loading of many large grain carriers ply- 
ing out of the port of Milwaukee. 


Birmingham, Mich., has driven, four 
new wells at the pumping station and 
have plans for a new reservoir to afford 
oo extra pressure needed in case of 
re. 








It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 

















General Agents Wanted 








In addition to this each subscriber’s 
liability is unlimited. 


APPLETON & 














Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


LTD., OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 
Surplus United States Statement, $ 461,101 - ea Mn Siar lege 
Surplus Home Office Statement’ - -  1L727022 ulus a 


UNITED STATES “LLOYDS,” NEW YORK, N. ¥. 
Supls - = + + 2 1 eo + + MI 


3 South William St. 
AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 











THE ROYAL EXCHANGE ASSURANCE 


THE TOKIO MARINE INSURANCE CO., 
LTD., OF TOKIO, JAPAN 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


COX, Attorneys 
NEW YORK 
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AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 
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GRANT LOCK CREDIT IN EAST 





Both Eastern and New England Auto- 
mobile Conferences Make New 
Rule Effective June 1 





NEW YORK, May 27.—The lock 
warranty adopted by the western con- 
ference was approved and _ recom- 
mended for national use, subject to ap- 
proval by the various local conferences, 
at the national conference meeting last 
week. It has already been adopted by 
the eastern and New England Confer- 
ences and will be made effective as soon 
as the list of approved locks is avail- 
able, which will be within the next few 
days. The warranty applies on cars of 
private pleasure type and the reduction 
allowed is 15 percent from the theft 
rate. 

The conference also adopted a rec- 
ommendation that an addition of 5 per- 
cent be granted for the use of a spare 
tire lock, desiring to encourage the 
making and perfecting of this safety 
device, of which no satisfactory make 
is at present on the market. 

Lock allowances are effective as of 
June 1. As regards existing policies 
the allowance may be granted prorata 
as of June first to expiration of policy. 





LOCKS AS BUSINESS GETTERS 





Agents Who Recommend Devices That 
Reduce Automobile Insurance 
Costs Are Writing the Cars 





Insurance agents and brokers who 
explain to automobile owners the sav- 
ing in premiums made to them through 
the use of automobile locks, approved 
by the Underwriters Laboratories, and 
one quart fire extinguishers, also ap- 
proved, are getting the automobile 
insurance business just as insurance 
agents who show men how to reduce 
rates on buildings and stocks are get- 
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St.Louis 
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.Company, Marquette building, Detroit, 








WANTED — Insurance Solicitors to 
register and mark Automobiles under 
our service. Easy seller; liberal com- 
pensation for city and country. Inves- 
ee. NATIONAL AUTOMOBILE 

ABSTRACT & TRACING SERVICE, 
Room 606, 118 N. La Salle St., Chicago 








ting the fire insurance business of the 
country. 

The saving in the cost of insurance 
will in the majority of cases pay for 
the approved devices and also give 
the policy holder added protection 
against loss or damage by theft or fire. 
For instance the Defender Auto Lock, 
made by the Defender Auto Lock 


will in many cases pay for itself and 
give the car owner a profit by the 
saving in insurance cost the very first 
year. Rates on theft insurance have been 
steadily climbing and will continue to 
climb until there is a material change 
in the laws of the land, the attitude 
of the courts and the operations of the 
police department. The Defender lock 
is made especially for Fords and while 
its list price is $4 it really costs nothing 
when the reduced insurance premium 
is considered, 








Will Need Theft Insurance 


Owing to the greater activities of the 
police authorities and courts in large 
cities where automobile thefts have been 
prevalent, automobile thieves are being 
driven to other cities and to smaller 
towns. Use of the automobile lock war- 
ranty in Detroit, Chicago, St. Louis and 
Kansas City will no doubt reduce the 
number of automobile thefts in those 
cities, which now have a very high rec- 
ord and this also will tend to drive the 
thieves to places of less resistance. 
Automobile theft insurance has not been 
in great demand in many cities of mod- 
erate size because the losses have been 
very light. However, the driving of 
thieves from the big cities will open up 
a new field for local agents in the 
smaller points. The theft hazard should 
be pointed out and the assured be ad- 
vised to take out indemnity before it is 
too late. 





Receiver for Mutual 


DES MOINES, May 27—A petition was 
filed in the district court by Attorney- 
General H. M. Havner on behalf of the 
state of Iowa, asking that a _ receiver 
be appointed to take charge of the af- 
fairs of the Automobile Trade Mutual In- 
surance association of Des Moines on the 
ground that the association is insolvent. 

It is alleged in the petition that the 
association was insolvent March 18 and 
wholly unable then to pay its outstand- 
ing obligations. 

The state commissioner of insurance 
on that date made an investigation of 
the condition of the association and 
claims to have discovered various irregu- 
larities and gross mismanagement, by 
reason of which he revoked the certi- 
ficate of the defendant association to do 
business in the state. 





The conflagration hazard in the auto- 
mobile insurance business was again 
demonstrated last week when a garage 
at Battle Creek, Mich., went up with 40 
Ford machines. The fire started from 
static electricity when a tank car was 
being emptied into the underground 
storage tank in the rear of the build- 
ing. The loss on building and its con- 
tents was total. 


Convers Goddard’s New Deal 


Convers Goddard, the well-known 
broker in Chicago, has been appointed 
general agent of the Guarantee Company 
of North America, and United States 





ing. Mr. Goddard has built up a very fine 
brokerage business, which he will con- 
tinue in connection with his new duties. 
He has leased quarters at 414 Insurance 
Exchange. 


Say Merger Is On 


It is reported in London that a merger 
of the Atlas and Guardian Assurance is 
being negotiated. 


More Tornado Losses 


Tornado losses have been heavy again 
in part of Wisconsin, Iowa and central 
Illinois. Some places have already been 
hit twice by storms this spring. There 
are a multitude of losses. 


Waldron Returns Home 


Raymond Waldron of Chicago, state 
agent of the Rochester Underwriters, 
who has been assisting at the head of- 





fice for two months, returned home this 









week. Mr. Waldron is president of the 
Illinois State Board and will now prepare 
for the annual meeting. 


Miscellaneous Notes 


The Marquette National has entered 
the Burton E. Brooks agency at Water- 
loo, Iowa. 

The Danske-Salamandra is being or- 
ganized in Copenhagen by the Salaman- 
dra of Petrograd. 

Charles BE. Hodgson, Jr., 
local agent of Rock Island, IIL., 
week of pneumonia. 


formerly a 
died last 


.W. P. Habel, formerly assistant secre- 
tary of the Calumet Fire and Cook county 
manager of the Marquette National Fire, 
is returning to the insurance business 
and is now looking for a satisfactory 
field or office connection. He has recently 
been engaged in the sale of investment 
securities in the east. 








DIRECTORY OF INDEPENDENT ADJUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 





ILL., WIS., IND. 
- H. TAYLOR 
839 Rian Exchange, Chicago 


Phone Wabash 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 


BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 


abieiye of FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
. FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON : ° KANSAS 
MICHIGAN 


FREDK. M. CHAMPLIN 


629 Michigan Trust Building Grand Rapids, Mich 
Adjuster of Fire Losses 











ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat’l Bank ey , Champaign, Ill. 
Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


4 Dwelli 
618 W. Jefferson Springfield. Illinois 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


REAU. 
St., Galesburg, Il. 
. Hazlett W.A. Bartlett 
Fire and Automobile Losses. 





ILL. KY. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 


IND. 


TENN. 


MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
‘Suite 919 Dime Bank Building 


Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
503 I Bee Bldg. Phone Red 5848 


N. ji DAROTA and N. W. MINNESOTA 
- G. SCHULTHEIS 
a ae N.D. 
PROMPT var 
0 YEARS EXPERIENCE 


WESTERN FIELD 


INSURANCE ADJUSTMENT CO. 

. W. Crossan G. W. Shirley H. G. Fowler 
Fire, Tornado, Automobile and Taland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 
Fire Loss ee Wisconsin and No. Michigan 
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Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 









































Guarantee Manager L. C. Pendery retir- 
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STANDS BETWEEN 


Ford cars, and all danger from “joy riders,”’ petty thieves and sneak = 
thieves, the three greatest “pests” in the whole country today. = 


THE FIVE BIG REASONS WHY All Jobbers Handle the 
DEFENDER LOCKS SELL DEFENDER 


1.Locks and protects coil units with h ’ : 2 
( anata ~ coil units with hardened steel band Wilke today for wasde peites. 


2. A beautiful, polished, solid aluminum casing; locks over = 
switch. (Patent pending.) BS 


3. Operates against the ignition by special grounding device. DEF E N D ER AUT 0 = LOC K C0. : : 


(Patent pending. ) 06-5 M Buildin 
4.Guaranteed for the entire life of car, and backed by a DETROE, MICH. . 


company fulfilling every sound business principle. 


5. Recognized and used as a standard of perfection by insur- Canadian General Elec. Co., Ltd., Toronto, Ont. 


ES ance underwriters and saves 15% on insurance. Sale Conatten Distetheter 
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PRESIDENT PRIDDY ON 
CHICAGO ETHICS CODE 


Head of the National Association 
of Life Underwriters Gives 
His Views 


COMMENTS ON TWISTING 


Declares That Local Organizations 
Should Not Adopt a Program Until 
After Annual Convention 


President Lawrence Priddy of the 
National Association of Life Under- 
writers has stirred up a hornet’s nest 
in the ranks of the Chicago association 
owing to a letter he has written to one 
of the members of the executive com- 
mittee, a copy of which he sent to 
some of the officers and other members 
of the committee. President Priddy 
feels that the Chicago association has 
made a mistake in establishing a code 
of ethics before the National associa- 
tion had an opportunity to discuss the 
subject at the next annual conveiution. 

The part of President Priddy’s ietter 
that has caused the greatest comment 
is reference to the section regarding 
twisting, taking the position that quite 
frequently he advises his clients to 
change the form of insurance which 
they carry and sometimes to quit abso- 
lutely and buy in some other company. 
He further says that he does not be- 
lieve in twisting from one good com- 
pany to another, but he does believe in 
giving the insuring public sane, sound 
and judicious advice about their insur- 
ance, even if it lead the agent to advise 
a man to change his company. The 
members who were largely responsible 
for establishing the present code of 
ethics claim that it would be impos- 
sible to establish a uniform standard 
of a “good company.” In other words, 
they hold that “a good company” may 
mean one thing to one man and another 
to another. 

Say Priddy Inspired Action 
_Furthermore, the Chicago associa- 
tion officers declare that President 
Priddy is largely responsible for the 
movement in their organization that led 

(CONTINUED ON PAGE 14) 
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We make good contracts with General Agents 
direct with the Company, giving full control of terri- 
tory and allowing all there is in the business. This 
gives an opportunity to build an organization and a 
business which will make the General Agent independ- 
ent from a financial standpoint and put him at the 
top of the ladder of success in the business. A life- 
time contract is what we offer to good men. 

Why not build big and for yourself? 


A FARM MORTGAGE BEHIND EVERY POLICY 


PEORIA: LIF 


PEORIA 


INSURANCE 
COMPANY 





GOOD CONTRACTS TO LIVE CLEAN AGENTS 


ILLINOIS 








CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 

A good policy for the 

live wire. 






GOOD AGENTS WANTED 


Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


DISABILITY CLAUSE 
AS SELLING ASSET 


Agent Who Thoroughly Under- 
stands This Feature Is Equipped 
With Strong Argument 


TWENTY YEARS RESULTS 


Experience Shows That Total and Per- 
manent Disability Is By No Means 
Remote Contingency 


How valuable a selling aid is the total 
and permanent disability clause? Is it 
something of real worth or merely an- 
other frill adopted for competitive pur- 
poses, and used by many companies as 
a protection against agents who assail 
companies not including this feature? 

There is no doubt about the fact that 
the disability clause is not given seri- 
ous enough consideration by a great 
many agents. Time and time again in 
filling out an application an agent will 
explain that the company issues a total 
and permanent disability clause, that it 
costs so much a year additional, and 
winds up by asking, “I don’t suppose 
you care anything about having that 
included in your policy, do you?” Such 
a presentation of this feature of a life 
insurance contract is not likely to 
create an impression upon the pros- 
pect that it is of any value. 


Good Talking Point 


An agent who is not using the dis- 
ability clause as a clinching argument, 
as another very good reason why life 
insurance should be carried, and mak- 
ing complete use of the selling argu- 
ments that the disability clause offers, 
is overlooking a part of the life insur- 
ance contract that can be of material 
assistance to him in soliciting. 


Some Agents Not Convinced 


The half-hearted manner in which 
agents explain the disability clause is 
accounted for by the fact that they 
themselves are not convinced of its 
value. Connected perhaps with a com- 
pany that only recently included it in 
its contracts they are of the opinion 
that it was adopted for competitive 
purposes only, to meet the competition 
of those companies including this fea- 
ture. They are of the opinion that 
cases of total and permanent disability 
are rare indeed and therefore cannot 
enthusiastically “talk up” the disability 
clause. 


Fidelity Mutual’s Experience 


To those of this opinion an examina- 
tion of the causes of total and perma- 
nent disability will prove interesting. 
The opinion is held by many that total 
and permanent disability is ordinarily 
the result of a severe accident. The 
first total and permanent disability 
clause was issued by the Fidelity Mu- 
tual Life Association, now the Fidelity 
Mutual Life of Philadelphia in 1896. 
The company has kept a close record 

(CONTINUED ON PAGE 15) 
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Assets, $2,722,226.66. 


Liberal Policies—Lowest Cost—Promptness in Settlement of Claims. 


Absolute Security 


Operating under the rigid laws of the State of lowa and guaranteed by Deposits of Over $2,190,000.00 with the State of Iowa. 


SERVICE TO POLICYHOLDERS 


Paid Policyholders Since Organization Over $3,666,000.00 


In Force $56,512,644.00. Surplus to Policyholders $479,058.61 


MERCHANTS LIFE INSURANCE COMPANY 


WM. A. WATTS, President 
DES MOINES, IOWA 





The Sign 


of © 


Service 

















| _ 


| PROFESSIONAL STOCK PROMOTER | 











HEN the sastines) of insurance 
Wie development in the 

west and south is written, a 
place will have to be given to a distinct 
lot of individuals who furnished the | 
initiative in the promotion of a major- 
ity of the companies which will. rep- 
resent these sections in the insurance 
company galaxy—the professional 
stock promoter. 

Like the land and town boomers of 
earlier times, their prognostications 
were not always fully justified by the 
actual conditions that existed at the 
time the promotions were made and yet 
in a surprisingly large number of in- 
stances there was enough in their rep- 
resentations to justify the establish- 
ment of companies which are now mak- 
ing or have already made good. 

* A * 


It is true that in very few of the 
cases did the promoters do what they 
said they would and as actual man- 
agers of the companies they started 
they often made failures and the com- 
panies were only saved by experienced 
insurance and business men taking hold | 
in time to save the plant. Still, with | 
even these qualifications the insurance 
business owes something to these men, 
or rather it would owe something to 
them if they were not repaid, often 
more than amply so, in the generous 
commissions paid to themselves out of 
the surplus for their work. 

* * * 





One of the most active of company 
promoters and one who on the whole | 
has been pretty fair to the companies | 
which he launched, compared with | 
many others, has been S. A. Court, for- | 
merly of Ohio, but now of Des Moines, | 
Iowa, where he is living, retired from | 
the, insurance promotion game. Mr. | 
Court was a lawyer at Marion, Ohio, | 
when he went to Toledo, Ohio, to as- | 
sume the presidency of the Northern 
Central Life, which was afterwards, 
under the presidency of W. S. Mat- 
thews, ex-superintendent of insurance 
of Ohio, which reinsured in the Pitts- 
burgh Life & Trust, of malodorous and 
recent memory. 

Leaving the company Mr. Court, in 
the early days of life insurance promo- 
tion wended his way to Columbus, 
Ohio, feeling, strongly, that here was a 
city which ought to have a life insur- 
ance company of its very own. He 
therefore set in motion the Midland 
Mutual Life, one of the very best of 
the younger companies of today. He, 
however, did not agree with the man- 
agement and set out to promote the 
Ohio State Life, also now a well-estab- 
lished company. Following a similar 
experience in the Ohio State to that in 
the Midland Mutual, he helped bring 
forth the Columbus Mutual in the same 
city which now is doing well. 

* * * 





He then took a jump to the south- 


west, and landed at Little Rock, Ark. 
where the Mississippi Valley Life, 
the only one of his brood that is not | 
today in existence, was brought into 
the world. The Mid-Continent Life of 
Muskogee, Oklahoma, was Number Six. 
Then the rich pastures of Michigan 
beckoned to him and the Detroit Na- 
tional Fire quickly followed the Detroit 


Life through the throes and anguish of |- 


birth. The Cleveland National Fire 
followed the Detroit National Fire. 


* * * 


Then Mr. Court discerned the pos- 
sibilities inherent in livestock insurance 
and promoted the Western Live Stoch 
of Peoria, Ill., and.the Iowa State Live 
Stock of Des Moines. In Des Moines 
end Iowa Mr. Court has found his rich- 
est field. Reverting to fire insurance 
after his live stock experience, he 
started another “National,” this time 
the Iowa National of Des Moines. His 
latest and last is the lowa Bonding & 
Casualty, which is just starting under 
the guidance of ex-Superintendent of 
Insurance Emory H. English, with a 
paid in capital of a million dollars. 

a a a 


Mr. Court says he has now “re- 
formed” so far as insurance promotions 
are concerned and he is now engaged 
in putting over a coal enterprise. Many 
a more pretentious operator can hardly 
point to a list of pretty successful com- 
panies on the whole such as can Mr. 
Court. 


Coffin Made Great Record 


Charles F. Coffin, vice-president of 
the State Life, Indianapolis, has made 
a splendid record as Indiana state 
chairman in the Red Cross drive just 
closing. The state went largely over 
its quota with over $2,500,000 in con- 
tributions. Mr. Coffin has given much 
time and thought to this patriotic work 
and has made numerous elcquent and 
effective addresses in behalf of the 
cause. In spite of the heavy additional 
work involved aside from the exacting 
duties of his responsible position with 
the State Life he has manifested very 
evident pleasure and satisfaction in 
bearing the brunt of the big Red Cross 
drive in Indiana. 


Company Getting Its Wind 


The Farmers Life of Denver has had 
its license restored in Colorado and 
Nebraska and Secretary Scott is now 
visiting Topeka and Austin to procure 
licenses in Kansas and Texas. The 
stockholders came through with close 
to $500,000, restoring the impairment. 

3y reducing the capital to $100,000, the 
company now has a net surplus of ap- 
proximately $50,000, and assets close to 
two millions. 
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Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 








DENVER, COLORADO 


Home Office 





THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Good Insurance 


THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 








33 years’ continuous and successful career. 
GEN. GEO. M. MOULTON, President 


Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial ian 5 Superintendents 


20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 


and to sell the best thing going. 


Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 


Now known and called “THE OLD RELIABLE” 
Jj. L. MITCHELL, General Agency Manager 








A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. fOur Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 


quick seller to every one with children. 


Opers the way for 


larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 


and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 














“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 


Ask for the current copy of THE PIONEER. 





WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street 


SAN FRANCISCO 
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THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the 


strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


of success. 


largely to the world’s food supply. 


Company. 


Jesse R. Clark, 
President 


The UNIQUE SERVICE extended freely to 


the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan in- 
vestments, developing the Country's agri- 
cultural resources, and thereby contributing 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 


farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 








The Union Central Life Insurance Co. 
CINCINNATI, OHIO. 


Allan Waters, 
Second Vice-President 





QUESTION OF WEIGHT 


DR. DWIGHT GIVES HIS VIEWS 





Shows Factors That Enter Into Risk 
in Way of Personal and Family 
History 





Medicai Director Edwin W. Dwight 
of the New England Mutual says as 
to “light weights” and “heavy weights”: 

We are often asked to state our at- 
titude regarding “light weights” and 
“heavy weights,” that is, those who are 
25 per cent or more below or above 
normal. No hard and fast rules of ac- 
ceptance or rejection can be laid down. 
It may be said, however, in general, 
that light weights are _ particularly 
doubtful in the earlier insurance years, 
say up to age twenty-five. This does 
not mean that none are acceptable un- 
til they are twenty-five. It means 
rather that other conditions must be 
exceptionally good. 

Family and Personal History 

If an applicant has a family history 
that is above reproach, a personal his- 
tory of continuous good health, passes 
a satisfactory physical examination, has 
a good occupation and environment— 
he will probably be acceptable in spite 
of his youth and slender figure. If, on 
the other hand, there are one or more 
cases of tuberculosis in his family his- 
tory, or a personal history of pleurisy, 
or of pneumonia, or influenza, with 
prolonged convalescence, or a recent 
loss of weight, or if the applicant’s oc- 
cupation is unfavorable—the risk is not 
acceptable until he has made a radical 
gain in weight, or years. 

_By contrast, the heavy weight is at 
his best as an insurance risk in early 
life, say up to age forty. Beyond this 
age limit, every year and every five 
pounds increases the insurance hazard, 
and soon puts the applicant into the 
class of doubtful, or substandard risks. 

These general rules are based upon 
established facts. Numerous investi- 
gations made by the older companies 
at different times, are practically unani- 
mous in their conclusions. 

Exactness Is Needed 

All this shows the importance of 
exact weights and measurements. In 
border-line cases, the medical depart- 
ment must give the company the bene- 
fit of the doubt; when, instead of weight 
taken on scales by the examiner, the 
applicant’s statement of his weight is 
submitted, experience proves that it is 
necessary to assume that the “light 








GIVE COMPANY PLANS 


TO COME TO UNITED STATES 





Australian Provincial Is Arranging to 
Establish Agency Plant in This 
Country 





Life insurance people in the United 
States are interested in the announce- 
ment of the Australian Provincial of 
Sydney that it intends making a de- 
posit in this country by establishing a 
branch or the formation of a subsidiary 
company to do an active business in 
the United States. The Australian Pro- 
vincial has made a very excellent rec- 
ord, it securing business amounting to 
£1,250,000 in the ordinary department 
and accident premiums amounting to 
£23,000. It is aiming towards £2,000,- 
000 in ordinary business this year and 
£40,000 in accident premiums. 

The Australian Provincial is adopt- 
ing a world policy so far as its opera- 
tions are concerned and believes that 
the opportunities in America are at- 
tractive. It will raise capita! in Amer- 
ica for the purpose of the necessary 
deposit and development of the busi- 
ness after the initial stages are past. 
Managing Director Selby P. Wood. of 
the company, will shortly arrive in San 
Francisco and will probably commence 
operations in California. He states that 
he is coming to America with a fixed 
purpose of doing things. He states 
that his people are possessed of energy. 
determination, enthusiasm and the will 
to succeed. The company recently 
commenced operations in New Zealand, 
where its success is assured from the 
start. 








figure given, and the “heavy weight” 
somewhat heavier. 
In view of all these conditions we 
must insist more positively than here- 
tofore on exact weight and measure- 
ments. A good rule for examiners to 
follow is: Always measure the appli- 
cant, weight him whenever scales are 
accessible, but if he is a light -weight, 
or a heavy weight, or even a border- 
line case, weigh him whether or no. 
Scales can be found in every commu- 
nity, and they must be used in these 
doubtful cases. : 


The Philadelphia Life announces the 
following general agency appointments: 
Charles Bailey of Valparaiso, Ind.: Frank 
H. Dare, Kalamazoo, Mich.; R. C. Hol- 
land, St. Paul. Minn.; Owen M. Copelin, 
Harrisburg, Pa.. and A. Charles Mel- 








Weight” is somewhat lighter than the 











H. W. JOHNSON 
President 


You Can Get Ahead 


NDER the direct agency contract 
we make with our agents, they 
have a real opportunity to earn 

a reasonable commission and build 
up a permanent renewal. Why not 
take advantage of this profit-sharing 
arrangement? If you would like ter- 
ritory in Illinois, Missouri, Iowa, 
South Dakota or Minnesota, write us. 


UR new dividend scale makes the 

net cost of our insurance low. 

The company pays a first year 
dividend of about 10 per cent. The 
war tax is paid out of the Company’s 
general surplus. 


RAVELING agency supervisors 
will assist you. The Company 
conducts monthly a home office 

school of instruction for its new 
agents. If you can come through 
with unimpaired honesty and ability, 
a permanent, profitable position is 
open to you. 


Look us up in the books 
and write us today. 


The Central Life 


Insurance Company of Illinois 


OTTAWA, ILL. 


W. F. WEESE Ss. B. BRADFORD 
Vice-President Secretary 





linger, Lancaster, Pa. 
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period of disability. 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, the face of the Policy, will be paid. 
SECOND, that in case of death from any ACCIDEN 0 
THIRD, that in case of death from certain SPECIFIED accident, 
BUT THIS IS NOT ALL. The Accident Disability Endorsement F 
to YOU at the rate of $50 PER WEEK during su 
Can insurance do MORE? 


, $10,000, or DOUBLE the face of the Policy, will be paid. — ; 

15,000, or THREE TIMES the face of the Policy, will be paid. 

RTHER guarantees that in case of total disability as a result of accidentai injury, the Company will pay direct 

ch disability, but not to exceed 52 weeks, after which the weekl 

And why should any man be satisfied with a policy that woul : é . 
Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi and 

Kansas. An opportunity for Life Insurance Salesmen of ability. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO., 


indemnity will be at the rate of $25 PER WEEK throughout the 
do less? The cost is low. 


Home Office, United Life Building 
Concord, New Hampshire 




















IN INDUSTRIAL FIELD 
ACTIVITIES OF PRUDENTIAL 


Faithful Service in All Lines Rewarded 
With Promotions in Agency 
Ranks 


Superintendents W. A. Worthington 
and D. H. Baker, of the Philadelphia 4 
and 3 districts of the Prudential, re- 
spectively, have advanced a class in the 
P. O. G., as the first named completed 
20 years (Class D) of continuous serv- 
ice, May 14, while Superintendent 
Baker, with continuous service of 10 
years, entered Class B, May 16. In 
line with their continued experience in 
Prudential affairs, these superintend- 
ents are making progress in both de- 
partments of the business. 

Commencing May 20, the Three Riv- 


ers, Que., agency organization, was 
constituted a district, and placed in 
charge of Superintendent E. A. Le- 


Gendre, the former agency organizer. 

Mr. LeGendre entered the company’s 
service, May 26, 1905, as an agent in 
the Taunton, Mass., district. He was 
subsequently promoted to assistant 
superintendent, and in December, 1910, 
was transferred in that capacity from 
Fall River to the Montreal 1 district, 
where he remained until March, 1914. 
He was again advanced in the service, 
and assumed charge of the Three Riv- 
ers organization March 16, 1914. 

Congratulations are also extended to 
Messrs. E. Vadeboncoeur of Three Rivers, 
and J. H. Cummings of Kingston, Ont., 
on their recent promotion’ to the assist- 
ancy position from the agencies they 
conducted in the above named places. 

It is apparent to those who supervise 
the work of the industrial insurance 
agents in the Metropolitan districts, that 
Israel Kransdorf of New York 1 is in 
the class of successful producers. Mr. 
Kransdorf has drawn. special salary 
every week but one so far this year and 
his debit is in excellent condition, due to 
the close attention he has paid to the in- 
terests of the policynolders. 

Morris Eichenbaum, an agent in New 
York 12, will find himself in the front 
rank of the Ordinary producing agents 
of the Company at the close of the cur- 
rent year, if he continues as he has been 
doing. With the splendid Industrial 
record to his credit Agent Eichenbaum 
can well be counted a “both hands” pro- 
ducer. 

The following districts were success- 
ful in securing their yearly industrial 
allotments for 1918 on the dates men- 
tioned: Philadelphia 1, April 29; Phila- 
delphia 12, May 6; Philadelphia 2, May 13. 

Commendable agency records were 
made by B. F. Shadel of South Bend, Ind., 
and A. E. Barnes of Grand Rapids, Mich., 
and in consequence they are now assist- 
ant superintendents in their respective 
districts. 

The Detroit 1 ledger shows that F. W. 
Buck is making splendid headway in 
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writing industrial and ordinary business, 
and also that his agency in general is in 
fine condition. The arrears on his large 
debit are down to 5 percent and the ad- 
vance payments are over 400 percent. 

J. G. McSevney, formerly an agent in 
Detroit 2, has been promoted to a special 
assistant superintendency in his home 
field. Judging from past results it is an- 
ticipated that the future has more good 
things in store for the new special. 

E. W. Kraus. the new assistant super- 
intendent at Michigan City, Ind., South 
Bend district, won his promotion in Mil- 
waukee 1, where he so conducted his 
agency that his fitness for a higher posi- 
tion in The Prudential service was self- 
evident. 


Conservative Life News 


The Conservative Life of South Bend, 
Ind., announces that James J. McCurdy, 
who connected himself with the com- 
pany as superintendent of the Muncie, 
Ind., district Sept. 20, 1916, from which 
district he was promoted to the Fort 
Wayne, Ind., district, has been promoted 
to the position of manager of the new 
“Greater Indiana” district, with head- 
quarters at Kokomo, Ind. This district 
will consist of the superintendencies at 
Muncie, Anderson, Elwood, Alexandria, 
Kokomo, Peru and Logansport. 

The company announces the promotion 
of C. C. Case, superintendent of the Ko- 
komo district. He entered the service 
of the company Feb. 22, 1918, as agent 
of Fort Wayne district. 

The company announces the promotion 
of Homer J. Kelsey to superintendent of 
the Fort Wayne district. Mr. Kelsey 
has held several responsible positions 
with a large company. 

In the monthly banner contest, the 
Fort Wayne district, under the leader- 
ship of James J. McCurdy, won the ban- 
ner for being the leading district in 
monthly increase for April. South Bend 
No. 2, Superintendent A. J. Schultze, won 
the banner for being the leading super- 
intendent in ordinary for April. 

Leading superintendents and agents 
for the year to and including April 30: 
Joint results, Superintend@&nt E. B. Shell- 
house, East Chicago. Peter Dobrzynski, 
East Chicago. 

Monthly increase, Superintendent James 
J. McCurdy, Fort Wayne. Fred Menden- 
hall, Muncie. 

Ordinary increase, Superintendent A. 
J. Schultze, South Bend No. 2. Louis 
Balogh, South Bend No. 2. 

Collection percent, Superintendent E. 
B. Shellhouse, East Chicago. Ada A. 
Vernon, Logansport. 

Arrears percent, Superintendent W. B. 
Lindsey, Hammond No. 2. The following 
eight agents tied for first place, none 
of them having any arrears whatever: 
H. J. Kelsey, Fort Wayne; Ada A. Ver- 
non, Logansport; Margaret Kostich, 
Gary; Anna Harlan, Terre Haute; Peter 
Dobrzynski, East Chicago; L. Kulik, 
Hammond No. 2; Dorris, Gary; Hazel 
Lindsey, Hammond No. 2. 

In the base ball contest the following 
are the five leading teams to and in- 
cluding May 20: South Bend No. 2, East 
Chicago No. 2, Gary, Hammond No. 2 and 
Fort Wayne. 


Public Savings Changes 


J. J. Halley has been appointed mana- 
ger of the Public Savings at Gary, Ind. 
Other changes in Indiana are announced 
as follows: Agent J. L. Constantine of 
Indianapolis promoted to superintendent; 
Agent R. L. Mosier of Elkhart promoted 
to superintendent at South Bend; Super- 
intendent W. J. Gosman transferred from 
Tipton to South Bend; E . Moore ap- 
pointed superintendent at Gary. 


The Arkansas commissioner has re- 
voked the license of the “Four Wonders 
of the World,” a Little Rock negro fra- 
ternal order. The order had failed to file 
ite annual statement with the commis- 
sioner. 





The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 











$6,000 - $12,000 Combination Policy —$24.00 a Year 


MGHON. $25.00 Weekly Indemnity During Disability 


Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


NESS MEN’S ACCIDENT ASSOCIATION 


KANSAS CITY, MO. 
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W. T. GRANT, Secretary 
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RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, 
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PERSONAL TEST IS GIVEN 








NEW YORK submits twenty-two 

questions for its agents to answer 
as applying to themselves. The com- 
pany, in commenting on these ques- 
tions, says that if ‘an agent is a success 
it is right that he should wish to in- 
crease his success. If he is not suc- 
ceeding he should find out the reasons 
for his failure in order that he may be- 
come immediately successful. Hence, 
if an agent will give a straightforward 
answer to these various questions he 
will. find out probably why he is not 
succeeding, and if he is succeeding par- 
tially, why he is not succeeding wholly. 
The questions are as follows: 

1. Do you work out a carefully pre- 
pared program for the year, month, 
week, and day? 

2. Do you hold yourself strictly to 
rigid regulations as to the expenditure 
of your time? 

3. Do you add from day to day to 
your list the names of insurable people, 
eliminating from time to time those 
who are not promising physically, fi- 
nancially, or otherwise? 

4. Do you post yourself in advance 
about those you intend to interview? 

5. Do you offer the policy that best 
fits the case? 

6. Do you interview a fixed number 
of prospects every day? 

%. Do you review your work period- 
ically to find out what percentage of 
those interviewed you secure? 

(Other things being equal, the greater 
the number of interviews the larger the 
average return.) 

8. In addition to your work during 
business hours do you devote one or 
two or three evenings each week to 
interviewing prospects in their homes? 

9. Do you gather prospects and sell- 
ing points by studying the daily papers? 


[XE EQUITABLE LIFE OF 





10. Do you take note of marriages, 
deaths, business changes, new organ- 
izations, successes and failures, as a 
means of procuring new and additional 
insurance? 

11. Do you when possible close a 
case on the first interview? If not, on 
the second? And do you refuse to 
waste your time on those who keep 
putting you off? 

12. Do you keep yourself in fighting 
trim? 

13. Do you take genuine pleasure in 
your work? 

14. Do you go in to win, like the foot- 
ball player or the huntsman? 

15. Do you jolt yourself out of ruts? 
Have you abandoned arguments that 
are obsolete? Are you fresh, up-to- 
date—a leader in thought and action? 

16. Do you adapt your appeals to the 
war conditions now prevailing? 

17. Is your diligence constant, steady, 
uninterrupted—all day and every day— 
except when you are getting the rest 
and recreation necessary to keep you in 
fighting trim? 

18. Do you refuse to permit disap- 
pointments to discourage you? 

19. Are you constantly cheerful, 
courageous, confident? 

20. Are you uninterruptedly optimis- 
tic and enthusiastic? 

21. Have you full faith in the value 
of what you have to offer? 

22. Do you make every prospect see 
that you are not asking any favors but 
are endeavoring to do him a great serv- 
ice? 

If you neglect all these things you 
will necessarily fail. 

If you neglect some of them you will 
have only partial success. 

If you are doing all of them, your 
success will be assured, and you will 
reap a rich reward. 








By JOHN 
R ithe Penn the vice-president of 





the Penn Mutual announced in 

Chicago that his company was 
seriously considering the issuance of 
policies on underaverage lives. The 
practice of issuing on impaired lives we 
have been calling substandard business. 
There seems to be a dislike among 
home office executives to the word 
“substandard.” It suggests the pos- 
sible construction that the practice, 
rather than the insured, is extra-haz- 
ardous, whilst the justification for un- 
deraverage policies is that the increased 
premium or lien as an alternative makes 
the risk assumed no greater than the 
normal. 

The tendency to extend life insurance 
service exists not only because of the 
desire to increase the prosperity of field 
men, but because life insurance is from 
its nature charged with an obligation 
to give the utmost service consistent 
with safety. This is true because life 
insurance is a necessarily cooperative 
institution, built upon the race experi- 
ence in mortality and hence obtains its 
data from the destruction of the weak 
and the survivorship of the strong. 
As the weak help the strong, so the 
strong should help the weak. The com- 
panies have been generalizing in recent 
years their experience in the mortality 
of classes of lives with close approach 
to accuracy. This has led in late years 
to stricter limitation in accepting ap- 
Plicants with slight impairment and has 


INSURING UNDER AVERAGE LIVES 


R. McFEE 





emphasized the need of more general 
underaverage business. 
* * 


The companies may now determine 
largely from their own experience the 
relative value as risks of men in various 
trades and callings. The company’s ex- 
perience in mortality on frail and heavy 
men and women, on those engaged in 
slightly hazardous employments, on ne- 
groes, on those once suffering with cer- 
tain diseases, is now so determined that 
often risks, readily accepted as normal a 
few years ago, are now declined. I think 
it has been determined that a definite 
insurance value is ascertainable in the 
comparative lives of the farmer, espe- 
cially of the New England farmer, and 
the city dweller, of the office man and 
the mechanic, of the man of luxurious 
habits and him who eats plain and lies 
hard. But it is not at all likely that the 
comparatively slight variations. in mor- 
tality on lives engaged in vocations usu- 
ally not considered hazardous, that is, 
where no distinct threat exists in the 
nature of the, employment itself, will 
lead to varying rates. 

* * * 

Mental anxiety, indoor confinement, un- 
der-nourishment and high living natu- 
rally affect mortality. Worry and suffer- 
ing over the present war, it is said, has 
appreciably increased mortality in Eu- 
rope. The possible advantage due to the 
daily habits of an applicant should not, I 
submit, give him an advantage in rate 
over those less favored, whose physical 
condition is nevertheless sound. But the 

exhaustive details of the company’s ex- 





perience now closely tabulated as to 
varying pursuits, habits and apparent 





0 ECRET OF OUR 
= UCCESS IS 
ERVICE 


Cash Capital $200,000.00 





We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR.A REAL MAN 


FEDERAL CASUATY COMPANY miaitdin 


V. D. CLIFF, President 











AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


PR ARE oo ooo 5 veh o Se hes co seca tesicseas $ 2,739,817.90 
Insurance in Force.............0.eeee0e: eeeeeee 24.398,839.00 
Surplus to Policyholders................... «see. 376,482.48 

New Continuous Monthly Income Policies ‘ 


Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President 


We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 








JAS. A. STEPHENSON WILLIAM HARGIS WALKER 


} - Saf 
mayer (th 


So ruisa -<OKLA, KS 
(ORGANIZING) 





Will Have a Million Dollars 
Capital and Surplus 


y Sere Weather ho, 


Organizers. 














6 


THE NATIONAL 


UNDERWRITER 


May 30, 1918 





tendencies, are valuable to aid the com- 
pany to determine the probable effect of 
a specific impairment. It tends, I think, 
to hasten the time when under-average 
underwriting will be general, for the 
companies cannot safely assume under- 
average hazards generally until their 
own experience shall have reduced the 
probable to the reasonably certain. 
* * * 


There seems at present to be no ex- 
perience on impaired lives sufficient to 
make it possible from a group to com- 
pute and tabulate premiums with the 
Same accuracy aS normal premiums are 
computed and tabulated. Yet a reason- 
ably safe table seems possible. Com- 
panies will likely rely on their own 
experiences and not on a general experi- 
ence in embarking on substandard busi- 
ness. The question of determining 
whether an impaired individual is a con- 
stituent of a definite impaired group will 
probably require an original decision in 
each case. 

* * * 

The number of cc'npanies accepting 
more or less substandard business are 
twenty-seven at least. Included among 
these are such companies as the Aetna 
Life, Connecticut General, Connecticut 
Mutual, Equitable of New York, Guardian 
Life, Home Life, Illinois Life, John Han- 
cock, Missouri State, New York Life, 
Phoenix Mutual, Prudential, Reliance, 
Travelers and Union Central. Few of 
these companies accept a risk known to 
be impaired at the time of the applica- 
tion. Experience shows a distinct dan- 
ger in permitting selection of impaired 
risks against the company. Whilst it is 
possible to obtain a policy in some com- 
panies after the business has been de- 
clined in other companies, still the re- 
fusal to issue by any company is in itself 
regarded as increasing the impairment. 

It does not seem likely, then, that as 
companies extend their service to under- 
average policies, they will begin by per- 
mitting: selection against the company. 
Such a practice will likely be delayed 
until the company’s individual experi- 
ence shall have become rather definite. 

*~ . n 

Heretofore, two general plans have 
been used in issuing under-average poli- 
cies, one by charging an extra premium, 
the other by imposing a lien. The former 
requires that the influence of the defect 





be estimated. What is really determined 
is that the impaired applicant is the 
physical equal of a constituent of a 
group of older lives. The normal pre- 
mium for the increased age is charged 
and the usual policy at that age issued. 
The equivalent of this method was sup- 
posed to be given by charging the rate 
for age and imposing a yearly decreasing 
lien to be finally extinguished by sur- 
vivorship for a certain period. The diffi- 
culty in this latter plan is that it gives 
no certainty of the exact amount of the 
policy when a claim. Applicants often 
select the amount of the policy to meet 
the need of their beneficiaries. 
* s te 
To impose a heavy lien requires a 
larger purchase than contemplated or the 
alternative of possible insufficiency of 
the fund when collected as a claim. 
Hence the lien system is not so desirable 
as the rating-up method. It, however, 
has often an attraction to applicants. 
It is human to discredit an unfavorable 
diagnosis of one’s physical condition and 
human to believe that one will survive 
the lien period. We usually think death 
will pass us by. The extra premium 
plan should be safe if the groups be large 
enough to realize the mortality of the 
increased. The lien plan, moreover, has 
not been so favorable, so far as I can 
ascertain, to the companies using it. 
The tendency seems to be towards abol- 
ishing it. 
ia * + 
However all this be, it seems reason- 
able that th® field man may expect to 
see a broader service in the future in 
the acceptance of risks. The agent may 
reasonably hope to obtain from his own 
company in the near future an acceptable 
policy where the applicant is unexpect- 
edly found impaired. Because of the very 
fact that experience has shown a much 
higher mortality on impaired risks de- 
clined by other companies than that 
experienced on applicants whose defect 
is first revealed by the medical exami- 
nation, the under-average policy, when 
so issued, is apt to be more favorable 
than one obtainable through an appli- 
cation in another company, made with 
no expectation of obtaining a normal 
policy. 
+ . * 
So it is apparent that life insurance 
as an institution is likely to give in this 





particular a broader service in future 
years. There are indications of approach- 
ing wider service in other respects. Some 
leading companies have recently ex- 
tended the amount they will issue on 
individual lives. The great assumption 
of life insurance is that the company 
will realize the mortality experience. The 
rigidity of medical selection and the 
wider education of the agent have re- 
sulted in mortality realizations averag- 
ing about thirty per cent below that of 
the general mortality experience. Hence, 
in participating companies dividends 
increased partly because of savings in 
mortality. The economic condition of the 
world seems to point to greater interest 
returns in the future on reserve fund 
investments. 

With enhancement of interest earnings 
the interest ingredient of the dividend 
will likely increase and so the future 
may see increase of dividend schedules 
because of increased interest earnings. 
The extension of limits on individual 
lives seems to mean that the companies 
have reached a period where the risks 
are scattered enough to make unforeseen 
disasters in localities no longer an ap- 
preciable menace to normal realization 
in mortality. 

So life insurance is shown anew to be 
a deposit to a fund for inevitable dis- 
tribution. 


Manly Acted as Host 


INDIANAPOLIS, IND., May 29— 
President Frank P. Manly of the 
Indianapolis Life was host to the office 
force of that company on Monday 
afternoon of this week at his beautiful 
country home, Riverby, which is a pic- 
turesque tract of twenty-six acres of 
field and forest, stretching for a half 
or mile or more along the choicest 
stretch of White River north of Indian- 
apolis. Mr. Manly completed a com- 
fortable summer home there two years 
ago, and takes great pleasure in the 
development of the property, being an 
ardent lover of nature and out-of-door 
life. The party comprised about twenty- 
five persons, and machines furnished 
transportation from the office to Mr. 
_Manly’s home. There was an abund- 





ance of fun and entertainment, includ- 
ing games, swimming and, after a 
bounteous repast, the evening was 
spent in dancing and singing. Every 
person present enjoyed every moment 
of the outing, but there none more 
thoroughly happy than the host him- 
self, because of the pleasure he was 
able to provide. 


Litigation Is Dismissed 


Litigation extending over several 
years was finally ended in Des Moines 
Wednesdav when Judge Wade dis- 
missed several suits growing out of 
the sale of the Des Moines Life to the 
National Life, U. S. A., of Chicago. 
Soon after the transfer was announced 
it developed that Mr. C. E. Rawson, 
acting head of the Des Moines Life, 
conducted the negotiation without the 
knowledge of the. stockholders, and 
that the majority stock held by her 
was transferred at a higher figure than 
was paid to the minority stockholders. 
Among the stockholders who brought 
suit to recover was John A. McKellar, 
now vice-president of the Merchants 
Life of Des Moines, although a mem- 
ber of the board of directors, he was 
not advised of the negotiation and had 
no part in making the transfer. No 
evidence was produced to show that 
Mr. McKellar or other members of the 
company whose stock sold at a lower 
figure than that held by the majority 
stockholders were in any way con- 
nected with the negotiations that led 
up to the transfer. 


Becomes General Manager 


WATERLOO, ONT., May 29—The 
directors of the Mutual Life Assurance 
Company have appointed Charles Ruby 
general manager of the company to 
succeed the late general manager, 
George Wegenast. The new appointee 
has been connected with the company 
—_ and has been secretary since 
1907. 
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LEGAL RESERVE PLAN 
HARMED BY TWISTER 


Constant Agitation of This Subject 
Plants Doubt in Minds of 
Policyholders 


VALUES ARE ATTACKED 


Companies Can Do Much to Curb Evil 
Practice by Refusing Twisters 
Business 





Entirely too much has been said and 
written about twisting in the past few 
months. All of this twisting agitation 
has but one result—to weaken the faith 
of the general public in the legal re- 
serve life insurance system. The twist- 
er’s arguments cannot be all brushed 
aside as specious, for it is entirely pos- 
sible to discover cases where it might 
be to the advantage of the policyholder 
to lapse his existing insurance and take 
out new policies. Such cases are rare 
and isolated, and do not affect the 
proposition as a whole. An attempt 
to twist a policy in a legal reserve life 
insurance company, upon which several 
premiums have been paid, is nothing 
more or less than a thrust at the 
legal reserve system. In advocating a 
change of company or policy, the 
twister attacks the life insurance sys- 
tem, and it is this, and not the occa- 
sional twist that is made, that is harm- 
ful and destructive to the life insurance 
business as a whole. 


Twisters’ Work Destructive 


Thrift and economy are preached on 
every hand these days. The public is 
urged to practice thrift and business 
men are making every effort to conduct 
their affairs upon an efficiency basis. 
The twister is entirely out of harmony 
with this idea. His is a destructive 
work, he tears down what others have 
built up, and maligns a life insurance 
system by which he earns his daily 
bread. 

Should Sell Term Only 


If the twister’s arguments were rea- 
sonable or consistent he would be 
forced to sell nothing but term or as- 
sessment life insurance. His attack is 
usually against the values that have 
accumulated, and if his arguments were 
sound he could not honestly sell any 
form of life insurance to which values 
of any kind were attached. But then the 
twister is not honest. Life insurance 
is not, and never was, what many are 
pleased to term it—“Pure protection.” 

On the contrary, it is designed to 
cover all contingencies, meet all needs, 
and was not intended to be bought “as 
needed.” No man knows how much 
life insurance he needs. He may need 
a little today and a great deal tomor- 
row. 

Fosters Saving Habit 


Life insurance more than any other 
one institution has taught men how to 
save regularly. A legal reserve life in- 
Surance policy has acted as a club over 
many a man’s head, and made him save 
money that he never would have put 
aside had the policy not been in force. 
A savings bank, or any other known 
Systematic savings plan does not make 
as heavy demands as the legal reserve 
life insurance policy, nor is any other 
Savings plan more satisfactory over a 
period of years. The whole legal re- 
serve life insurance system was built 
with the idea of accumulating cash, 
Paid up, loan and other values. Life 
imsurance was designed to give a man 
a firm grip upon the present, and de- 


Here is an example of one of the 
favorite arguments used by a twister 
which to many is convincing. A case 
of a man aged 25 is cited upon whose 
life an ordinary life policy is issued 
with a premium of $20.70. Ten years 
later the policyholder has $236 per 
thousand of paid-up insurance and the 
twister promptly advances the argu- 
ment that if he has that much paid up 
he is then paying full premiums for 
only $764 of life insurance. This 
thought is continued, and it is submit- 
ted that at age 35 an ordinary life pol- 
icy in the same company would cost 
$26.20 a thousand, and if the insured 
would take his paid-up insurance and 
buy a new policy he would have $1,236 
of life insurance which would be an 
increase of insurance of 23 percent, 
or if he would take down the cash 
value of the policy amounting to be- 
tween $98 and $100 the money could 
be invested in the 6 percent bond, the 
interest on which would take care of 
the increase in premium, and thus an 
increased amount of insurance would 
be purchased without an additional 
cash outlay. On this basis an estate of 
$1,100 is at once created which, of 
course, compares very favorably with 
the estate of only $764 under the origi- 
nal contract. This is one of the most 
dangerous arguments that can be pre- 
sented, and care should be exercised 
in combating it. 


Importance of Values 


No attempt should be made to deny 
the fact that more insurance may be 
provided without an additional cash 
outlay. This should be at once con- 
ceded because there is no argument 
about it. That fact, however, is super- 
ficial and of no consequence, as it does 
not affect the main point, which is the 
saving value of a life insurance policy. 
If values are to be drawn down as soon 
as they are accumulated on the policy 
they should not exist in the first place. 
If values on a life insurance policy are 
uneconomic, then the whole history of 
legal reserve life insurance is false. Any 
student of life insurance knows that no 
assessment system yet formulated has 
succeeded over a period of years. Many 
plans have been tried, have flourished 
for a time, but have finally come to 
grief as the original members reached 
maturity. It might as well be argued 
that a bank accumulate no surplus, or 
that a fire insurance company attempt 
to conduct its business and pay its 
losses without having a reserve fund 
set aside for this purpose. 


Assumes False Position 


If a twisted policyholder could only 
be made to see the case in its true 
light he could not help but at once 
perceive the ridiculous position the 
twister is in. The twister is attempting 
to change a policy, is arguing that the 
company which sold the contract origi- 
nally is operating on an improper basis, 
and yet supplies a policy in another 
company, usually an ordinary life con- 
tract, which does business in exactly 
the same manner as the original com- 
pany. If the twister were actually 
sincere or solicitous about the financial 
welfare of the policyholder he would 
have no other alternative than to sell 
assessment or term life insurance. 
Companies continually accepting term 


ers are actually hurting legal reserve 
life insurance and assisting the twisters’ 
propaganda. 


Companies Largely Responsible 


The serious aspect of the twisting 
situation is the fact that the twister 
shakes the faith of the public in the 
great legal reserve life insurance sys- 
tem. He plants doubt in the mind of a 
man who has always been a satisfied 
policyholder, and it is years before the 
distrust of life insurance is driven out. 
To the uninitiated layman the whole 
life insurance system is complex. The 
twister’s discussion of cash values, loan 
values and the rather general statement 
that the company is using money ac- 
tually belonging to the policyholder 
does more harm in the long run than 
anything else. The twister should be 
ostracized. In the last analysis the 
situation is plainly up to the companies 
to improve. By closing their doors to 
the twisters, companies can force the 
majority of them at least, out of the 
business. By accepting their business 
and encouraging them to get more, 
companies are fouling their own nests. 
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the Premiums. 


Who Sells the Policies. 


Des Moines Life and Annuity Company 


of Des Moines, Iowa 


Its Policies Do More for the Man Who Pays 
Its Agency Contracts Do More for the Man 


A Happy Combination. 
Write O. G. WILSON, Agency Manager. 
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HOME LIFE INSURANCE COMPANY 


(Now Purely Mutual) 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers 


Central and Southern Ohio and Northern Kentucky 
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MASONIC LI FE ASSOCIATION 
MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 


SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 
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Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 
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INDIANAPOLIS 
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Help men to success. 


Provident agents are as- 
sociated with a business 
organization whose reputa- 
tion for integrity, fair 
dealing and financial se- 
curity extends over half a 
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ASSOCIATION NEWS 


MEETING HELD IN NEW YORK 
Addresses Given by Willard I. Hamil- 
ton of Prudential and L. A. Cerf 

of Mutual Benefit 








NEW YORK, May 28.—The May 
meeting of the New York Life Under- 
writers Association tonight was very 
largely attended in anticipation of the 
discussion on the proposed change in 
bylaws. The matter, however, was 
summarily disposed of by a resolution 
offered by S. S. Voshell, chairman of 
the executive committee, that the 
amendment be laid on the table. 
Whether or not the amendment will be 
revived now depends on the future ac- 
tion of the association. The change 
would have meant voting by compa- 
nies instead of by individuals, allowing 
each company so many votes, thus pre- 
venting a voting stampede by agents 
of any one company. 

The principal addresses were made 
by Willard I. Hamilton, vice-president 
Prudential and L. A. Cerf, of the Mu- 
tual Benefit. Mr. Hamilton’s address 
emphasized the chief sources of an 
agent’s success of which character of 
the salesman himself is the first. Mr. 
Cerf spoke on the problem of agents 
getting back into their stride after the 
interlude of the Liberty Loan cam- 
paign. He said if the agents are to be 
true to their profession they must not 
allow time and effort given to the Lib- 
erty Loan to throw them off their bal- 
ance. He reminded his hearers that it 
used to be said that a salesman was 
born, not made, but the spirit of to- 
day recognizes that the individual is 
responsible. His is the prize if he is 
ready to pay the price. 

The chief event of the evening was 
the presentation by Harry B. Rosen of 
the two souvenirs he felt himself privi- 
leged to offer to the member of the as- 
sociation selling the largest amount and 
most subscriptions to the Liberty Loan. 
In making presentation, Mr. Rosen 
treated the members to a characteristic 
speech, which was much applauded. 
Harold A. Barker, Prudential, was rec- 
ognized as having won both prizes, 
with 4,851 subscriptions for $457,950. 
As in offering the prizes, the donor 
contemplated two winners, Mr. Barker 
declined the prize for the number of 
subscriptions, which was sent to Har- 
old E. Coe, New England Mutual, with 
1,315 subscriptions, for $83,100. The 
prizes were handsome and valuable, the 
shields bearing the stars and stripes 
in stones. 

Lawrence Priddy, National president, 
announced 1,000 reservations already 
made for the National convention in 
September and that President Wilson, 
the Governor-General of Canada and 
Governor Whitman have promised to 
be in attendance. What tife agents 





throughout the country did in the Lib- 
erty Loan campaign was announced by 
President Priddy as 700,000 subscrip- 
tions for $800,000,000. 

An interesting event was the intro- 
duction as a new member in the asso- 
ciation of Charles Richman, the well 
known actor, who has joined the Park 
Row branch of the New York Life. 
He was induced there by H. B. Rosen. 

* 


Hamilton, Ontario—~The regular month- 
ly meeting was held Wednesday after- 
noon. President T. E. Holmes was in 
the chair. About 30 members were in 
attendance. On account of the number 
of insurance men taking an active part 
in the canvass for the Y. M. C. A. Tri- 
angle fund the attendance was not as 
large as usual. After the regular busi- 
ness of the meeting had been trans- 
acted four members of the Prudential 
Life staff gave a demonstration canvass 
along the lines of selling a 30-year en- 
dowment policy to a young man 18 years 
old in the presence of his father. 

= * * * 

Chicago—The Chicago association will 
meet on the evening of June 4, when 
President Lucius Peter of the Chicago 
Association of Commerce, who is also 
president of the Chicago Trust & Sav- 
ings Bank, will talk on ‘‘The Objects and 
the Aims of the Association of Com- 
merce.” 4 

It is stated that the executive commit- 
tee of the Chicago association is now 
ready to approve a measure stipulating 
that active and voting membership in 
the organization be confined to members 
who produce at least $100,000 of business 
a year. This is intended to put every 
man on his mettle, the position being 
taken that a whole time man who is not 
writing $100,000 a year in a city like 
Chicago does not deserve to have a vote 
in the councils of the organization. A 
second class of members will be estab- 
lished, being those writing from $50,000 
to $100,000 a year, but they are not to 
have voting privileges. 

*x* * * 

Omaha—The Nebraska association will 
meet June 24 and will have as the guest 
of honor Lawrence Priddy, president of 
the National assocation. The Lincoln, 
Neb., association will also attend. The 
meeting will be a celebration, according 
to the expectations of President Menold 
of the Omaha association, of successful 
membership campaigns by the Lincoln 
and the Omaha organizations. 

At a recent meeting representatives 
from the newspapers were the associa- 
tion’s guests. He explained to them the 
ways in which the life insurance men are 
aiding the government, how the associa- 
tion helps largely in such work by unit- 
ing the efforts of the life underwriters, 
and how the press could help much by 
recognizing the association and its work 
in the news columns. The next day the 
association meeting was reported in de- 
tail and hereafter the activities of the 
life insurance men will be given more 
publicity. 


* * xX 

North Dakota—The May meeting was 
held at Minot, where several new mem- 
bers were taken in, bringing the total 
membership well up toward 200. M. J. 
Dillon of St. Paul, one of the founders of 
the Northwest Congress, was present and 
was one of the speakers in the evening. 
The president and the secretary of the 
Association of Congress made short ad- 
dresses. The business meetings were 





mostly taken up with discussion of the 
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Policies that have a 
Selling Force. 


@ Agency Contracts 
that are Modern and 
Just. 


@jHas dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 


q Writes both Annual 


and Deferred Policies. 
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Northwest Congress affairs. Consider- 
able discussion was held relative to print- 
ing the proceedings of the Congress in 
book form. The association passed a 
resolution agreeing to take its share of 
the number of books necessary to get the 
proper price from the printers. The next 
meeting will be held June 15. 
e 6% ; 


Madison, Wis.—About 30 members 
gathered at the regular dinner and meet- 
ing Monday evening. Larson, of 
the Central Life, arranged the program, 
which consisted of a number of interest- 
ing papers. C. M. Kremer presided, in- 
troducing Mr. Larson, who spoke on the 
qualifications of an agent. He used a 
chart with the qualifications labeled. 
Mr. Kremer read a paper on the “Life 
Insurance Agent’s Vision,” and Prof. E. 
H. Gardner spoke on “Serving the Peo- 
ple.’ He dwelt upon the fact that pres- 
ent business ideal was not one of com- 
petition, but one of cooperation. A picnic 
was partially planned for July 13. 

* * * 


Columbus, 0.—The executive committee 
met May 27 to make arrangements for 
National President Priddy’s visit June 13. 
It is expected that quite a number of 
agents from surrounding cities will at- 
tend the meeting and the Columbus as- 
sociation is preparing to welcome them 
all at the dinner given in Mr. Priddy’s 
honor. 

* * * : 

Kenosha, Wis.—-The association is plan- 
ning to go to Racine, Wis., June 8, to be 
the guest of the Racine association and 
return the visit made to Kenosha May 11. 
An invitation has been extended to M. J. 
Cleary, insurance commissioner of Wis- 
eonsin, to be the guest of honor and 
address the joint meeting to follow the 
usual luncheon. 

*x* * * 


Milwaukee—Darby A. Day, Chicago man- 
ager of the Mutual Life, was the principal 
speaker at the regular monthly luncheon, 
May 24, which was attended by about 75 
members. The members of the Life Un- 
derwriters Group secured subscriptions 
amounting to $2,410,000 in the Third Lib- 
erty loan drive and are devoting consider- 
able effort to the Red Cross and Thrift 
Stamp campaigns. 


Aetna Life’s Big Sales 


350 AGENTS GATHER 





NEW YORK LIFE CONVENTION 





Central Department Producers Under 
R. E. Whitney Hear Officers at 
Chicago Luncheon 





Three hundred and fifty agents of the 
New York Life from Illinois, Iowa, Ne- 
braska and South Dakota met at the 
Blackstone hotel, Chicago, Wednesday. 
During the first 21 weeks of the year 
these men, under the leadership of 
Robert E. Whitney, inspector of agen- 
cies at Chicago, produced $19,000,000 of 
business. The organization expects to 
finish the year with a record of a mil- 
lion a week. 

Mr. Whitney presided at the lunch- 
eon and acted as toastmaster. The 
speakers were: Vice-President T. A. 
Buckner, Second Vice-President Walker 
Buckner, Superintendent of Agencies 
L. Seton Lindsay, Director George M. 
Reynolds, president of the Continental 
& Commercial National Bank of Chi- 
cago; Agency Counselors J. J. Parker 
and E. E. Andrews and Ex-President 
W. E. Nichols of the $200,000 Club of 
the company and Commodore C. W. 
Schick. 

In 1916 the Appaweek Club was or- 
ganized in the department and in that 
year 24 qualified for memberhsip by 
writing at least one application and 
paying for it every week of the year. 
Twenty-three qualified for membership 
in 1917, 14 of whom had also qualified 
the previous year, giving them records 
of an application a week for 100 suc- 
cessive. weeks. These consistent pro- 





The Aetna Life agents report big 
sales for the company’s new “principal 
and 6 percent income policy,” recently 
introduced. The policy provides pay- 
ment of guaranteed 6 percent per an- 
num of face value of the policy in 
monthly installments for entire life- 
time of a specified beneficiary and pay- 
ment of the full amount of insurance 
in one sum at the death of the benefi- 
ciary. It practically establishes a trust 
beneficiary receiving the interest for 
life, with distribution of the principal 
at the beneficiary’s death. The policy 


carries double indemnity benefits for - 


all accidents and the new disability 
clause which waives the premium on 
insured’s disability and pays him $10 


per thousand of insurance per month , 


for life and then at death the full bene- 
fits to the beneficiaries without any de- 
ductions. The policy is written on 
both ordinary and twenty-payment life 
plans. 





Shakespeare spoke for all time when 
he said of one, or a class, of his time: 
“He draweth out the thread of his ver- 
— finer than the staple of his argu- 
ment.” 


Life Notes 


F. E. Lorch of Vincennes, Ind., has been 
appointed superintendent of the New Al- 
bany, Ind., district for the Metropolitan 
Life, and has moved his family to New 
Albany. 

B. G. Schaub, formerly of Cincinnati, 
who for eight years has been assistant 
superintendent for the Metropolitan Life 
at New Albany, Ind., has been moved to 
Vincennes, Ind., as superintendent of that 
district. 


ducers were presented with medals and 
prizes. 

Those having qualified for two suc- 
cessive years were: B. Adler, Mrs. M. 
H. W. Bennett, L. Ehrlich, I. C. Freet, 
O. C. Intlekofer, A. I. Jacobson, D. H. 
Learned, Julius Loeser, H. G. Meyers, 
Wm. Nelson, H. W. Olsen, G. C. Power, 
A. C. Smith and Edward Wolverton. 

Those qualifying only during 1917 
were: E. A. Hamrick, C. H. Leas, W. 
J. Lucas, F. B. McConnaughty, Willis 
Perrill, J. W. Pudil, F. M. Stotler, J. 
M. Seligman and Emanuel Weil. 


Occupying Own Building 


The Old Colony Life is now occupy- 
ing the entire second floor of its own 
building at 2721 Michigan avenue, Chi- 

cago. President Nueske is getting in 
| some good development work for the 
company, which is now writing $500,000 








54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 

















HE ACID TEST Capable Agents Wanted 

for Strength 

Liberality places high on the list. 
rvice and “——— Eon aeeeeeenenEaE 

Low Cost 





J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 














a month. 


W ANTED— A general agent who can handle men as well as 


write business personally. We have a proposition 
that will pay from the start, located in the best field in America. Any 
ne i i - A Life C 
one interested write a Deore eatin, MorerKhan Thirty Years Old 


All communications Over $13,000,000 Assets 
‘ ° . ver $4,000,000 Surplus 
will be held confidential. Low Rates and High Dividends 





Old Colony Life Insurance Company 
OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 




































































Northwestern Illinois 


WANTED — Managers for These Important Districts 


Northeastern Indiana 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Southern Indiana 
As Good As We Can Make Them 


Supervisor for 
. Ohio 


ADDRESS 











15,000 PEOPLE 


Wrote us last year, in answer to 

our advertising, for an illustra- 

- = of the Fidelity “Income for 
e. 


This Direct Lead Service 
helped to make 1917 the best year 


in Fidelity’s history. 
Agency openings for the right 
men. Write to day— 


FIDELITY MUTUAL LIFE 
Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
over $142,000,000 President 














George Washington Life Insurance Co. 


———— 





$ 1,500,000.00 
10,100,000.00 


Resources ~ - 
Insurance in force - 

















A State Agency open. 





For particulars address, 


H. M. HOLDERNESS, Agency Manager. 
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SPLENDID RECORD 


THE standing of the 109 companies that 
are members of the AMERICAN LIFE Con- 
VENTION is of interest, showing the prog- 
ress and growth of these institutions from 
year to year. The total volume of busi- 
ness in force of the member companies 
at the close of the year amounted to 
$2,803,000,000. At the end of 1916 the 
amount was $2,570,000,000. At the end of 
1912 it was $1,548,000,000. It can be seen, 
therefore, there has been a_ splendid 
growth during the last few years. The 
gain in insurance in force last year was 
$448,906,817. The member companies now 
have assets of $360,996,135, increase over 
the year before, $48,052,788. The legal 
reserve of these companies now amounts 
to $265,069,490. 








PROVIDING FOR TAXES 

WE often hear that “nothing is so cer- 
tain as death and taxes.” We all know 
that there is such a thing as taxes these 
days and that they must be met. The New 
York Lire in commenting upon this sub- 
ject-says that prior to the war taxation 
was rather a minor matter in the life of 
the people. So far as state or federal 
taxes were concerned they were practically 
unknown, as we know them now. A man 
paid his property tax each year, which 
covered chiefly school and municipal ex- 
pense. 

Today conditions have changed entirely 
and a man must keep in mind the fact 
that he will be called upon to pay quite a 
sum in federal taxes. Furthermore, in- 
heritance taxes have been greatly in- 
creased, both federal and state, so that to 
any one leaving an estate this outlay is 
no mean item. As the New York LIFE 
points out this opens a new and important 
demand which again life insurance alone 
can meet. The only way in which a fixed 
sum may be provided payable at death 
free and clear of all taxation is by means 
of life insurance. The New York Lire 
in commenting further on the subject says: 

“For instance, a man expects to leave 
at death an estate to his family of say 
. $100,000. If he goes over his list of 
securities in times like these he finds that 
even the best may have depreciated one- 
fifth. There is at once a possible deficit 
right there of $20,000, and life insurance 
is the only sure means by which it can be 
made good. This is one avenue by which 
men may be approached and interested, 
and many of you should take advantage 
of it. Thousands of people own securities 
that are not worth today one-half of what 
they were four years ago. Where will 





their estates come out at death unless they 


make up the difference through life in- 


surance? Help them to do it. 

“The great importance of state and fed- 
eral taxes is as an introducer of life in- 
surance to get a man to talk and ask 
questions. And our fieldmen are coming 
to appreciate this. It is a topic with which 
every life insurance salesman should 
make himself familiar. He should also be 
familiar with the subject of wills and all 
matters having to do with the winding up 
of an estate because of death. All these 
play into life insurance. 

“There is another important phase of 
inheritance taxation which should not be 
overlooked, namely, that life insurance 
itself, when made payable to a definite 
beneficiary, is not subject to an inheritance 
or income tax. 

“The plan adopted by many wealthy 
men to provide for funds to meet these 
taxes without depleting their estate has 
been to procure insurance on their lives 
for an amount commensurate with the 
estimated liability that will be imposed on 
their estates at death by state and federal 
governments. Men whom it has not been 
possible heretofore to interest in life in- 
surance are now wide awake to its neces- 
sity as a very imminent problem of finance. 

“And these state and government taxes 
apply to partnerships and business inter- 
ests in much the same way as they do to 
family affairs, and here again is a large 
new field for life insurance, to protect 
business interests from the very things 
that happen to a family when death takes 
away its most important member.” 








GET ON EFFICIENT BASIS 


THE EqQuitAsBLe or Iowa, in comment- 

ing on the report of SamuzL REA, pres- 
ident of the PENNSYLVANIA RaAILroap, 
brings out the fact that a life insur- 
alice man would find it to his interest 
to measure his efficiency, in order that 
he may get himself in first-class work- 
ing condition, if he is not. 
_ Efficiency has been the keynote in 
the industrial and commercial world 
for some time. It has been necessary 
to reorganize industries and offices, 
with the object of securing the great- 
est possible results out ‘of equipment, 
machinery and men. The EouirastE 
calls attention to the difficulties under 
which a great railroad system like the 
PENNSYLVANIA operated, especially dur- 
ing the winter season, but it empha- 
sizes the fact that great teamwork was 
in evidence. President Rea had an in- 
vestigation of locomotives, passenger 
and freight cars, to find out how many 
were in really good condition. 

Commenting on this fact, the Eour- 
TABLE says: 

“That it is possible to have such a 
great percentage of the rolling stock 
in actual operation indicates team- 
work, Each man is pulling his pound, 
each employe feels his share of re- 
sponsibility, and consequently a max- 
imum percentage of efficiency is ob- 
tained. The present is a time for latent 
powers to be brought forth. ‘Don’t 
complain, but cooperate. Get your ma- 
chinery in first-class working order, and 
give to your company, to the public and 
to the nation the best you have, which 
can only be accomplished by increasing 
the percentage of efficiency.” 





Asove all else, be human. 





ersonal Glimpses of 
P Life Underwriters 


W. W. Knessi, cashier of the Mil- 
waukee office of the Mutual Life, after 
fifteen years’ service in many of its 
offices, has resigned to accept a posi- 
tion in the foreign department of the 
First National Bank of Boston. 





Charles F. Coffin, general manager of 
the State Life of Indiana and former 
president of the American. Life Con- 
vention, was Indiana state manager of 
the Red Cross war fund campaign. The 
quota was $2,300,000 and under the able 
leadership of Mr. Coffin the state easily 
exceeded this amount. Mr. Coffin has 
given a great deal of time to the work 
and made many addresses last week. 
He is probably one of the most capa- 
ble orators in the life insurance busi- 
ness and feeling strongly on relief mat- 
ters he is able to wreak dollars for 
such a cause. 


Cortlandt Howell, well known to Chi- 
cago life insurance men, died last week 
in New York. Mr. Howell was _ for 
some years a partner of C. J. McCary 
in the general agency of the Penn Mu- 
tual in Chicago. Prior to this associa- 
tion he was assistant to W. B. Carlile 
in the management of the Mutual Life 
agency in Chicago. Mr. Howell left 
Chicago for New York about a year 
ago. He was generally recognized as 
an underwriter of unusual acumen and 
resource. He had been declining in 
health for several years, but maintained 
nevertheless his activity as an under- 
writer until recently. 


W. M. McConnell, manager of the 
life department of the Pacific Mutual 
in Oregon, eastern Washington and 
northern Idaho, is making good prog- 
ress and is having a splendid year. 
Mr. McConnell was formerly general 
manager of the Western Union Life of 
Spokane, and is one of the leading 
agency men of the country. By the 
way, he formerly was connected with 
the Pacific Mutual and thus returns to 
his: old company. 


Harris E. Vineburg, the well-known 
consulting actuary, left this week to 
enter military service. Mr. Vineburg 
has taken high rank in his profession. 


Stewart T. Clarke, dean of the agency 
force of the New England Mutual Life 
in Chicago in the office of General 
Agent Edgar C. Fowler has been quite 
ill for a number of weeks. The latest 
report finds him improving. 


The New England Mutual Life in 
speaking of its new general agent at 
San Francisco, Joseph H. Gray, who 
succeeds Field & Cramer, general 
agents for northern California, says 
that he is about 35 years of age and 
has been connected for nearly 20 years 
in life insurance affairs on the Pacific 
Coast. At one time he was superin- 
tendent of agencies for the Western 
States Life and later for the Columbia 
Life & Trust. The New England Mu- 
tual says he is well qualified by both 
field and office experience to direct the 
development of this important agency. 





Life Agency Changes 











William King 


William King has been appointed 
special home office representative of 
the Missouri State Life. This position 
was specially created by the company 
for Mr. King, who has resigned as sales 
manager for the Brandel Motors Com- 
pany, with whom he has been asso- 
ciated since last July. 

Mr. King entered insurance work as 
special agent for the Mutual Benefit, 
and in 1914 led the agency force of 
that company. He then became general 
agent for St. Louis, eastern Missouri 
and southern Illinois for the New Eng- 





land Mutual, resigning that connection 
to go with the Missouri State Life. 
When he left the Missouri State last 
summer, Mr. King was acting as agency 
supervisor for the company. He 
created the company’s school of in- 
struction for agents, which was notably 
successful and attracted wide attention. 


Sherritt & Haire 


John S. Sherritt and Melvin J. Haire, 
comprising the general agency of Sher- 
ritt & Haire, have been appointed gen- 
eral agents of the Connecticut Mutual 
Life at Columbus, O. They will also 
have charge of the company’s affairs in 
the southeastern part of the state. The 
company has previously been repre- 
sented by a district agency in Colum- 
bus in charge of Howard P. Getz, who 
continues with the company. 


H. P. Goddard 


H. P. Goddard has been appointed 
home office general agent of the Provi- 
dent Life of Bismark, N. D. L. C. 
Simpson will be associated with him 
in the conduct of the affairs of this 
new general agency. 


A. E. Wilder 


A. E. Wilder, formerly with the Equi- 
table of New York in Des Moines, has 
been appointed superintendent of 
agents for the Iowa Life of Waterloo, 
Iowa. John H. Myers, formerly with 
Globe Life of Salina, Kan., has been 
appointed supervisor. 


J. R. Higgs 


J. R. Higgs has been appointed gen- 
eral agent of the Equitable Life of 
Iowa at New Ulm, Minn. He recently 
wrote a $100,000 policy on the life of 
Franklin Edwards, manager of the 
Marshall Milling Company of Mar- 
shall, Minn:, the policy being payable 
to the company. 

















Answers Agents’ Questions 


The Mutual Life, through its agency 
bulletin, Pointers, answers a number of 
questions with regard to policy con- 
tracts and general practice of the com- 
pany. In a recent issue it had the fol- 
lowing: 

Question—With reference to the non- 
payment of first year dividends in case 
of lapse. if a term policy is carried one 
year and then is converted, may the first 
year dividend on the term policy be used 
in part payment of the premium on the 
new policy? 

Answer—The dividend at the end of 
the first year of a term policy with con- 
version privilege is payable if the term 
policy be converted at attained age in 
accordance with the convention clause. 

= a 

Question—What dividends are paid, if 
any, by the company on policies on which 
the premiums have been waived in ac- 
cordance with the waiver of premium or 
disability provision? 

Answer—When a policy is thus con- 
tinued in force it is treated virtually as 
a paid-up policy and the dividend will 
consist of the gain from excess interest 
on the initial reserve. It differs from a 
paid-up policy in this respect; while the 
insured himself pays no premium, the 
company necessarily puts up the net pre- 
mium at the beginning of the year, so 
that the initial reserve would be the 
same as if the insured himself had paid 
the premium, and will consist of the 
terminal reserve of the previous year 
plus the net premium. The gain from ex- 
cess interest will, of course, be 1.4 per- 
cent of such initial reserve, and that will 
constitute the dividend. 

s a s 

Question—Is the new general double 
indemnity in effect in the case of a sur- 
geon who becomes irfected while per- 
forming an operation, and within sixty 
days dies as a result of the infection? 

Answer—Yes, according to the weight 
of authority. Such a condition is not 
looked upon as death from a disease, or 
as death caused by a disease, but as a 
death independently and exclusively as 
a result of a bodily injury. The supreme 
court of Illinois, in passing upon a sub- 
stantially similar case, said: “Without 
the wound there would have been no 
inoculation and so, also, without the in- 
oculation, the wound, probably, would 
not have been fatal. But it is impossible 
in the condition in question to separate 
the two.” 
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INDIANA 











Over 66 millions in force—writ- 
ing over 2 millions a month. 


You are eager for territory and a Company Service that will 


secure you independence. 


The sales records of our agents are greater than ever before. 


policies—thus doubling your opportunities. 


year. 


Good Territory -+ Company Service -— Your Ability == Independence 














Good territory open in 13 northern states. 


Our Service includes participating and non-participating; standard and sub-standard 


124 new agents contracts this 


Write us TO-DAY. 







Lincoln Life 








NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
G§eSupplementing Policyholders’ Digest, 
Published Annually in May. #rice, $2.56 








John Hancock Mutual 


The John Hancock Mutual is now 
using a new disability clause providing 
for the waiving of premiums and also 
for the payment of one-tenth of the face 
of the policy during the continuance of 
disability and in case of death the full 
amount of policy will be paid without 
any deduction for the installment pay- 
ments. If the assured is aged 60 or 
over when the disability occurs the 
benefit will be confined to the waiver 
of premiums. 





Union Central 


The Union Central will shortly issue 
an annuity policy, on which, of course, 
no medical examination is required, on 
the monthly income plan, in which in 
case of death before maturity of the 
annuity the premiums will be returned. 
The Equitable has a similar policy. 
With ordinary annuities, the premiums 
are lost to the holder in case of death 
before the annuity begins. 

The Union Central also issued in 
connection with the recent Liberty 
Bond campaign, the Liberty Bond pol- 
icy, or rather a Liberty Bond agree- 
ment to go with regular policies, by 
which the purchaser of bonds pays for 
same in 10 semi-annual installments, 
the company agreeing to deliver the 
bonds at the last payment. The only 
requirements is that a purchaser must 
take out a life insurance policy of equal 
amount, The bonds remain in the pos- 
session of the company until delivered. 
In event of the death of the purchaser 
prior to the completion of the bond 
payments, the proceeds of the policy 
are first applied in payment of the bal- 
ance of the purchase price of the bonds 
and the balance of the proceeds are 
then delivered to the payee. If the pol- 
icy is surrendered for cash, paid-up’ or 
extended insurance, or in the event of 
the self-destruction of the insured 
within one year from the issue of the 
policy, or if any bond payment cannot 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Tosuest 5 to 7%. 
Title Guaranteed. 





be paid when due, the company has the 
right to remit to the purchaser or his 
administrator the bond payments made 
with compound interest and the bonds 
remain the property of the company. 
It is understood that only one million 
dollars’ worth of these policies were 
assigned to various agencies during the 
last Liberty Bond campaign. 





New England Mutual 


The New England Mutual has in- 
creased the amount it will write on a 
single first class risk. $50,000 was for- 
merly the largest amount it would take 
on a single life, the maximum amouit 
now being $75,000. The new limits are: 


Males Females 
$10,000 
20,000 


Be UG Gn 6 ccescinvecudeues 50,00 ,00 
Be UO. us Ch newncweware 75,000 25,000 
et. Serre 50,000 25,000 
a, ee ar oe 40,000 25,000 
Ok CO Gtr kc onweksacccecens 20,000 10,000 
TERM INSURANCE 
Males Females 
GeO oc asedewces scenes $ 5,000 
SURG hg cnc ccncveseuens 10,000 
BUG Ss dacecdceac ¢aees 10,000 
i A ne ee eric 10,000 


ST ci vivautieccen 10,000 


Insures Red Cross Workers 


The arrangements for granting Red 
Cross workers abroad both lize and dis- 
ability insurance through the insurance 
bureau of the American Red Cross have 
been made with the Connecticut Gen- 
eral, Equitable of New York, Guardian 
of New York, Home Life of New. York, 
Metropolitan, Penn Mutual, Phoenix 
Mutual, Prudential, Travelers and 
Union Central. Such workers are 
given, without charge, $1,000 of life in- 
surance with a total and permanent dis- 
ability clause and also accident and 
health insurance for $20 per week. The 
workers may secure $4,000 additional 
life insurance by payment of the regu- 
lar old line premium for that amount 
and with the war hazard premium paid 
by the American Red Cross. This busi- 
ness is being handled by the companies 
on a philanthropic basis. 


General Agents Meet 


BOSTON, May 25.—Forty of the 
forty-three agencies of the New Eng- 
land Mutual Life were represented at 
the general agency gathering at the 
home office this week. The conference 
was held with the officers of the com- 
pany on matters of agency administra- 
tion and to consider the special prob- 
lems confronting the men in the field. 
The General Agents’ Association 
elected Wilson Williams of New Or- 
leans, president; A. L. Saltzstein of 
Milwaukee, vice-president, and E. C. 
McGinnis of Raleigh, N. C., secretary- 





MITCHELL & CO., S¢Mssezis Tonele 














The Guardian Life Insurance 


in March, 1918, the first month under the Company’s | 
new name, produced new business amounting to 


month since the Company was organized in 1860. 


$460,000.00 in excess of the largest amount ever.written in any other | 
| 
| 
The new business paid for in 1917 amounted to $24,816,657.00 and | 


exceeded by $3,751,129.00 the best previous year in the Company’s 


history. 
Assets Jan. 1, 1918 $54,664,135.11 
Guarantee and Dividend Fund 5,880,822.73 
Insurance in Force 169,043,316.00 | 


The Fieldmen of 


Company of America 





$4,8 20,210.00 


? 





For a Direct Agency Connection with 


A GROWING COMPANY FOR GROWING MEN 


| 
| 
Address: T. LOUIS HANSEN, Superintendent of Agencies 
50 Union Square, New York, N. Y. 
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| Motel la Salle 


Chicago’s Finest Hotel 
ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
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for one or two persons. 


Hotel La Salle gives more for the price [af 
you pay than any other hotel in Chicago 





RATES: a 
ONE PERSON a2 
Room with detached bath = = = © $2to$Sperday MS 
Room with private bath - - = = $3 to $5 per day ms 
TWO PERSONS E> 
Room with detached bath - = = © $3 to $5 per day a 
Rooms with private bath - = = « $5to$Sperday Pam 
Connecting rooms and suites as desired ane 
. ’ 
All rooms at $5 or more are the same price |) 
as 
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The Travelers tower on the new Travelers building in Hartford, Conn., will 
make it the tallest building in New England. It is 525 feet high. It will be 
granite for 34 stories and then 79 feet are in metal. Twenty-four stories are 
usable for business. It will be 60 percent added to the floor space by the new 
building. Except for one bank the Travelers is the sole occupant of the 
building. The tower marks the site of the old inn which made the Charter Oak 
famous. The work was begun in the fall of 1916, and the rest of the present year 
will be required to complete the task. The Travelers has 2,450 employes in 
Hartford and will require all the space in the new building. The number of 
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employes has grown from about 900 in the past five years. As Hartford is situ- 
ated on low land, beside the Connecticut river, and is. surrounded by hills, the 
Travelers’ tower will be a conspicuous landmark for people approaching the city 
from whatever direction. The custom-house tower in Boston is 505 feet high 
and heretofore has been the tallest shaft in New England. The historical Center 
Church, which stands directly across from the Travelers on Main street and 
appears in the foreground in the cut, was dedicated in 1807. In the churchyard 
lies Thomas Hooker, the founder of Hartford, and many other early inhabitants 
and makers of the constitution of Connecticut. 
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Life Companies Liberty 
Bond Subscriptions 








Subscriptions to the third issue of 
Liberty Loan bonds and amounts of the 
first and second issues held on March 
31 by companies not reported in THE 
NATIONAL UNDERWRITER Of May 16 and 
23 follow: 

Subscribed Heldon. 


to 3dIssue March 31 
Aetrin Edfe. 2s: 2000s $4,900,000 $2,557,000 


Bankers, Neb....... 150,000 206,400 
Occidental, Cal...... 15,000 21,050 
Fraternals Are Merged 

TOPEKA, KAN., May 28.—The 


merger of the Kansas Fraternal Citi- 
zens with the American Insurance 
Union of Columbus, Ohio, was an- 
nounced last week. The merger has 
been confirmed by the Kansas and Ohio 
insurance departments. The Kansas 
Fraternal Citizens is a comparatively 
new fraternal society. When the Mod- 
ern Woodmen had its rate controversy 
the Kansas members attempted to 
withdraw and form a state grand lodge 
of their own. The courts prevented 
them using the name of the old order 
and the name of the Kansas Fraternal 
Citizens was adopted. Its headquar- 
ters was at Hutchinson. The order has 
not grown much lately, having 4502 cer- 
tificates outstanding when the merger 
was made. 


Maintains Two Offices 


The American Home Life of Kan- 
sas will maintain offices both at To- 
peka and McPherson, Charles  H. 
Sandy, the secretary, being located at 
the McPherson office. The company, 
which recently took over the Home 
Life of Topeka, now has the follow- 
ing officers: J. P. Slaughter, president; 
Fred F. Jackson, vice-president and 
counselor; Ike S. Lewis, second vice- 
president and assistant secretary; Chas. 
H. Sandy, secretary, and F. C. Metzger, 
agency director. 


Business in Montana 


The total life business in Montana 
last year amounted to $36,500,565. Of 
this $33,326,454 was ordinary and $2,- 
174,500 assessment business. The Mon- 
tana Life led in new business, its fig- 
ure being $5,257,173. The New York 
Life was second with $4,051,681. The 
Metropolitan came next with $2,021,411, 
ordinary business. Other leading com- 
panies were: Equitable of New York, 
$1,572,806; Minnesota Mutual, $1,898,- 
407; Mutual Life, $1,957,108; North- 
western Mutual, $1,062,600; Northwest- 
ern National, $1,641,995; State Life of 
Montana, $1,025,871; Union Central, 
$1,799,495; Western Mutual Life of Los 
Angeles, $1,525,200. The  fraternals 
have in force in the state $61,443,513. 


Has Separate Department 


The Federal Union Life of Cincin- 
nati has established a separate depart- 
ment for the handling of coinsurance 
and reinsurance growing out of a num- 
ber of requests for coverage of surplus 
lines from various companies. 

Owing to its good fortune in having 
on its medical staff the late Dr. Chas. 


AAR 


FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 








Michigan in 1917. ° 





Over $4,000,000 new business paid for last year. 
HOME OFFICE DETROIT, MICHIGAN ..€. orien, President 


The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Now has $12,000,000 in force. 














H. Castle, who was a member of the 
executive hygiene reference board of 
the Life Extension Institute since its 
inception, and Dr. E. O. Smith, who is 
professor of genito-urinary diseases at 
the University of Cincinnati, special 
tables contemplating higher mortality 
on certain classes of risks have been 
prepared, so that a larger percentage 
of policies can be issued to the total 
number of applications received than is 
possible where only the standard mor- 
tality table is observed. 

The Federal Union finds this bene- 
ficial to its own agency organization 
and is receiving favorable expressions 
from its correspondent companies. 


Uses Installment Plan 


The first war claim among policy- 
holders of the Federal Union Life of 
Cincinnati has occurred. In accordance 
with the terms of the military permit 
issued by that company, the proceeds 
of the policy are payable in install- 
ments of 10 percent at the time of 
acceptance of proof and 1 percent 
monthly thereafter until the expira- 
tion of 100 months. The deceased was 
a former agent of the company in 
Columbus, Ohio, where he joined the 
colors and was ordered to one of the 
cantonments in Texas. It was there 
that he contracted disease which 
caused his death. 


Agent on the Job 


The New England Mutual says: 

“In an effort to offset the loss of his 
usual line of business, one of our New 
York agents, whose home is in New 
Jersey, has gotten the inside track of a 
little settlement on the far outskirts of 
Brooklyn. This is a real estate develop- 
ment proposition, where the residents 
have bought their own houses, usually 
on the installment plan. Incidentally, 
the majority of them are employed in 
shipyards, and of course are making 
more money than previously. The 
agent is spending five nights a week 
down there, selling protection primarily 
to cover mortgages. As he lives out in 
New Jersey, it means home anywhere 
from one to two a. m. So it is a night 
shift, starting work daily at noon, but 
he is making good on the new “lead” 
splendidly. 


Life Notes 


James L. Motford has been appointed 
district manager of the New England 
Mutual at Charlotte, N. C. For ten years 
he was business manager of the “Pro- 
gressive Farmers.” 

D. C. McEntee died suddenly of stom- 
ach trouble at the Victoria Hotel of Lin- 
coln, Neb., last week. He was agency 
supervisor of the Mutual Life. 


George Kankerlik, who has been with 
the Citizens Light, Heat & Power Com- 
pany at Canby, Minn., has been appointed 
district agent of the Provident Life & 
Trust at Madison, Minn. 

Fred J. Williamson, who for past five 
years has been superintendent of the 
Batavia, N. Y., district of the Metropoli- 
tan, has been promoted to the superin- 
fom > uate of the Jamestown, N. Y., dis- 

rict. 


Knows the Risk 


“Doctor,” said an insurance man, “I 
wish you would give me a strong tonic.” 

“Why, my dear man, you have had a 
pore illness, but you are fully recov- 
ered.” 

“Yes, but I want to prepare myself to 
take the risk of asking for your bill.”— 
Now & Then. 








Pioneer Life Insurance Co. 


of America 
Organized 1907 


John W. Cooper, President 
EVERYTHING NEW BUT THE NAME 


KANSAS CITY, MO. 











Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 








New Masonic Temple 


The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 


Washington, D. C. 








The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 








Non-Forfeitable 


are Life Renewals after once earned. The kind of contract you should have. 
Something new in the way of Health and Accident Policies. Business Men’s 
Policies at low cost. Special Policies for Farmers. Monthly Department just 
established. Now is the time to get good territory in Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 
I. A. MORRISSETT, Vice-President and General Manager 














Eleven veteran agents 
of Gatdianfife have writ- 
ten during four months 
of 1918 from 104 to 
800% of the volume of 
new insurance they pro- 
duced first four months 


of 1917. 


GUARDIAN LIFE 
Madison, Wis. 


Ask C.L. MILLER 
Director of Sales 








THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Gontraets 
Direct With 
the Home 
Office 
Address 


Elon A. Nelson 


Home Office Building President 
Chicago Chicago 
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PRESIDENT PRIDDY ON 
CHICAGO ETHICS CODE 


(CONTINUED FROM PAGE 1) 


to the approval of the present code of 
ethics. They contend that when the 
present officers took hold it was a So- 
called “peace administration.” In 
other words, the plan was not to under- 
take any reform or bring about any 
changes, but to conduct the association 
along social and educational lines. 
President Priddy visited Chicago last 
December, made a rousing speech and 
told what the New York association 
had been able to accomplish along re- 
form lines. This stirred up some of the 
more progressive members in Chicago, 
and they insisted that the Chicago asso- 
ciation do something to make the life 
insurance business a better one and to 
eliminate some of the objectionable 
practices. 


Forced Committee to Act 


In other. words, they say that Presi- 
dent Priddy stirred up the animals to 
such an extent that the executive com- 
mittee was forced to do something. 
This led to much discussion in the ranks 
of the committee, with the final action 
of having a compromise measure 
adopted which the officers say is a 
middle-of-the-road code of ethics to 
which almost all agreed. President 
Priddy’s letter to some of the members 
of the Chicago association is in part as 
follows: 

I am hoping that the adoption of this 
“Code of Ethics” will do much to elimi- 
nate many of the evils of the business 
which have heretofore ‘existed. I know 
nothing of the discussions which have 
taken place before the executive com- 
mittee and the members of the Chicago 
association with reference to this code 
of ethics. You will recall that on Jan. 3 
last the secretary of the Chicago associa- 
tion mailed to the members of that asso- 
ciation a certain questionnaire and two 
or three resolutions which were to come 
before the association on Jan. 19, and 
that on Jan. 16, having just learned of 
this meeting, I wrote very hastily to 
President Fowler my opinion about these 
various papers which were to be acted 
upon by the Chicago association. 


Section on Twisting 


While I have no desire to criticise the 
action of the Chicago association, I yet 
feel that the fourth paragraph of the 
principles which have. been adopted is 
not correctly worded. In my letter of 
Jan. 16 to Mr. Fowler, paragraph four, I 
stated that paragraph four of the pro- 
posed pledge, which had been previously 
submitted to your membership, did not 
correctly bring out the matter which is 
of vital importance in the thought which 
it is sought to embrace in that para- 
graph, and this same trouble will be 
found with paragraph four of the prin- 
ciples. 

In this paragraph the statement is 
made that members shall not advise nor 
induce, ete., any policyholder to “sur- 
render or change his life insurance.” 
Surely the Chicago agents do not want 
to take the position that it is not often 
to the advantage of the insured to change 
the form of life insurance, and indeed it 
may be distinctly to his interest to 
change the company in which he carries 
his insurance. I quite often advise my 
clients to change the form of insurance 
which they carry, and sometimes I ad- 
vise them to quit absolutely and buy in 
some other company. I have recently 
had occasion to do this several times. 
Surely, if a prospect is carrying life in- 
surance in a company that is known to 
be insolvent, or in a company that is 
dangerously near bankruptcy, or that is 
in serious trouble of one kind or another, 
it is our duty to advise him to replace his 
insurance in a well established, sanely 
managed, solvent company, and that be- 
fore he becomes uninsurable. I do not 
believe in twisting from one good com- 
pany to another, but I do believe in giv- 
ing the insuring public sane, sound advice 
about their insurance, and sound advice 
may lead me to advise a man to change 
his company. 


Incomplete Compezrison 


I notice that you people use the word 
“incomplete” comparison. I am aware 
of the fact that this word is quite often 


used in this connection, and that it may - 


be found in the statutes of several states, 
but I am wondering whether or not any 





of us have ever seen a complete com- 
parison. I think the important thing that 
should be incorporated in this section is 
the intent, rather than the technical form, 
as is stated in your resolution, and 
whether or not the policyholder loses 
money by the transaction. 

In the pledge proposed by the Chicago 
Association it said that these things 
should not be done “where such action on 
my part would lead to my financial gain.” 
I think it not material whether these 
things do or do not lead to the financial 
gain of the agent, but it is vitally im- 
portant whether or not it leads to the 
financial loss of the insuring public. I am 
sure that none of your members should 
object to subscribing to the principles 
which have been adopted by your associ-+ 
ation, unless it be to these things to 
which I have here called attention. 


Unanimous Vote 


I am interested in knowing just what 
section of the principles caused the dis- 
cussion which took place at the time 
these principles were adopted, because 
in your letter you state that they were 
adopted by two thirds vote and after- 
wards the action was made unanimous. 
If any considerable number—one third 
of all those who attended the meeting— 
objected to the passage of these princi- 
ples, I do not see how you people suc- 
ceeded in having them adopted by a 
unanimous vote. If I objected to a re- 
solution I should certainly not withdraw 
my objection so long as about one third 
shared my views and supported me, if 
indeed I ever withdrew my objection. I 
am wondering how you people succeeded 
in getting one third of your members to 
vote for a thing against which they had 
been fighting. However, the principles 
have been adopted and JI assume that the 
practical thing to do is to wait until some 
case arises where these principles will 
have to be applied, and I predict that 
when such a case arises it probably will 
arise under section four, for the reasons 
here indicated. 


Dealing With Violators 


I have seen somewhere a copy of the 
by-law which I understand the Chicago 
association is considering adopting. I am 
not sure that I altogether approve of 
this proposed change in your by-laws. I 
am not sure that I would not give an 
offender more than one chance, and this 
is not provided for in the by-law of the 
Chicago association. It is our practice in 
New York to summons a first offender to 
appear before our committee on business 
practices, and it is the practice of that 
committee to warn first offenders and up- 
on a second offense they are summoned 
before our executive committee and by 
that committee they are generally given 
another chance, but upon the third of- 
fense it is our custom to expel them 
from membership and to proceed to pro- 
secute under the law. My opinion is that 
first offenders should not be dealt with 
too severely. It is a serious matter to 
take from a man an opportunity to earn 
a livelihood. For your information I give 
you copy of the by-laws of the New York 
association: 

“Any member may present to the ex- 
ecutive committee written charges sub- 
scribed by him against any member, and 
if it shall appear to the executive com- 
mittee, on investigation, after notice to 
the member so charged, and an opport- 
unity given him to be heard in his de- 
fense, that his conduct has endangered, 
or is likely to endanger, the good order, 
welfare or character of the association, 


or is at variance with the requirements. 


of the constitution and by-laws. the ex- 
eceutive committee may, by a unanimous 
vote, suspend such member, or declare 
his membership forfeited, subject to the 
right of appeal to the association. Ac- 
tive membership shall also be forfeited 
when a member no longer possesses the 
qualifications requisite to be elected as 
such.” 


Ethies Being Discussed 


I think it would be well if you people 
go no further in this matter until after 
the National convention. Many local as- 
sociations are discussing these matters, 
and that is just what we want them to 
do, but I believe that it might be wise 
for local associations not to positively 
and definitely adopt any code of ethics 


| until the National convention takes ac- 


tion. I am sure there will be a great deal 
of discussion before that body with re- 
ference to this matter. I wish you would 
read the various articles that have al- 
ready appeared in Life Association News 
from our committee of ethics. I call your 
particular attention to the article begin- 
ning on page 6 of the April number, and 
the remarks made by Mr. Scovel under 





the general title of, “The Constructive 
Side” appear to apply to your association. 


Avoid Undue Entanglements 


As I have had occasion to say so many 
times, there are many things in our as- 
sociations, and in the life insurance busi- 
ness, over which there will always be an 
honest difference of opinion, and so long 
as there exists a difference of opinion 
we should try to avoid a discussion of 
these matters and confine our activities 
for the present to ¢hose things over 





which we do agree. When our members 
come to the point of dealing fairly and 
squarely with one another ninety per- 
cent of the evils of our business will dis- 
appear. Therefore, I believe that one of 
the important things accomplished by the 
association movement has been the 
bringing together of active workers and 
thus making it possible for them to 
know and understand each other. I sin- 
cerely hope that the life insurance peo- 
ple of Chicago have now come to the 
point where they are willing to stop 
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BAY CITY - - 


State Manager Wanted 


for 


South Dakota 





A very attractive Contract to sell 

splendid policies at low rates 

with every modern provision. 
Very special. 





The Agricultural Life Insurance Co. 
of America 





MICHIGAN 
























REINSTATEMENT OF LAPS! 


10 SO. LA SALLE ST. 





LIFE INSURANCE SERVICE BUREAU 


CONSERVATION ae LIFE ee ae BUSINESS - 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


ROUGH ACT! 


CHICAGO, ILL. 














ing an allotment to every agent. 


The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


In gain in assets in 1917................. 
In increase in income in 1917............ ccc cece eee eecceecees 
In amount of insurance in force..........cecceseceeccesececes 3:930,181,898.00 
In gain in insurance in force...........cccccecccceccccccceees 
In amount of insurance placed in 1917..............ccceeccees 


WAR SAVINGS STAMPS 


e Company, through its more than 15,000 agents, has undertaken to 
sell i z {918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 


csesewsintcetcnsescceep Samesienel’ 
40,648,595.67 


453,749,902.00 
791,060,002.00 








for insurance. 
of the amount patd for. 


H. E. ALDRICH, 


Equitable Building - 





THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable | Life of lowa 


All previous records broken during 1917. Substantial increase in assets and paid 
Net gain in insurance in force during 1917, $21.764,972.88, or 72% 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


‘Supt. of Agents, 


Des Moines, Iowa 
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DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


McCARY & CO. 
GENERAL AGENTS 








C. J. 


|The Penn Mutual Life Insurance Company 
Any ae Insurance Man not Already Familiar with 
Service Should See mas thes he al 
Penn Mutual Policies Sell Th 
‘CORN EXCHANGE BANK ‘BLDG. 


CHICAGO 


YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 








MINNESOTA 





O. ELIASON 
, STATE AGENT 


The Minnesota Mutual Life 


Agency Supervisor wanted in Minnesota 
ST. PAUL, MINN. 





OHIO 





A. R. BRUEHL & SON 
e GENERAL MANAGERS 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and 22 East Fourth Street 
CINCINNATI, OHIO 


talking and debating about matters over 
which they cannot agree and will, one 
and all, lend themselves unanimously to- 
ward a membership campaign so that 
when the final report of the Chicago 
association is made up on July 1, that 
great city will be properly represented in 
the association movement. 

I do not know the exact membership 
of the Chicago association at this time, 
but I hope you have made a substantial 
increase. Last year Chicago had a paid 
membership of 158. I am hoping, and 
have been expecting, that Chicago would 
appear at the National convention with 
a paid membership of at least 500. New 
York will probably go before that con- 
vention with a paid membership—bona 
fide—of 1,500 to 2,000, and anything un- 
der 500 from Chicago ought to be a 
matter of real humiliation to those of 
you who represent that great city. 


DISABILITY CLAUSE 
AS SELLING ASSET 


(CONTINUED FROM PAGE 1) 


of the results, and its figures covering 
the experience from the issuance of the 
first clause until the present date are 
shown below: 

Percent 
of Total 


Cause of Disability Claims 
1. Paralysis .........- wetededaeea 21 
Z- FRGAMBEY oc cece ciccsccccccces 10 
S.. PRRGMM cccccccccccccccceccese 10 
4. Other nervous disorders (in- 
cluding nervous breakdown, 
locomotor ataxia, — Pieaws- 20 
5. Tuberculosis ......s-ccececees 21 
6. Blindness .......... 10 
7. Other diseases (including can- 
GOW desacnades cdeacuuaeeed wae 8 
EOWA. wcccsecececies ctidenctese AO 


Nervous Disorders Frequent 


By far the most striking feature of 
this exhibit is the large proportion of 
claims due to diseases of the nervous 





LEADING HOTELS 


The Following Will Be Found the Headquarters 


Insurance Men and Tue NAartIONAL 
UnbERWRITER Will Be on File in the 
Reading Room at Each Hotel 
ip This List. 


for 


system, under which are included the 
first four groups comprising 61 percent 
of the total claims. It is recognized 
that the present day mode of living and 
doing business under high pressure is 
especially wearing on the nervous sys- 
tem, and the results shown in the Fi- 





MINNESOTA 


delity Mutual’s experience bear this 
out. Statistics would indicate that the 
national death rate from diseases of the 





The Hotel with the Ransford Sign 


European Plan 
Brings comfort nine times out of nine 
O. H. JOHNSON, Prop. 
BRAINERD, MINN. 


nervous system is on the increase, and 
it is, therefore, reasonable to assume 
that this cause of disability will remain 
prominent. 


Government Adopts Clause 


A strong argument in favor of the 
disability clause is the fact that the 
government has included it in its war 





— ORMONDE 


Insurance Men’s Hotel 


VIRGINIA, MINN. 


risk insurance bill. This bill was drawn 
only after mature consideration of the 
needs of the beneficiary, and is de- 
signed to furnish the most liberal cov- 
erage possible consistent with mortality 
tables at the lowest premium. The rec- 
ognition by the government of the fact 
that permanent and total disability is 
not a remote contingency supports 





NEBRASKA 


strongly the position taken by the ma- 
jority of the life insurance companies. 





NEW 


T. J. O'BRIEN CO., Props. 
Home of Blue Goose 


$1.00 Without Bath $1.50 Up With Bath 
15th and Farnam Streets 


On the Lincoln Highway 


ENSHAW HOTEL *t™ 


OMAHA 


The disability clause is a compara- 
tively new thing in life insurance. The 


average layman is not familiar with it, 
and when it is explained to him it ap- 
pears as a noval proposition. It is an 
extra feature in life insurance contracts 
about which he knew nothing. As such 
it has a peculiar appeal, and is a pow- 
erful selling argument for the agent 
who understands it sufficiently to pre- 
sent it in attractive form. An agent 
should never allow a selling talk on life 
insurance to close without a full ex- 
planation of the disability feature. It 
is too often the case that an agent waits 
to explain this clause until he is filling 
out the application. He might have 
concluded the case sooner if he had 
explained the disability clause early in 
the canvass. :Most men are entirely 
familiar with the ordinary life insur- 
ance contract. A discussion of some- 
thing new creates an interest and makes 
the proposition more attractive. 


Disability Claims Paid 


Under the heading, “Disability claims 
and accidental death benefits,” as 
shown in their annual statements the 
Equitable Life of New York paid 
$41,639, the New York Life $50,685, and 
the Prudential (ordinary) $157,204. 
These companies are certainly not iden- 
tified as accident and health companies, 
and yet they are paying out large sums 
for disability claims. 


Other Side Shown 


Some companies are still holding out 
against the adoption of the disability 
clause. Officers of these companies 
claim that this feature is used merely 
to divert a man’s mind from the main 
issue, where it is possible to offer only 
an unattractive life insurance contract. 
It is pointed out that the disability 
clause was adopted by the weakest 
companies first, and that the oldest and 
strongest companies were the last to 
include it in their contracts. It is 
argued that such companies offered 
such strong life insurance inducements 
that the inclusion of the disability 
clause was unnecessary, and was only 
adopted under pressure from the 
agency forces which claimed that its 
inclusion had become a necessary com- 
petitive asset. A general agent for one 
of the large companies not issuing the 
disability clause said the other day that 
he had observed that every accident 
agency had local counsel, but a life in- 
surance company had no need for such 
assistance in the settlement of its 
claims. 

Difficult to Define Disability 


It is possible, he said, to be a life in- 
surance expert, but impossible to be a 
disability expert. In other words, he 
took the position that it takes a Phila- 
delphia lawyer to determine just when 
a man is actually totally and perma- 
nently disabled. This interferes with 
the intent of a life insurance contract. 
When a man is dead the life insurance 
company has no other option, but to 
pay the claim. There is no room for 
argument or discussion. The same can- 
not be said of a disability clause. An 





adjuster and an attorney are necessary, 





and in engaging in a controversy as to 
the legality of the claim a life insur- 
ance company is defeating the intent 
of the life insurance contract. 


Separate Contracts Best 


The companies still holding out 
against this feature argue that there is 
no similarity between life insurance and 
accident insurance, and that in order to 
get the proper kind of service for each 
it is necessary to purchase the two 
forms separately. It is argued that the 
total and disability clause is an ex- 
tremely cheap form of accident insur- 
ance, not as valuable as the $5 travel 
accident policies issued by some com- 
panies. It is, in fact, a very restricted 
policy, the kind causing the accident 
companies the most trouble. The cov- 
erage is very limited, and as an acci- 
dent and health insurance the prospect 
is invariably of the opinion that he is 
covered when his case does not come 
under the terms of the contract. 


ACTUARIES 


eg F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
_ J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bidg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Themical Building ST. LOUIS, MO. 


T J. McCOMB 

2 . COUNSELOR AT LAW 
CONSULTING ACTUARY 

Premiums, Reserves, Surrender Values, etc., calcu« 

lated. Valuations and Examinations made. 

Policies and all life Insurance a a 
he Law of Insurance a Spec: 
Colcord Bldg. 


OKLAHOMA CITY 











J H. NITCHIE 
2 ACTUARY 





Telephone 1223 Association Buildin 
Central 3462 19 8. LaSalle St., CHICAG 
A SIGTENHORST 
a 
CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC S.WITHINGTON,F.A. — 
CONSULTING ACTUARY AND EXAMIN 
304-306 Security Building 


DES MOINES, IOWA 

















NORTH DAKOTA 


Frankfort - - - - 





HE GARDNER 
EUROPEAN PLAN 


25 combination sample rooms, bath, bar 00, $2.50 
70 rooms with running water, $1.00 to-$1.50 

80 rooms with bath, $1.50 to $3.00 

Finest cafe in the Northwest. 
ful, quiet—only hotel in the city not on a car line. 


FARGO, N. D. 


Cuisine unequaled. Rest- 


A. H. Leimbacher, Mgr. 


Assets - - - - 
Insurance in force 


Of course we want salesmen 








FARM LOANS 
Highest Grade First Mortgage Loans. 
Ask for List. 


THE GUARANTEE 
MORTGAGE & TRUST CO. 


38 S. Dearborn St. 





Chicago, Ill. 


back of you. 


E. O. BURGET, 
Secretary. 











Peoples Life Insurance Company 


Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 


Indiana 


$ 1,000,000 
10,000,000 


W. A. IRWIN, 
Supt. Agents. 
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Once an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINO'S 


Always an 


Hllinois Life 
Man 


COM PANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND ; AN5 


WILL PAY THEM WELL WILL PAY THEM WELL 








A Record of Thirty Years of Progress— 


Ten- Year Periods 


Assets ate in Force Policies 

Dec. 31—1888....$ 104,307 $ ,073 Income Issued 
1897.... 274,290 6, ty "653 ——- - 1,744,102 387,702 
1907.. 2,916,339 39 503,485 1898-190 - 10,551,857 1,139,235 
1917.. : 145008, 7422 115,099,897 1906-1917. : 31,845, 7050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








Gary National Life Insurance Company 


Gary Theatre Building 
Gary, Indiana 





CAPITAL, $100,000.00 





Located in the heart of Financial Solidity. 

Selling all forms of Participating and Non-Participating po'icies. 
Monthly Income and Guaranteed Settlement policies. 

Your opportunity to build a General Agency. 

Good Territory in Indiana. 


WILBUR WYNANT, President 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 





Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 








W ANTED—Manager for Southern Michigan 


Splendid opportunity open for some man of character and energy who has 
demonstrated his ability to write life insurance and has the personality 
and force to make a successful organizer. 





Good First Year Commissions 
Splendid Renewal Commissions 
Liberal Cash Allowance 


THE ee a LIFE INSURANCE CO. 
SAINT PAUL - MINNESOTA 

















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 











“SAFE AS A GOVERNMENT BOND” 


©)The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT sxc MONTHLY INCOME INSURANCE. 


jase LATEST POLICIES AND AGENCY CONTRACT Sai 8sngs 
Openings OHIO IND. KY. and MICH. Write Columbus 











Central States 


Life Insurance Company 
St. Louis, Mo. 


Insurance in force - - 


$32,000,000.00 


JAMES A. McVOY 


Vice-President and General Manager 

















ee ee eee 


= | = Ii 








rl 


t 
t 
4 
é 















ee 


The National Underwriter 
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$3.00 per Year, 15 Cents a Copy 











HISTORY OF MANUAL 
OF COMPANY RATES 


Development of Compensation 
Shows Many Important Changes 
Made in Underwriting Principles 


VARIOUS REVISIONS MADE 





Original Theories Were Not So Bad, 
Considering Human Limitations 
and Lack of All Precedent 








This is the final installment of 
Mr. Duffy’s article, the first part of 
which appeared last month. In the 
first part he gave the early history 
of the formation of the manual, 
some of the difficulties encountered 
and the different forms of coverage 
for which rates were provided. 











BY J. V. DUFFY 


Consulting Underwriter National Work- 
men’s Compensation Service Bureau 


In 1914 the bureau undertook a gen- 
eral revision of rates for all compensa- 
tion states for which manuals had been 
promulgated. At the same time it was 
necessary to establish rates for several 
other states which had recently adopted 
compensation laws. A call had been 
issued for the compensation experience 
of the companies for New Jersey, Mas- 
sachusetts and Illinois. This experience 
was combined and used as a basis for 
the revision of rates. The payroll ex- 
posure was $500,000,000. 

One Manual for All States 


Because of the large number of states 
which had adopted compensation laws 
and the increasing number of state 
manuals, it became necessary to find a 
means whereby one manual could be 
used for all compensation states. As 
the result the principle of so-called 
“Basic Manual” was devised. 

_Instead of grouping the classifica- 
tions and rates as formerly, the classi- 
fications were arranged in alphabetical 
order, The rates were expressed in 
symbols and rate sheets for the various 
States were issued giving the values of 
these symbols as state rates. This 
manual was issued in loose-leaf form. 


Many Changes in Practice 


WOMEN AS OPERATORS 


——_ 


WILL PILOT LIFTS JULY 1 





Companies Writing Elevator Liability 
Business Do Not Anticipate an 
Increase in Losses 





Liability company officials express 
only a mild interest in the government 
order which provides that after July 1, 
the male elevator operators between 
the ages of 21 and 31 must seek other 
employment and have their positions 
filled by women. Liability underwrit- 
ers do not seem to feel that this action 
will increase the hazard on elevator 
liability business to any extent. 


Not Applicable to Factories 


In the first place, men will continue 
to operate elevators in the factories 
and mercantile establishments, and wo- 
men will be employed in office build- 
ings, hotels, clubs, etc. It is pointed 
out that the operation of an elevator 
is more or less of a mechanical propo- 
sition and that danger exists only in 
buildings equipped with unusually high 
powered elevators, or with passenger 
elevators of the old type, operated by 
a cable or pulley. Modern office build- 
ings are rather strict in their require- 
ments concerning elevator employes, 
and will probably not waive any of the 
present requirements in employing wo- 
men, 
Successful in East 


In some localities women have been 
employed for some time for this work. 
In New York City and other eastern 
points women have been operating ele- 
vators for several months. In the 
largest office building in Omaha, Neb., 
women have had charge of the eleva- 
tor work for some months and no un- 
favorable results have been noted. 


Desirable Line 


Liability companies have always re- 
garded elevator liability business as 
very desirable. Where a proper in- 
spection service is maintained, the 
companies can invariably show a nice 
profit on this class of business. The 
ordinary elevator liability policy pro- 
vides a maximum of $5,000 on a single 
risk and a $10,000 calamity limit. The 
rate on this contract is $38.50 for a 
building of ten stories, and additional 
charge is made for each story above the 
tenth. These contracts are flexible, 
however, and in some cases are writ- 
ten for a single limit of $5,000 and a 





With the introduction of this man- 
ual many important changes were made 
in underwriting practice, some of which 
already had been adopted for Massa- 
chusetts: 


1. There was the declaration that the 


companies would insure only the entire | 


risk, 
2. The announcement that the com- 


pensation rates provided for insurance | 


without limit as to amount. 


3. The establishment of a rule fixing | 


= minimum premium at $10.00 per pol- 
ey. 

4. The discontinuance of deductible 
average insurance, 


5. A thorough going revision of classi- | 


fications. 
The experience available, though lim- 
(CONTINUED ON PAGE 7) 





maximum calamity limit of as high as 
$50,000. 


Expects Decrease in Losses 


In commenting upon the change 
which will take place July 1, an under- 
writer said the other day that, in his 
| Opinion, women would actually produce 
| a better loss experience as elevator 
operators than men. He pointed out 
| that women would not have the same 
tendency to run the elevators at high 
speed that men have, would be more 
careful in the operation of the car, and 


sengers. 


certainly more courteous to the pas- 
He calls attention to the fact 
| that the records of his company’s ele- 
| vator liability business, show that many 


ACCOUNTS ABOLISHED 


—__—. 


HITS FREIGHT CHARGE BONDS 





Surety Companies Writing This Class 
of Business Express Little Regret 
at Its Loss 





Surety companies will’ not be seri- 
ously affected by Secretary McAdoo’s 
orders which provide that railroad 
transportation charges must be paid in 
advance after July 1. This edict abol- 
ishes the present system by which 
many large shippers and consignees are 
given credit on their freight bills for 
weeks or months. Beginning July 1, 
the government will collect each day 
the charges on goods shipped or de- 
livered that day, with the exception that 
credit for two days may be extended 
to those who file surety bonds cover- 
ing payment. It is further ruled that 
existing bonding arrangements are to 
be terminated July 1, or as soon after 
as possible. Most of the surety com- 
panies are inclined to frown on this 
freight charge business. The bonds is- 
sued are of three classes; those guar- 
anteeing the payment of freight 
charges; those permitting the delivery 
of freight without a bill of lading, and 
the diversion or stopping of freight. 
These bonds are written at the rate of 
$10 a thousand. 


How Business Is Written 


They are issued to high grade con- 
cerns only for a period of one year, 
or, if for a longer term, a thirty-day 
cancellation privilege is attached. As 
a matter of fact, they are practically a 
financial guarantee, and have _ been, 
therefore, written very sparingly by the 
surety companies. Coal dealers, grain 
dealers and packing concerns have been 
the largest purchasers of bonds of this 
character, as their monthly freight bills 
are enormous. Most surety companies 
regard the business as nothing more or 
less than an accommodation line, and 
will issue freight charge bonds only to 
the highest grade organizations. Some 
of the large companies refuse to issue 
them at all. Since the freight conges- 


ABSENCE OF YOUNG MEN 
HAS INCREASED LOSSES 





Experience of Compensation Com- 
panies Show Older Man to 
Be Poorer Risk 


EFFECTS OF LAST DRAFT 


Young Man Responds More Quickly to 
Medical Treatment, Reducing 
Period of Disability 


Some interesting changes are taking 
place in the loss records of the work- 
men’s compensation companies these 
days. The selective draft has taken the 
young men between 21 and 31 from the 
shops and factories of the country, 
leaving the work to be done by older 
men. At first glance the impression 
might be gained that this would op- 
erate favorably for the compensation 
carriers, owing to the fact that the 
older employe has a clearer head, is 
more dependable and reliable, and less 
likely to be the victim of an accident. 
Theoretically, then, it would appear 
that the companies are experiencing a 
lighter loss ratio at this time, 

Recover More Rapidly 


It is admitted, of course, that the 
younger employe is more careless and 
irresponsible. In working about dan- 
gerous machinery the younger man 
does not exercise the same amount of 
caution and more frequently sustains 
injury. To offset this, however, it must 
be remembered that the younger man 
responds much more quickly to medi- 
cal treatment. The period of recovery 
with the young man is_ invariably 
shorter, and in the event of a serious 
accident, such as those involving 





tion losses on this class of business 
have been rather heavy, and a great 
many of the companies express satis- 
faction at being relieved of liability. 








the operators closing the gate too 


broken bones, the younger man will 
recover in a few weeks, while a man 
of greater age will be rendered a crip- 
ple for life. So, as a matter of fact, 
compensation payments have actually 
increased instead of diminished as a 





quickly and starting the car too sud- 
denly. Accidents of this character, in 
his opinion, will be reduced when wo- 
men operate the elevators. 


Will Write Marine 


AUSTIN, TEX., May 28.—It has been 
held by the Texas department that a 
casualty company must amend its char- 
ter in order to take advantage of the 
provisions of the act of the recent spe- 
cial session of the legislature authorizing 
casualty companies chartered under 
Texas laws to write marine insurance, 
including the perils and hazards incident 
to war. Unless the charter specifically 
authorized the writing of such war risks 
a company could not merely file its decla- 


result of the draft. Men above 31 are 
ordinarily married and have several 
dependents. Such men sustaining an 
injury must be paid much larger com- 
pensation benefits, recover less speed- 
ily than the younger man, with the 
result that the change in industrial con- 
ditions result in an unfavorable expe- 
rience for the compensation carriers. 


Human Element Smaller 


Many compensation underwriters are 
of the opinion that in modern plants, 
at least, machinery is the big element 
to be considered. That is to say, me- 
chanical processes have been so per- 
fected and machinery so safeguarded 





ration to write such lines. The ruling 
was given general application, but was 
made necessary by an application of the 
American Indemnity of Galveston, which 





: accidents have occurred as a result of 


: CASUALTY AND SURETY SECTION 


proposed to write the war hazards. 


that it is not a particularly important 
matter who operates the machine. Yet 
it is of considerable importance if the 
injury be sustained by an older man to 
(CONTINUED ON PAGE 6) 
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POSITION ON PRORATING 


WILSON EXPLAINS HIS STAND 





Says Agent Is Often to Blame for Mis- 
understanding Because of Care- 
lessness 


Some officials and agents of cas- 
ualty companies seem to have the im- 
pression that the Kansas department 
is opposed to prorating accident claims 
as a general principle of administra- 
tion. This impression probably arose 
because of certain rulings against com- 
panies in claim adjustments of accident 
cases. These rulings laid down a basis 
for prorating accident claims of a cer- 
tain nature, but did not attempt to say 
that all prorating was unjustifiable. 

In the view of Commissioner Wilson 
much of the prorating is made neces- 
sary by the carelessness of the agents 
in getting the business. “One of the 
most troublesome problems arising in 
connection with the adjustment of ac- 
cident claims is found to date back to 
the carelessness of the agent,” said Mr. 
Wilson. “In quite a number of in- 
stances the agent must have known 
that he was offering a more favorable 
classification than the classification 
manual offered, but in his desire to 
make his insurance appear as inexpen- 
sive as possible, he has done an injury 
to the applicant and to the company. 
As a general rule we feel that the 
company should be bound by the 
knowledge of its agent. Many trouble- 
some cases involving the question of 
prorating arise under this class of 
claims and if the general agent were 
careful in the training of his agents 
many a difficulty would be obviated. 


Must Protect Insured 


“T have objected to the indiscriminate 
practice of prorating because in many 
cases injustice is done the insured. To 
say the prorating may not be done under 
any circumstances is entirely foreign to 
the policy of this department. Here are 
two cases that illustrate our position: 

“*A coal and ice dealer gave his duties 
as office manager only, but it subse- 
quently developed that he made it a 
practice to deliver ice regularly twice a 
week. I held that he had no right to 
the rating of office duties only but was 
entitled to the classification of deliver- 
ing also. This is clearly a just case of 
prorating. 

“*‘A man was injured while assisting 
his neighbor across the alley in repair- 
ing a heating plant. He was classed as 
a commercial traveler. His policy pro- 
vided that the ordinary duties about the 
premises were included in that classifica- 
tion. The fact that he stepped across the 
alley to his neighbor’s residence and in 
an entirely friendly way helped a neigh- 
bor to tinker with a furnace did not, to 
my mind, change his classification to 
that of a machinist doing the business 
of repairing heating plants, and the fact 
that he was simply doing a neighborly act 
did not entitle the company to reclassify 
him and thereby prorate his claim.’” 


Many Hazards Are Met 


Casualty companies, in insuring auto- 
mobile dealers, are confronted with more 
than the recognized street hazards. The 
other day, in one of the eastern cities, 
a demonstrator for the Packard people 
was showing the car to a _ prospective 
purchaser and two friends. The car was 
precipitated down an elevator shaft in 
the Packard building, the demonstrator 
being killed and the other three severely 
injured. 








VIRGINIA COMPENSATION 


Effective January Ist, 1919 
Arrangements for compensation claim service 
by an EXPERIENCED COMPENSATION 

AN may now be made at this office. 
R..L. NASE, Adjuster for Casualty Companies, 
1109 Mutual Bldg., Richmond, Va. 
Liability, Compensation, Accident, Health Claims 
Territory—Virginia and North Carolina 














MERICAN LIABILITY 





COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 

INDIANA, 08 W. R. SANDERS, SECRETARY 
“PENNSYLY! SECOND NATL BANK BLDG.. CINCINNATI, O& 
KENTUCKY 


$100. 000,00 INSURANCE DEPT DEPCSIT 











AIDS THE LAND BANKS 
NEW SURETY BOND IS ISSUED 
Saves Delay and Expense to the Bor- 


rowers and the Investors Are 
Better Protected 





NEW YORK, May 27.—The Na- 
tional Surety has issued to the federal 
land bank of Baltimore a bond to in- 
demnify the bank against loss through 
any defect in the title to any real estate 
on which the bank may take a mort- 
gage as security for a loan. This bank 
is one of the twelve federal land banks 
incorporated under the federal farm 
loan act of July 17, 1916, for the pur- 
pose of making loans to farmers, each 
loan to be secured by a first mortgage 
on a farm and to be for not more than 
50 percent of the appraised value of 
the property. These banks are under 
the supervision of the federal farm loan 
board at Washington in much the same 
way as the federal reserve banks are 
under the supervision of the federal 
reserve board. This bond has been ap- 
proved by that board. 

Purpose of the Bond 


The purpose of the bond is to reduce 
the time and expense in connection with 
the examination of titles to land. Desir- 


‘ing to be especially careful in the ex- 


amination of titles, the bank made it a 
rule to obtain abstracts covering a period 
of at least 100 years. This entailed a 
great deal of work on the part of the 
attorneys making the abstracts, as well 
as on the part of the bank’s legal de- 
partment in examining the abstracts; 
caused much delay in the consummation 
of the loans and was a very consider- 
able expense to the borrowers. Under 
the new plan the abstract will cover 
only the last 21 years, this being the 
maximum period in any state in the 
district for acquiring title by adverse 
possession. 


Means an Economy 


The bond protects the bank against 
any defect of any kind in the title, 
including any loss through any defect 
originating prior to the beginning of 
the period covered by the abstract, as 
well as any-error in the abstract or 
any error on the part of the examining 
attorney. The saving effected in mak- 
ing the short abstract as compared with 
the cost of making and examining a 
complete abstract, as formerly, is more 
than sufficient to pay the premium for 
this bond; so that the bank not only 
obtains this unusual guarantee, but re- 
duces the total cost to the borrower. 
This is a unique arrangement and will 
be of interest to all prospective bor- 
rowers from this bank, inasmuch as it 
will reduce the expense of obtaining 
a loan and will enable the bank to make 
the loan much more quickly than it 
otherwise could. 

This bond is something entirely new, 
and is the result of negotiations be- 
tween the National Surety, the bank and 
the Farm Loan Board, extending over a 
period of several months. When the de- 
tails had been arranged the American 
Surety and the Fidelity & Deposit were 
invited to participate, and all three com- 
panies have executed the bond as co- 
sureties. 


Improves the Security 


Mortgages made by the bank are 
pledged with the Farm Loan Board as 
collateral security for investment bonds 
which are issued by this bank and sold 
to the investing public. The fact that 
this bank has a bond which eliminates 
any possibility of loss through any de- 
fect of any kind in the title to the prop- 
erty covered by the underlying mort- 
gages greatly improves the security for 
these investment bonds; and this matter 
will be of interest to prospective pur- 
chasers of these bonds. They are re- 
garded as absolutely first-class invest- 
ments and are held in high esteem by 
investment bankers. In order to permit 
the surety companies to issue this bond, 
an amendment to the law of New York 
was necessary, this amendment having 
been passed at the session just ended. It 
is understood that the National Surety is 
negotiating with other federal land 
banks and some of the others will prob- 
ably arrange a similar bond. 








Chicago Bonding & Insurance Co. 


LINES OF INSURANCE WRITTEN 
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Bonds Insurance 








Fidelity 


Official Ome: 
ERVICE 
TRENGTH 


Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 


Judicial 
Contract INCERITY 
Depository 

Miscel- 
laneous 











Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 




















AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 

would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**Conservative but Aggressive’’ WICHITA, KANSAS 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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DEFINE CASUAL EMPLOYMENT 





Wisconsin Supreme Court Hands Down 
Decision in Which Former Rul- 
ing Is Now Upheld 





MADISON, WIS., May 27.—The Wis- 
consin Supreme Court has followed the 
ruling of the Wisconsin Industrial 
Commission made in 1911 defining 
when an employment is “but casual.” 
This matter has been much discussed 
before legislative committees, and be- 
cause of this. fact the last legislature 
made a modification of the law. 

The action was one to vacate an 
award of the industrial commission al- 
lowing compensation to the defendant 
Wallum for injuries sustained by him 
while in the employ of plaintiff Holmen 
Creamery Association. There is no dis- 
pute in the facts. Wallum was hired by 
the manager of the Holmen Creamery 
Association to make some repairs on 
the creamery, consisting of mason work 
and plastering inside and outside of the 
building. 

He started to work about 10 o’clock 
in the forenoon of Nov. 26, 1916, and 
was injured about 3 o’clock in the after- 
noon of the same day. He had previ- 
ously worked for the creamery asso- 
ciation off and on, and had built part 
of the building, but had never been 
steadily employed by it. He was al- 
ways hired specially whenever he did 
repair work for it, and was paid by 
the hour or day. It was understood 
that when these repairs were complete 
his employment terminated and that if 
he rendered further services it would 
be under a new employment. The cir- 
cuit court vacated the award on the 
ground that the employment of Wal- 
lum was but “casual” within the mean- 
ing of Sec. 2394-7 (2) Stats. 1915. The 
Industrial Commission and Wallum ap- 
pealed. 


Motor Truck Company 


A motor truck owners’ association a 
while ago enthusiastically originated a 
scheme to save each other a lot of money 
by forming an insurance company. A real 
insurance man suggested to the secretary 
that he have his members compile tables 
showing how much they had paid out 
to insurance companies and how much the 
insurance companies had paid to them in 
return. The result was astonishing. 

These truck owners had received a little 
less than three times as much as they had 
paid out. 

With these statistics and other figures: 
showing what the stock automobile insur- 
ance companies had made last year, the 
truck owners’ association decided that 
they would be getting a better return on 
their money and would have more left in 
the end if they put their capital into their 
legitimate business and let the insurance 
companies continue to lose money on 
truck insurance.—Travelers’ Protection. 


More Demand for Insurance 


_ There is more demand for live stock 
insurance covering animals in transit 
than ever before, owing to the sudden 
changes of weather and the higher val- 
ues. Live stock people fear sudden 
weather changes more than anything 
else as a disease breeder. Long stretches 
of cold weather or hot weather do not 
affect animals nearly so much as sudden 
changes. 


Liberty Bond Subscriptions 


Subscriptions to the third issue of Lib- 
erty Loan bonds and amounts of the 
first and second issues held on March 31 
by casualty companies not reported in 
The National Underwriter of May 16 and 
23 follow: 


Subscribed Heldon 
to 8dIssue March 31 
Aetna Lifeé.......... $4,900,000 $2,557,000 
Amer. Mut. Liab.... 200,000 300,000 
Occidental Life, Cal. 15,000 21,050 
N. Y. Plate Glass... 25,000 10,000 


U.S. Mu. Liab., Mass. 25,000 


Burglars visited the home office of the 
Hoosier Casualty in the Fletcher Trust 
building, Indianapolis, some time Sunday 
and got about $200, including some old 
coins, about $40 in small change and two 
Liberty bonds. One of the $100 bonds 
belongs to C. H. Brackett, president of 
the company. The company’s office was 
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General Casualty G Surety Company 


Liberal Contracts 


ELMER H. 


114 WOODWARD AVENUE, DETROIT 


Michigan Company for Michigan People 
Live Agents Can Secure 
Up-to-Date Policies 


WRITE US 


DEARTH : . ° ° ° . President 








IN THE SURETY FIELD 





BANKERS GIVE UP THEIR PLAN 





California Association Will Not Organ- 
ize an Interinsurers to Write 
- Fidelity and Burglary 





SAN FRANCISCO, CAL., May 29— 
The California Bankers Association at 
its annual convention last week decided 
to abandon the organization of an 
interinsurance exchange which it has 
been forming to write the bank fidelity 
and burglary business of members. 
Charles L. Tisdale, who, as manager of 
the association’s insurance department, 
has been in charge of the organization 
of the reciprocal, has resigned and will 
become affiliated with the National 
Surety as broker and make a campaign 
for business of members of the bankers 
association. 


Harrisburg Association Elects 


The annual meeting of the Surety Un- 
derwriters Association of Harrisburg, 
Pa., was held last week and the follow- 
ing officers elected: President, William 
S. Kasick; vice-president, Walter H. 
Gaither; secretary, J. R. Henry, and 
treasurer, William P. Miller. The fol- 
lowing were named as members of the 
executive committee: H. M. Bird, P. G. 
Farqharson, H. M. Bretz and G. L. Cul- 
merry. The Harrisburg association has 
had a very successful year. 





Goddard Made General Agent 


The Guarantee Company of North 
America and the United States Guaran- 
tee are going on a general agency basis 
in Chicago, Convers Goddard, a well 
known broker associated with the Aetna 
Life and Aetna Casualty office, being ap- 
pointed general agent. He will locate 
in 414-16 Insurance Exchange. H. C. 
Pendery, the present manager, is retir- 
ing from their employ. Frederick Mun- 
son, who is associated with the two 
companies in Chicago, will continue 
with them under Mr. Goddard’s manage- 
ment. Mr. Goddard has a large general 
brokerage business and his new duties 
will not interfere with his present 
brokerage service. 


Will Be Big Saving 


Plate glass men feel that they will save 
from $150,000 to $200,000 by the new rule 
which goes into effect July 1, stipulating 
that when a partial loss is paid under a 
plate glass policy that much will be de- 
ducted from the face of the policy or an 
extra premium will be required to keep 
the total amount of insurance in force. 
Heretofore partial losses have not af- 
fected the face of the policy and this has 
involved a heavy loss. Now that the 
price of glass has gone up 200 percent 
during the last year the insurance com- 
a find it necessary to protect them- 
selves. 


Want Reforms Brought About 


A number of casualty companies are 
anxious to get burglary conditions in 
better shape at Chicago, especially hop- 
ing that brokerage can be reduced. Many 
brokers are now paid 30 or 35 percent on 
business which is worth not over 20 or 25 
percent owing to the high loss ratio. 
Some brokers seem to be able to secure 
as much brokerage as general agents do 
in commissions. Altogether the burglary 
insurance stiuation in Chicago from the 
commission end is rather unsatisfactory. 





The Western Casualty of Chicago, 
owned by Armour & Co., the packers, and 
the American Bonding & Casualty of 
Sioux City, Iowa, seek admission to Indi- 





robbed similarly about two years ago. 








The Republic Casualty Co. 


' PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 
l 


Local and General Agents Wanted in Ohio and Pennsylvania 











PUTS “SURE” IN INSURANCE 





ne XIE AUTO POLICY (eee 
Admitted Assets DALE Aut Baath tint of Revsived for 
tHE LAS VORD EN 
eran nrc 1 ee anise ie AN ? $1,941.876,26 
GEORGIA CASUAL COMPANY - 
Surplus and Reserves to Policy Holders - - - ° $1,688,506.87 


SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 














AMERICAN INDEMNITY COMPANY 
Home Office: Galveston, Texas 


State of Poxas, 


ASSETS LIABILITIES 
































WME TAOIES osc ndascnscccncscccccceces $ 626,284.45 | Reserve for Losses..........sccccssccscees $ 282,849.85 
Bonds & Stocks, market value............. 545,399.99 | Reserve for unearned Premiums pro rata... 249,094.60 
Bank & Trust Company, Deposits at Interest 44,750.00 | Reserve for Commission and Brokerage.... 66,498.67 
Cash at Bank and in Office............+..- , 18 ,000.00 
Premiums in Course of Collection under 90 008.75 
FS Bi cc vcccccccccccccccccteccceceee 107,631.78 0 
Other AssetS......cccccccccccccccsesccscce 29,998.41 5 0 
$1,393,721.81 <a aon aan ae 
OFFICERS $1,393,721.81 

SEALY HUTCHINGS, President. L. A. ADOUE, Vice-President. 

GEO. SEALY, Secretary. J. F. SEINSHEIMBPR, General Manager. 


We write the following lines: 
General and Elevator Liability. 
(31) States. 


SALESMEN, WRITE: American Old Line Insurance Company 
Lincoln, Nebraska STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
Exeeptional contracts to salesmen. In fourteen states. oe accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 

Aoply for Territory Contracts. . . 


Automobile—Fire, Theft, Liability, Property Damage and Collision. Publie, 
Plate Glass, Burglary and Fidelity and Surety Bonds, Licensed in thirty-one 











Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 
BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000. Write for Territory. 




















Agents Wan%ed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg., 
CHICAGO, ILL. 





H. G. ROYER, Pres 
C. 0. PAULEY, Secy. & Treas. 





ana. 
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HELPING CRIPPLED STAFFS 





Joseph Froggatt & Co.’s Facilities for 
Overcoming Office ‘Difficulties Are 
Being Generally Recognized 





Joseph Froggatt & Co., specialists 
on insurance accounting, who have a 
branch office in the Insurance Ex- 
change, Chicago, announce that they 
are equipped to afford relief to com- 
panies and general agencies which find 
it difficult to properly care for their 
work, owing to the depletion of their 
staffs by the calls made upon them by 
the government. Their ability to ren- 
der this service may be judged from 
the fact that they have acted in a con- 
sulting capacity in many instances of 
this character and by a rearrangement 
of office methods have made it possible 
to overcome the difficulties with the re- 
duced office staff. 

They have recently been called upon 
to make a great many state examina- 
tions for various insurance depart- 
ments, including Connecticut, Illinois, 
Utah and Arizona, and Mr, Froggatt 
was appointed about a year ago to rep- 
resent New Jersey in all of its insur- 
ance examinations. 


For Ohio Policyholders 


COLUMBUS, O., May 29.—The $50,000 
deposit made with the Ohio insurance de- 
partment by the Union Casualty of Penn- 
sylvania is for the benefit of the Ohio 
policyholders and cannot be used for the 
benefit of policyholders in other states, 
so the Ohio supreme court decided Tues- 
day. The Franklin county court of ap- 
peals is upheld. 


W. I. Burke Visits Chicago 


W. J. Burke, or “Billy” Burke, as he 
is familiarly known, superintendent of 
agents of the American Bonding & Cas- 
ualty of Sioux City, has been in Chicago 
for some days installing the new general 
agents, A. S. Nathan & Co. 

Mr. Burke has hed a fine experience 
in office and field with the Travelers, 
Fidelity & Casualty and the old South- 
western Surety. 





Full Coverage for 


Small Town Man 








ULL coverage automobile insurance 

is something that it is entirely pos- 
sible to secure from automobile owners 
residing in small towns and on the 
farm, When automobile insurance was 
first introduced the soliciting agent 
formed the habit of writing the car for 
fire and collision, and sometimes theft, 
but, as a general rule, has grossly neg- 
lected the solicitation of liability and 
property damage coverage. 

The small town resident submits the 
argument that owing to the fact that 
he lives in a rural community he is not 
subject to the same hazards that the large 
city man is, the possibilities of acci- 
dents are not as great, there is no con- 
gestion of traffic as there is in the city, 
and usually winds up stating that he is 
a careful driver anyway, and can afford 
to carry his own risk. 

There are plenty of reasonable and 
convincing arguments for such a man, 
and an agent soliciting automobile in- 
surance in the small centers should 
familiarize himself with them. The best 
and most easily understood selling ar- 
guments for such a man is the follow- 
ing: 

* * * 

“As an automobile owner you pur- 
chased your machine for only one pur- 
pose—to use. You most certainly do 
not intend to operate your car only 
within a radius of a few blocks of your 
home. If you did you would lose con- 
siderable money on your investment. 
As a matter of fact, as a hard-headed 
business man, you propose to exact the 
maximum amount of mileage from your 
car. To do this means that you will 
take frequent trips to nearby towns or 
cities and will more than likely make a 
tour of some length during the summer 
months, 

“The moment you leave your own 





town or community, you at once en- 
counter the same mixed traffic on the 
highway that the man from the large 
town does. You are not exempt from 
the careless driver hazard. You give 
less attention to the driving of your car 
than the man who lives in the city does, 
for the reason that he has to encoun- 
ter a congested traffic in the downtown 
district daily, and is more accustomed 
to unusual driving experiences. The 
fact that you are a careful driver does 
not diminish your chances of having an 
accident. We do not insure you against 
yourself, but rather against the care- 
lessness of others. You may be the 
most careful driver in the world, and 
still have many times the number of 
automobile mishaps that the careless 
man has.” 
* * * 


The rapid growth of the use of mo- 
torcycles has created a new and prolific 
source of damage suits. Motorcycle 
drivers in most cases operate their ma- 
chines at a high speed, dodging in and 
out of traffic, in a way that is dangerous 
to the automobile driver. An accident 
to a motorcycle driver is usually seri- 
ous, as the nature of his machine af- 
fords him little more protection when 
accidents occur than a bicycle rider en- 
joys. 

Automobile drivers from smaller cen- 
ters, frequently get into trouble in driv- 
ing through city streets where small 
children are using the streets as their 
playground. Where an accident befalls 
a child, and the case is taken to court, 
the sympathy of the jury will, nine 
times out of ten, be with the parents of 
the injured child. The opposing attor- 
ney never fails to make the most of this 
opportunity, and automobile owners 
find such cases very difficult to defeat. 

ee dae 


There is one distinct difference be- 


} tween conditions in the small city and 


the large one that should not be lost 
sight of by the soliciting agent. In the 
small center, everyone knows everyone 
else’s business. This simply means that 
the more or less well-to-do citizens of 
the community are known by all. Asa 
result a liability suit will be pressed to 
the limit against the man of means. It 
is common knowledge that he possesses 
real and personal property, stock, in- 
vestments, etc., and, unprotected by in- 
surance, he is liable to incur a loss of 
no stated amount. Although not par- 
ticularly probable, it is not impossible 
to wipe out the bulk of his assets. 
His position and resources make him a 
target for a liability case. In the city a 
man’s personal affairs are usually un- 
known. Plaintiffs are not as eager to 
prosecute cases where the possibility of 
recovery is not a known factor. 


Casualty Notes 


The Fidelity & Deposit has appointed 
the Stubbs-McDonald Agency Company at 
St. Joseph, Mo., as agents for St. Joseph 
and Buchanan county. 

J. L. Moehle, assistant manager of the 
Chicago branch of the American Surety, 
has been called to Los Angeles by the 
serious illness of his father. 

The Employers’ Mutual Liability of 
Wausau has declared 10 per cent divi- 
dend payable to se during the 
year commencing May 18. 

The Kentucky Life & Accident of 
Anchorage, Ky., has been admitted to 
Ohio and has appointed Henry L. Harris 
of Cleveland its general agent. 

H. W. Borchers, in charge of the cas- 
ualty department of the Massachusetts 
Bonding at Chicago, goes with John A. 
Morrison, general agent of the Aetna 
Life in Chicago. 

A jury at Anderson, Ind., decided that 
death caused by a frozen toe cannot be 
regarded as ground for claiming acci- 
dent insurance. The suit against the in- 
surance company was brought by a 
woman whose husband died from gan- 
grene, following the freezing of a toe. 

An accident to an employe, the result 
of slipping on ice or snow while crossing 
the street in the service of his employer, 
is ground for an award under the New 
York workmen’s compensation law, the 
court of appeals holds in the case of 
Georgiana Alice Redner vs. H. C. Faber & 
Son Company. The opinion of the court 
of appeals in sustaining the decision of 
the appellate division of the supreme 
court, which had affirmed an award by 
SS New York state industrial commis- 
sion. 


A RARE OPPORTUNITY 


-— png big money men who expect to make $5,000 or more a 
have the most attractive, substantial ACCIDENT AND HE HEALTH 
* ‘PROPOSITION OPEN IN SEVERAL STATES 
Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


Brown Building DES MOINES, IOWA 
First and Largest ath sapere writing businces and professional men upon 


men’s associations. 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - 
FRED. L 


Gen. A; Illinois, Mo., Ind., 1423 Ins ce Exchange, Chica 
GRAY COM rte mally ceed 7 Bank 


. L. PANY - Northwestern Managers, 33 6 oe: Bank cde | innea 
RAYMOND & RAYMOND - - ~-_ General Agents, Southern Michiga B meng Bidg. ene 
ALFRED PAULL & SON - = General Agents, West Virgi ala Board dof ‘rade ae ‘Wheeling 
FRIER & HUGGINS, - General Agents, Northeastern Ohio, Superior Avenue, N. ". Cleveland 
} Ag FERRIS, - Gener Agent, Southern Ohio, 1310 ist National Bank Bldg., Cincinnati 


McCUNE & NZ Res. Agents, N. W. Ohio, 809 Cincinnati idg., Lima. 
THE MERRILL DODGE & ‘JACKSON ‘COo., Gen. Agents, Lucas Co., Produce Exch. Bldg., Tol edo, O 














< 
THE JIFFY PEN 


The word “Jiffy’’ denotes speed and action. The shape and balance 


resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. . Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 











AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 


INTER-OCEAN 
CASUALTY CO. 
Union Central Life Bldg. 
Cincinnati, Ohio. 





Good Territory and Liberal 
Contracts for Accident Agents 
Who Are PRODUCERS 





SURETY BONDS 


BURGLARY 
INSURANCE 


Address 
J. W. SCHERR, President 


























The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EB. M. rREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss oo 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 69 Muiéen Jans, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bidg., CHICAGO 
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MESSENGER HOLDUP 


A coMPANY Official said the other day 
that if he were to get into the field so- 
liciting business he would ask no 
greater opportunity than going after 
holdup insurance covering messengers, 
both on the street and in the office. 
He believes that this is a field that is 
scarcely touched. He finds that people 
are not acquainted with this form of 
coverage. In almost every'city there 
are industrial concerns or business 
houses that have a rather large payroll. 
The money is carried from the bank to 
the office or the place of payment when 
the messenger may be held up and 
robbed. These holdups are not by any 
means confined to the large cities. Dan- 
ger is always at hand and there should 
be ample coverage, It is a fine line to 
werk up. 


SMALL TOWN BUSINESS 


One of the companies says that even 
in the small towns there is plenty of 
business, but it has never been written 
and never solicited. It states that it 
found recently in a town a bank of 
rather good size with three or four 
branches in neighboring villages. All 
but two or three of the leading mer- 
chants and manufacturers were on the 
board of the bank. There was one 
premium of $12.50 out of the bank, but 
no burglary insurance from any source. 
There was no burglary insurance car- 
ried on the branch banks. The em- 
ployes were not bonded. There was 
no casualty insurance carried in con- 
nection with the various enterprises. 
This company in commenting on the 
situation says: “The agent misses it 
often because it lies in places so famil- 
iar to him that he never thinks to look 
there for surety bonds, burglary insur- 
ance or casualty policies.” 


LARGE VERDICTS 

CasuaLty companies find that verdicis 
are being awarded more and more, and 
for larger sums, where a person has sued 
for personal injuries. The other tay AL- 
vin R. Sutxivan, of Aurora, Ill., brought 
suit against the Wm. OxHLHaveR IcE 
Cream Company, of that city, and 
James Feece, a farmer of Bristol, for 
$30,000, for injuries he had received in 
an automobile accident in Aurora. SuL- 
LIVAN was injured by being caught be- 
tween two automobiles in a collision, his 
skull being fractured. 

He had his machine parked at the curb- 
ing and was stooping to light the tail 
light when two other machines collided. 
The farmer’s machine crashed into the 
rear of SuLLIvAn’s car, crushing his head 
between the cars. It is likely that Sut- 
LIVAN will recover large damages from 
the ice cream company the farmer that 
he has sued. 

The other day a jury awarded $2,500 
in a court in Sioux City to a young 
woman who was knocked down by an 
automobile and badly injured. In an- 
other suit a verdict of $11,500 was 
awarded to a man who had his leg broken 
by being run over by an automobile, and 
he was otherwise badly injured. In an- 











other Iowa case a verdict of $12,500 was 
awarded against a woman for injuring a 
man with her automobile some six years 
ago. In a former trial the plaintiff was 
awarded a verdict of $7,500, and now 
after six years a verdict is secured about 
twice as large as the one originally 
given. In the meantime there has been a 
large amount of legal expense involved. 
This all goes to show that no one should 
be without automobile protection. 

In Judge Torrison’s court in Chicago 
the other day a jury awarded Dr. Exiza- 
BETH Top $20,000 damages for injuries 
suffered four years ago when she was 
crushed in an elevator accident in the 
Chicago Savings Bank Building. Such 
verdicts all prove that the tendency of 
the times is toward awarding larger 
sums. 








Personal Glimpses of 
Casualty Men 








Harry Easton, manager of the bond- 
ing department of Martin Bros., of 
Omaha, Neb., general agents of the 
New Amsterdam Casualty Company 
had a serious nose operation last week 
at St. Joseph Hospital, but is out again. 
He says it will not be so hard now to 
follow the scent of where the business 
is. He is planning on getting his office 
its share of the public official business 
during the campaign. 


Fred W. Lawson of Chicago, United 
States manager of the London Guaran- 
tee, endeavored to hide himself from 
publicity in the recent Red Cross 
drive, but the newspaper sleuths ran 
him down. The Chicago Tribune tells 
the story: F 

The mystery of the 2,401 dimes appears 
to be solved. 

It started like this: 

Wednesday night a man approached 
the Red Cross booth in the Congress 
hotel. Under his arm he carried a collar 
box. He opened this and dumped just 
2,401 dimes on the table of the booth. 
Then he started away. 

“What is your name, please,’ gasped 
Miss Anna Countiss, in charge of the 
booth. 

“Never mind,” he said. 

As the story passed about the hotel 
the dime habit grew upon others. 

The Gentleman with the Collar Box 
was traced last night to the room of 
F. W. Lawson, manager of the London 
Guarantee & Accident for the United 
States. 

‘Is it you?” he was asked. 

“Never mind,” he said. 


H. M. Ferres, who recently resigned 
as secretary of the Iowa Bonding & 
Casualty, has joined the staff of the 
Ocean Accident at the New York of- 
fice in the underwriting department. 
Mr. Ferres has been connected with a 
number of companies, among them the 
Knickerbocker Mutual and United 
States Fidelity & Guaranty. 


Ralph W. Miller, one of the London 
Guarantee’s “old guard,” and for sev- 
eral years past superintendent of 
agents in Illinois for Conkling, Price & 
Webb of Chicago, has been granted an 
indefinite leave of absence and will sail 
within a few days for France to enter 
the Y. M. C. A. service on the fighting 
lines. 

Mr. Miller is one of the best-known 
and most popular casualty insurance 
men in the state, and the best wishes of 
his business associates and his host of 
friends will go with him in his work of 





Fidelity 
and 


Surety 
Bonds 








FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


EDWIN WARFIELD, President 


Burglary 
Insurance 














sacrifice and patriotism. During Mr. 
Miller’s absence in France, his work 
with the agents of the London Guaran- 
tee in Illinois will be handled by C. W. 
Olson, who recently resigned his posi- 
tion as general superintendent of 
agents in the Massachusetts Bonding to 
become associated with the Conkling, 
Price & Webb organization. 


Percival W. A. Fitzsimmons has been 
elected president of the Workmen’s 
Compensation Mutual of Detroit, suc- 
ceeding F. W. Hutchings, vice-presi- 
dent of the Charcoal Iron Company, 
who was made chairman of the board. 
Mr. Fitzsimmons was engaged in the 
banking and manufacturing line at 
Tecumseh, Mich., and went to Detroit 
as vice-president and general manager 
of the company in June, 1914. Walter 
E. Otto, deputy insurance commis- 
sioner of Michigan, is to become treas- 
urer of the company July 1, when he 
leaves the department. 








How Bank Directors 
Bring Great Danger 














The Illinois law now requires that a 
criminal bail bond shall become a lien 
on the real estate of the person giving 
the bond. This, therefore, will show 
up in the abstract of the property. Be- 
fore this law was passed professional 
bondsmen were able to schedule all 
kinds of bonds, but they would not be- 
come a lien on their real estate or 
show in the titles. 

Surety men feel that people going on 
bonds of public officials should have 
their real estate encumbered in the 
same way. This would do much to 
clean up the personal surety situation. 


At present directors and officers of 
banks go on bonds of public officials 
in order to get the deposits and thus 
jeopardize their institutions because the 
bank is expected to stand back of them 
in case of loss. The bank itself cannot be- 
come a surety but it arranges for some 
of its directors or officers to act in that 
capacity with a side agreement to take 
care of them in case of loss. 

Hundreds of banks are in peril today 
because of this personal surety bond 
proposition. Surety men would wel- 
come a law that would require all such 
bonds to become a lien on the real 
estate of those giving them. Time after 
time personal bondsmen have been 
called upon to make good in case of 
defalcations or irregularities. Bankers 
should not expose their institutions to 
peril by personal bonds. It is usually 
the officials who are held in the high- 
est repute that embezzle the most mon- 
ey. It is a very dangerous custom for 
any director or an official of a bank or 
one who has any official relationship 
with it, whose act will reflect on the 
bank to give a personal bond of the 
character named. In some localities 
surety companies are not able to get 
bonds on public officials because the 
banks arrange for all of them. 

It would be interesting to make a 
schedule in every county, town, town- 
ship and school district of people who 
have to give bonds, have the names 
of the bondsmen published and then 
see how many financial institutions 
might be involved in case of defalca- 
tion or wrong doing. The reputation of 
a bank is a very delicate matter. It 
should not be impaired by directors and 
officers imperiling themselves and the 
banks with which they are connected 
by going on bonds merely to get the 
deposit of public money or for any 








other reason. 








6 CASUALTY 





THE NATIONAL 








UNDERWRITER 


May 30, 1918 





BURGLARY SITUATION 


—_—_———_ 


LOSSES ARE MUCH LIGHTER 





Class of Men Causing Companies Most 
Trouble Are Now in Military 
Service 





Burglary insurance is the one form 
of indemnity that will probably be 
favorably affected by the war. Last 
year the average loss ratio of all bur- 
glary writing companies was 60 per- 
cent. There were many bank robberies 
during the severe winter months, and a 
number of daring holdups in the larger 
centers during the winter season. Dur- 
ing the last six months there has been 
a noticeable decline in the crime record. 


Draft Takes Young Men 


Burglary underwriters attribute this 
largely to the fact that the draft is 
taking the young men between 21 and 
31 years of age. It is the young man 
that causes the burglary companies and 
the police departments the most trou- 
ble. A glance at the crinie record in 
any large city will disclose the fact that 
the bank robberies and holdups are the 
work of young men. They are irre- 
sponsible, have not formed the proper 
sense of values, and, in many cases, 
hesitate at nothing. The man above 
31 is more cautious and considers the 
consequences before committing a des- 
perate act. 


Are Weeding Out Idlers 


In addition to the draft taking the 
young men, government inspectors are 
constantly combing the large cities for 
floaters and roustabouts. The idler has 
a hard time keeping out of the hands of 
the police these days and is forced to 
go to work or leave town. This activ- 
ity of the government operatives tends 
to keep at a minimum the floater popu- 
lation of the large cities. 


Summer Losses Lighter 


The burglary loss ratio, of course, 
declines during the summer months. 
During the warm season the principal 
burglary losses are the work of sneak 
thieves, those who take advantage of 
open windows and steal small amounts. 
Therefore a decrease in burglary losses 
is expected in the summer months, and 
the real effect of the draft will not be 
felt by the burglary companies until 
the winter months arrive and a com- 
parison with the coming winter’s losses 
is made with last year’s record. 


ABSENCE OF YOUNG MEN 
HAS INCREASED LOSSES 


(CONTINUED FROM PAGE 1) 
whom bigger benefits must be paid and 
a larger period of recovery sustained. 
For these reasons the compensation 
companies look with considerable more 
favor upon the younger employe. 

View of Company Official 


In commenting upon this situation an 





official of one of the compensation 
writing companies said: “The experi- 
ence of compensation writing compa- 
nies very largely parallels that of the 
personal accident companies. By that I 
mean that the nature of our loss ratio 
is very similar to that of the personal 
accident and health companies. It is 
known that from an accident and health 
standpoint the hazard increases as the 
age advances. The experience of any 
accident and health company will bear 
out this statement. This being true, 
it is only reasonable to expect more 
frequent and more serious losses upon 
older employes. Accident companies 
refuse to write business on the life of 
a man after he reaches the age of 55 
or 60, and this attitude is significant.” 


When Mishaps Occur 


Accident statistics have brought out 
the fact that the majority of accidents 
occur between the hours of 11 and 12 
in the morning and 4 and 5 in the after- 
noon. During these periods the nerv- 
ous energy is at a low ebb, the em- 
ploye is fatigued, and he becomes 
unconsciously careless in the perform- 
ances of his duties. It is during these 
hours that old age manifests itself, and 
the lack of sufficient nervous energy 
to perform a full day’s work well is 
displayed in the older employe. 


Not Easily Disabled 


Furthermore, the younger man does 
not attach so much importance to mi- 
nor injuries. Sustaining a cut or bruise, 
the young man is inclined to make 
light of it, and, as a matter of pride, 
will not permit a slight injury to keep 
him from his regular duties. On the 
other hand, a man of more mature 
years takes an injury more seriously, 
and is more inclined to be disabled if 
only for a few days as a result of an 
injury that would keep the younger 
man from his work only long enough 
to have the wound attended to by a 
physician. 


Affect of Labor Turnover 


The enormous labor turnover is still 
adversely affecting the compensation 
writing companies. As a result of the 
second draft thousands of men have 
been taken from the industrial plants, 
and the installation of green and inex- 
perienced help will always result un- 
favorably for the compensation compa- 
nies. Report after report is received at 
the home offices of the companies show- 
ing the injured employe to have been 
connected with a concern for six days 
or two weeks, and in such a case the 
conclusion can safely be reached that 
the result of the accident is due almost 
entirely to the employe’s unfamiliarity 
with his surroundings and the machin- 
ery with which he was working. There 
will, however, be a decrease in the shift 
of labor from now on. All men of draft 
age have been classified, those with de- 
pendents will remain at home, and prac- 
tically all of the class one men have 
been called to the colors. There will be, 
therefore, less confusion, a decrease in 
the labor turnover, and from this stand- 
point, at least, the compensation compa- 
nies can expect some relief. 


Making Larger Awards 


The tendency of the times is towards 
higher awards for injured employes. The 
courts in many states have gone on rec- 
ord as favoring more liberal benefits. 


The view is held that a dollar is worth 
only one-third or half of what it was 
some years ago, and that because of this 
there is little precedent to go on. Old 
scales and standards must be brushed 
aside as not applicable to present day 
conditions and awards, so far as the 
courts are concerned, are now being 
made in every instance upon present 
day standards and values. This does not 
apply, however, to the state industrial 
boards. There awards are regulated by 
law and have not been increased. In 
making large payments the award is 
predicated on the salary paid the pre- 
ceding year, and for this reason there 
have been few increases made by indus- 
trial commissions. 


Salary Lists Higher 


Increased payrolls are providing com- 
pensation companies with a new source 
of revenue that may, to some extent, 
offset the other disadvantageous aspects 
of the present compensation situation. 
Increases in wages have been made by 
almost every industrial concern in the 
country,.ranging from 10 to 25 percent, 
and the compensation companies have 
the advantage of this increase in their 
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Mortgage Loans on Real Estate $ 866,600.00 
School Bonds....... pak cased 15, 00 
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payrolls while benefits have not kept 
pace with the salary increase. 

Heads of the various state industrial 
poards report that, as in the days of the 
Civil War, there are now noticeable in- 
juries to young men of military age of 
such a character as to incapacitate them 
for military service. In Illinois, for in- 
stance, several claims have come to the 
attention of the commission where the 
index finger had been “accidentlly” shot 
off or in some other manner seriously 
mutilated. Such an accident would, of 
course, render a man unfit for general 
military service, and claims of this 
character are being closely investigated. 
Such claims during the Civil War days 
were much more frequent than they have 
been during the time this country has 
been at war, but as the draft has be- 
come operative it has been noticed that 
losses of this character have increased. 


HISTORY OF MANUAL 
OF COMPANY RATES 


(CONTINUED FROM PAGE 1) 


ited, was combined with the underwrit- 
ers’ judgment and the practical knowl- 
edge gained during more than two years’ 
observation under workmen’s compensa- 
tion. As a result it may be said that the 
1914 rates were accurate at least to some 
degree. 
Revision of 1915 


In addition to the states heretofore 
mentioned, compensation rates were com- 
puted for the following states: Connec- 
ticut, Iowa, Maryland, Nebraska and New 
York. 

In 1915 another revision of rates was 
undertaken. In anticipation of this re- 
vision and for the purpose of bringing 
about cooperation between the different 
insurance carriers engaged in writing 
workmen’s compensation insurance, the 
Service Bureau suggested a joint confer- 
ence of the independent rating bureaus 
and the state departments of insurance, 
having supervisory powers over rates. In 
due course a joint invitation was issued 
by the interested bureaus, viz,. Work- 
men’s Compensation Service Bureau, New 
York; Compensation Inspecton Rating 
Board, New York; and the Massachusetts 
Rating and Inspection Bureau, Massachu- 
setts. The various form of insurance 
carriers, stock companies, mutual com- 
panies and state funds were all repre- 
sented. The first meeting of the confer- 
ence was held at the Hotel Manhattan, 
Sept. 28, 1915, and the work was com- 
pleted in December, 1915. 


Committee on Manual Rules 


The result of this conference was so 
beneficial to the business of workmen’s 
compensation insurance that a standing 
committee of manual rules, classifications 
and rates was appointed. This commit- 
tee was created for the purpose of deal- 
ing with all questions relating to de- 
partures from manual classifications, 
rules and rates by the respective boards 
and bureaus having jurisdiction in such 
matters. In other words, the idea was 
to clear all proposed amendments through 
one source and thus to insure standardi- 
zation of practice. 


Last Revision in 1917 

The last revision of the basic manual 
took place in March, 1917. In order to 
make the standing committee more rep- 
resentative for the important work which 
was to be undertaken, five additional 
members—three of whom were mutuals 
and two stock companies—were added. 
This committee was known as the aug- 
mented standing committee. This re- 
vision was conducted on a broader and 
more scientific basis than ever before at- 
tempted, and marks an epoch in the his- 
tory of workmen’s compensation rates. 
In the foregoing you have been made 
acquainted with the various forms of 
coverage and rates provided in the dif- 
ferent manuals. In conclusion it may be 
interesting to review the reasons which 
Prompted the companies to alter their 
views and underwriting practices, espe- 
cially during the early years of com- 
pensation. ; 


Seeking Basis for Rates 


When rates were first computed for 
New Jersey the manual committee acted 
upon the assumption that under employ- 
ers’ liability there would be not to ex- 
ceed 10 claims out of 100 injuries and 
in workmen’s compensation there would 
probably be 40 claims out of 100 injuries. 
As respects the last element there was 
difference of opinion in the. committee. 
Some of the members believed it was 
too high and argued for a basis of 30 
claims, whereas others held different 


quent events proved that even the lower 
estimate was too high. In these early 
days the full effect of the withdrawal of 
defences for failure to accept an elective 
act was not fully appreciated. The 
theory was that the negligence must be 
proven and the number of claims would 
not materially increase. 


New Jersey Rates Too High 


It took a very short time to learn that 
the compensation rates for New Jersey 
were too high. The number of claims 
per 100 injuries did not reach 15 during 
the early period, while the occasional 
claims from employers’ liability proved 
very expensive and very uncertain as 
well. Compensation rates in New Jersey 
were promptly reduced by the old and 
imperfect system of so-called experience 
rating with the result that after com- 
paratively few weeks the compensation 
rates stood at 60 percent of the manual. 
Then the companies believed that they 
should encourage compensation and dis- 
courage employers who failed to accept 
the act. Therefore, as compensation 
rates were going down, liability rates 
necessarily went up and the order of 
things was speedily reversed. 


“Creed of Stock Companies” 


In the second stage of the proceeding 
the liability rates were put above the 
compensation rates to make compensa- 
tion more attractive and because the cost 
of occasional liability claims as. well as 
the trouble and uncertainty involved was 
greater than had been anticipated. The 
increase, however, in liability rates was 
not so great proportionately as the de- 
crease in compensation rates. At this 
time it was commonly claimed the stock 
companies were opposed to compensa- 
tion. In reply they issued the once 
famous “Creed of the Stock Companies” 
and in further and impressive answer 
put the liability rates above the compen- 
sation rates in their published manuals. 


Liability Element Disappearing 


In the third stage, compensation hav- 
ing been more commonly adopted and 
more generally accepted, the penalty 
feature of the liability rate was no longer 
necessary. A great majority of employ- 
ers were accepting compensation, so large 
a majority that the occasional liability 
rates attracted little or no attention. The 
objections to two rates soon became ap- 
parent and in the leveling process these 
differences entirely disappeared. A cor- 
rect theory of compensation as compared 
with liability today under the customary 
penalties respecting loss of defense and 
under the customary conditions which 
govern judgments and jury verdicts in 
liability cases, would probably be that 
the liability rate—if it it could be sepa- 
rated—should be somewhat higher than 
the compensation rate, but since in prac- 
tice under compensation policies we in- 
clude liability and since the difference is 
theoretical, it has seemed unwise to 
maintain two different rates. Therefore, 
the rates have become the same in com- 
pensation states and the sufficiency of 
those rates in later experience is judged 
almost entirely by the compensation ele- 
ment. The liability element is growing 
less and less, and except for sporadic 
cases now and then, will probably soon 
disappear. 


Average Rates Too Low 


The fourth stage of the proceeding 
shows an average of compensation rates 
which is too low. That repeats the his- 
tory of other compensation countries. 
The leveling process is the natural one. 
The earlier stages were merely a search 
for the level and the correction of popu- 
lar prejudice. The thing looked different 
when we started, but considering every- 
thing, the theories upon which we started 
were not so terribly bad in view of the 
fact that we were compelled to work 
under human Hmitations and without 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914..:..... $ 920,961.16 $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606.00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 
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Fire Insurance Company, of Davenport, Ia. 
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This Company has had 34 years of successful business experience, and is now doing 
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